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Low Funded Debts Put 


Producers in Position to Take Advantage 


ales 


Upturn 


New York, Aug. 26.—Latest available balance sheets 
representative passenger car, truck and accessory and parts 
manufacturers reveal that the automobile industry during 
the trying period of recent years has maintained a remark- 


ably strong financial position. 

Practically every company 
om the most recent date for which 
flata is available, a huge working 
capital, even at this late date in 
the industrial depression. Most of 
the companies are free from heavy 
junded debts and many of them are 
without outstanding preferred stock. | 


Total assets of the industry are 
immense. 
Dividend payments have _ been | 


continued by a number of the nfan- | 
yfacturers. In cases where it has 
2 necessary to draw upon sur- | 
lus for these payments, working 
pital has not been materially im- 
ired, 
Among the passenger car and 
truck builders, aside from Ford, 
which does not report in full, Gen- 
éral Motors, Hudson Motor Car} 
Company, Hupp Motor Car Cor- 
poration, Nash Motors Company, 
Packard Motor Car Company and 
Reo Motor Car Company have no 
junded debt. The small funded 
ebts of Auburn, $351,000; Stude- 
a@ker, $355,875; Mack, $1,800,000, and 
(White, $1,800,000, are those of sub- 
Sidiary companies. 
The Chrysler funded debt of 
$43,221,000 is comprised entirely of 
Dodge Brothers 6 per cent. deben- 
ture bonds, assumed by the corpora- | 
ton at the time of the Dodge pur- | 
chase and is being paid off by a 
Sinking fund, j 
Other funded debts follow: Gra- | 
ham -Paige, $1,575,000; Marmon. | 
$1,213,919, and Willys - Overland, | 
$2,000,900. 
Companies among the leading 
passenger car and truck makers 
free of preferred stock include Au- 
burn, Chrysler, Hudson, Hupp, Nash, | 
Packard, Reo and Mack. 
Preferred stock of other 


(Continued on Page 14) 
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MIDWEST DEALERS 
ASK UNIFORM GAS TAX 


Lincoln, Aug. 26.—Dealers in Ne- 

raska, Kansas, Iowa and Missouri 
_— organized to work for a uni- 
form gasoline tax of 2 cents a gal- 
lon, without exemptions and without 
diversion of the income to other 
than highway work. Independent 
dealers from these four states will 
meet October 25 at Kansas to draft 
@ campaign. 

Their spokesmen say the 2-cent 
yate is sufficient, now that the gov- 
ernment has added a Federal tax 
gf 1 cent. They declare that the 

-ccnt tax in Missouri brings in 

ore revenue than 3 cents in 


ausas. Gasoline bootleggers are 
ctive in running shipments by 
ruck from the lower-tax states and 
ave demoralized the trade close to 
state lines. The Iowa tax is 3 cents 
and in Nebraska it is 4 cents. 
_. Nebraska gasoline tax collections 
declined sharply the first six 
months of the year to $3,611,000 
Trom $4,238,000, 





had, ®- 


RESTORED CONFIDENCE 
AND BUMPER CROPS 
MEAN ADDED SALES 


Detroit, Aug. 26.—‘Since giving 
out a statement to the press two 
weeks ago to the effect that an up- 
turn in the sale of merchandise 
should be expected this fall,” said 
J. W. Frazer, sales manager of 
Chrysler, “I have completed an ex- 
tensive motor trip through Missouri, 
Kansas, Oklahoma, Nebraska, the 
Panhandle of 'Texas, Colorado, Wyo- 
ming and New Mexico. What I saw 
on every hand there convinces me 
that my previous statement was 
basicly sound. 

“Undoubtedly the most important 
accomplishment of the past month 
has been the rapid disappearance 
and definite passing of that panicky 
state of mind which has restrained 
people rfom buying even what they 
could afford to buy. 

In almost every section of the 


(Continued on Page 13) 


CANADIAN TRUCK 
SALES DURING JULY 
TOTAL 463 UNITS 


Montreal, Aug. 26.—Motor truck 
sales in eastern Canada in July 
totaled 463, compared with 837 in 


| July, 1931, a drop of about 45 per 


cent. Chevrolet led in total sales 
with 157, followed by Ford with 139 
and International with 49. Despite 
the large drop in sales heavy duty 
trucks were well maintained, with 
International showing a larger total 
than in July, 1931. 

Sales for the first seven months of 
the year totaled 4,632, as against 
8,066 for the same period of 1931. 


BAY STATE TO FIX 
LIABILITY RATES 


Boston, Mass., Aug. 26.—The State 
Insurance Commissioner, Merton L,. 
Brown, is planning to announce 
automobile liability insurance rates 
for 1933 under the compulsory in- 
surance law about August 31, ac- 
cording to information made avail- 
able at the State Insurance Depart- 
ment, The public hearing on the 
new rates which is required under 
the law will probably be scheduled 
for about September 10, it was 
stated. 

Mr. Brown has declined to indi- 
cate what changes in present rates 
or zones will be made. Members of 
the department’s staff, he said, are 
still checking the experience of the 
insurance companies. When this 
work is completed, the commission 
will fix the rates and establish zones 
for 1933 to be considered at the 
hearing. 
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Sinsabaugh Finds Symptoms 
Of Real Trade Improvement 


CANADIAN OUTPUT | August_Sales 


AL OT NR m = 
a. pes yh NT 





Sune EE rer ee be Say tar ee 


First Copy 
A National Newspaper for Every Branch of the Industry 


2 2s AVIAT 


EXCEEDS JULY, 1931, 
BY ABOUT 77% 


Toronto, Canada, Aug. 26 (UTPS). 
—An improvement of 77 per cent. in 


July, 1931, is reported by the Do- 
minion Bureau of Statistics. Pro- 
duction of automobiles in Canada in 
| July of this year was 7,472 cars, as 
compared with 4,220 in July of last 
year, 

The output also was an increase 
as compared with June of this year, 
when 7,112 cars were produced. Con- 
| tinued improvement in the demand 
of overseas markets was given as the 
chief reason for the Dominion’s in- 
creased automotive output. 

No less than thirty countries 
bought Canadian-made automobiles 
during July of this year. The most 
ie purchased by Sweden, which 





took 398 cars, while some of the 
other buyers were Australia, 192; 
| South Africa, 168, and Britain, 31. 


MLE. A-N.S. P. A. SHOW 
‘SPACE DRAWING SEPT. 22 





New York, Aug. 26.—The coming | 


third joint trade show of the Motor 
and Equipment Manufacturers’ As- 
| sociation and the National Standard 
| Parts Association, to be held in the 
| Detroit Convention Hall December 
15 to 10, inclusive, has stepped into 
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Reports Reveal Definite Upward 
Trend; Some Companies May Exceed 


July Total 


By CHRIS SINSABAUGH 


Detroit, Aug. 26.—A silver lining to the business cloud 
and the industry is getting a peek at it this week, if reports 


Canada’s automobile industry in| 1 get are true and I have no reason to doubt them. 


There has been a most definite 
trend upwards in the past ten days 
in the matter of sales. And every 
indication points to several of the 


G. M. EARNINGS 


PUT AT $5,326,377 | dis, Detroit, companies having an 
July. 


FOR 2ND QUARTER 


New York, Aug. 26.—The consoli- 
dated balance sheet of General 
Motors Corporation as of June 30, 
1932, is submitted herewith, together | 
with a comparison of corresponding for the second ten days of August 
items at December 31, 1931; also have come into headquarters and 


a summary of consolidated income | ‘hey show the same percentage of 
for the first and second quartoxs as | 88m over July's Tirst tWenty days, 
well as for the six months ended and also are better than the first 


But that’s not all. Some believe 
| that September will be even better 
| than August, and that business this 
| fall will be far better than antici- 
| pated a month back. 

There's Chevrolet, sales figures 





| the limelight as an event of major | 
importance this year for the parts, | 


| accessories and equipment industry. 
The show always has been an im- 


| portant occasion, but it has acquired | 


|increased significance this year be- 
|cause of conditions that have arisen 


out of current business developments. | 


There have been so many changes 
}and improvements in the lines pro- 
| duced by manufacturers and re- 
arrangements of the lines distributed 
by wholesalers that both groups will 
welcome the unusual opportunities 
for contacts which only the show 
affords. 

A. B, Coffman, joint show man- 
ager, has reported that interest is 
running unusually high on the part 
of .manufacturers planning to ex- 
hibit as well as on the part of whole- 
salers planning to attend. To date 
more than 100 manufacturers have 
applied and paid for space requir- 
ing over 300 bootas. Executive 
bodies of both sponsoring associa- 
tions, the M. E. M. A, and the 


(Continued on Page 4) 


MIDWEST SALES 
OFF FOR JULY 


Chicago, Aug. 26.—After trending 
upward month by month from Jan- 
uary to June, automobile sales in 
Seventh Federal Keserve District 
fell off in July. 

Value of new cars sold at retail 
by forty-two reporting dealers dur- 
ing month was 44.9 per cent. under 





June and 58.6 per cent. under a year | last month. 


June 30, 1932, together) with a com- 
parison of the corresponding periods 
of 1931, 

Net earnings of General Motors 
Corporation, including equities in 
the undivided profits or the losses 


ten days of August, It looks now 
as if August, usually Chévrolet’s 
dullest summer month, will be 
ahead of July. 

Plymouth is operating four days 
a week and turning out in the 





ago. Value of July sales by fifteen | 
wholesalers in district was 37.7 per | situation as I see it,” continued Mr. |is no question about the soundness 
cent, under June and 73.2 per cent.| Bush, “is that this increase in busi-|o¢ this paper. Many bankers have 


under 1931. 

Number of used cars sold by deal- 
ers in July was off 18.8 per cent. 
from June and 19.9 per cent. from 
a year ago, 


‘try, particularly the Middle West.” 


of subsidiary and affiliated com- neighborhood of 1,300 units. Inas- 
panies not consolidated for the much as Plymouth is practically 
building to order at the present 


second quarter ended June 30, 1932, | * — : ; 
| time, this is a clear cut indication 


of how sales are going. 


(Continued on Page 12) 
— Chrysler reports a decided pick- 


up in sales. There were two huge 

N. S. P. A. ISSUES | driveaways from the factory last 
week, while this week dealers from 

REPORT ON JOBBER |the Omaha sector came to town 
and took a big fleet back with 





SALES M ANAGEMENT | oo t ee, yen oa ee 


among 
inactive for 


who have been 


(Continued on Page 12) 





Detroit, Aug. 2¢.—A digest of ob- 
servations and interviews as to what 
increase sales, decrease expenses | 
and set up an efficient sales organi- HANCH URGES EASIER 
zation, is contained in a report on | CREDIT T0 WORKERS 
pared by the sales management sub- | 
committee of the marketing research | 
Parts Association. | for the Nee — —_ omnuee 
The report was prepared under the | #8 ane shou be cheaper 
: Hanch, general manager of the Na- 
gess-Norton Manufacturing Com- en - oe 
pany, Geneva, Ill., chairman of the tional Association of Finance Com 
: 3 President Hoover and his business 
and immediate past president of the and industrial conference today to 
association. 
| on Mr. Hanch today appealed to the 
ee 200 business leaders who have been 
DIAMOND REPORTS ence for the purpose of organizing a 
program of action along “the whole 
ee nicious anemia” from which busi- 
ness is suffering by making notes of 
seemingly sustained pick-up in|coynt at Federal Reserve Banks. 
business is reported by the Diamond |~nis would not draw upon the re- 
according to E. J. Bush, general| nance Corporation nor get the gov- 
sales manager. ernment deeper into debt, he point- 
half of August,” he said, “were 8/ would not be threatened, but the re- 
per cent. greater than in the entire |qiscount privilege would increase 
the pace seems to be continuing | other activities of business. 
be fully 100 per cent, better than|can loan more freely to finance 
companies and still retain their 


few 

a jobber sales manager should do to 

“Jobber Sales Management,” pre- | 
committee of the National Standard | Chicago, Aug. 26.—Consumer credit 
supervision of C, M. Burgess, Bur- easier to get, according to C. C, 
sales’ management sub-committee | Damles. and it is within the power of 

, make it so, 
(Continued on Page 13) 

summoned to the President's confer- 
SUSTAINED PICK UP ecenomic front” to relieve the “per- 
Chicago, Aug. 26.—A distinct and | finance companies eligible for redis- 
T Motor Car Company of Chicago,| sources of the Reconstruction Fi- 
“Sales to dealers during the first|}eq out. The stability of the dollar 
month of July. And inasmuch aS/consumption, production and all 
though our August business would| made eligible for rediscount, banks 
“The satsfactory feature of this |}iquidity,” said Mr. Hanch. ‘There 


ness is not due to any one or tWO/tojq us it is the safest in their port- 
exceptionally large orders, but con-| folios, The fact that bankers can- 
sists of many small orders, well] not take this paper to the Federal 
distributed throughout the coun- 


(Continued on Page 21) 
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SPECIALTY JOBBERS 
IN 32 CONCENTRATED 
ON SERVICE BUSINESS 


New York, Aug. 26.—While gross 
sales with Smith & Gregory of New 
York, Inc., specialty jobbers, for the 
first six months of 1932, compared to 
1931, were down approximately one- 
third, service and labor items in- 
creased substantially, according to 
Arthur E. Smith, president. 

“We knew by the constantly de- 
creasing sales each month in 1931 
that we would be seriously affected 
in so far as volume was concerned,” 
Mr. Smith said, “and we decided 
that the service end of our business 
would be the most profitable one, 
and we, therefore, concentrated our 
sales and advertising more than ever 
with that in view. The results of 
some have proven very satisfactory. 

“While, as stated, gross sales were 
down by one-third, service 
labor items rose from a total of 
$87,832 for the first six months in 


(Continued on Page 4) 


BURGESS-DALL HOLDS 
SALES CONFERENCE 


Cleveland, O., Aug. 26.—Future 
policies, present day and future 
problems, as well as other facts of 
interest were discussed at a four- 
day sales conference recently held 
by the Burgess-Dall organization at 
the summer home of L, A. Dall, 
president of the Dall Motor Parts 
Company, Cleveland, Ohio, at Lin- 
wood Park, Vermilion, Ohio. 

W. F. Miller, 





In attendance were’ 
ules €Hguieti; A, A, Morgan 
engincer; W. F. Decker, sales repre- 
sentative: Dan McDermott, district 
saies manager; Ed. H. Britton, 
trict sales mana ger: FE Burges 
vice-president, the Burgess-Norwi 
Manufacturing Company; A. M. 
Reeves, district sales manager; W. 
E. Arnold, district sales manager; 
Cc. G. King, sales engineer; H. S. 
Smith, the Burgess-Norton Manu- 
facturing Company; W. M. Balli- 
ette, assistant secretary-treasurer, 
the Dall Motor Parts Company; S. 
J. Krug, district sales manager; C.|} 
M. Burgess, president, the Burgess- 
Norton Manufacturing Company; 


K. M. Wilmore, secretary-treasurer, | 


the Dall Motor Parts Company; L. 
A. Dall, president, the Dall Motor 
Parts Company; A. P. Roberts, ex- 
port manager; J. H. Gregory, ad- 
vertising manager; H. C. McDer- 
mott, district sales manager. 





and | 


Sales | 


STATE TRUCK FEE 
RULED VALID FOR 
INTERSTATE LINES 


Montgomery, Ala., Aug. 26.—Moit- 
or carriers engaged exclusively in 
interstate commerce are neverthe- 
less required to pay the applica- 
tion fee provided likewise for intra- 
state carriers, and the Public Serv- 
ice Commission is authorized to hold 
a public hearing upon the applica- 
tion despite the fact that a permit 
to operate may not be refused to an 
interstate carrier, according to an 
opinion issued from the office of 
Attorney General Thomas E, 
Knight, Jr. 

The opinion was written by Assis- 
tant Attorney General Albert A. 
Carmichael in response to an in- 
quiry from Hugh White, president 
of the Public Service Commission, 
as to whether the application fee 
should be assessed against a motor 
freight company operating solely 
between Alabama and Georgia. 


FEDERAL APPOINTS 
E. 0. HOLMGRAIN TO 
ENGINEERING STAFF 


Detroit, Aug. 26.—The appoint- 
ment of E. O. Holmgrain to the en- 
gineering staff of the Federal Motor 
Truck Company, Detroit, Mich., is 
announced by M. L. Pulcher, presi- 
dent of that corporation. Mr. Holm- 
grain’s work will be confined prin- 
cipally to experimental activities. 

For the past two years Mr. Holm- 
grain was chief engineer of La 
France Republic Truck Corporation, 
Alma, Mich. Prior to that time he 
was for eight years associated in 
executive capacities with the O. E. 





Szekely Corporation, Moline, IIL, 
anc! Holland, Mich. a | firm of con- 
suiting omotiv ineers. He 
| Was at < me chi of 
ithe Velle Mi tors C ad 
during the Nord w th 

United s gincers. 
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KELLER MOTOR TO MOVE 

Alliance, 
the Keller Motor Company, Chevro- 
let dealer, will be moved from 407 
East Prospect St. to 1534 South 
Union Ave. about October 1, accord- 
ing to J. H. Keller, Jr., owner of the 
company. 

GEORGIA RECIPROCITY 
Atlanta, Ga., Aug. 26.—Under 
|slate laws Georgia cannot enter into 
a reciprocal agreement with any 
cther state regarding motor vehicles 
operated for hire, according to Paul 
H. Doyal, chairman of the State 
Revenue Sommission. 





PRECISION 


O., Aug. 26—Home of} 


DOLE ROUNDS OUT 
THERMOSTAT LINE 


Chicago, Aug. 26—The Dole 
Valve Company of Chicago has 
rounded out its line of motor tem- 
perature control thermostats for 
hot water heaters. These new 
models make it possible for Dole to 
supply thermostats for all makes of 
cars and all makes of hot water 
heaters. Thermostats are made 
both for attachment to the hose- 
line or the motor block. 

In the past the great bulk of 
these thermostats have been dis- 
tributed through the heater manu- 
facturer and only a small part by 
jobbers. In the future the jobber 
will be the main distributive outlet. 


NATIONAL CARBON CO. 
DEALER MANUAL READY 


New York, Aug. 26.—The annual 
edition of National Carbon Com- 
pany’s “Dealers’ Manual,” giving 


instructions for servicing cooling | 


systems, is now off the press and 
ready for distribution to dealers and 
repair men. The new booklet con- 
tains the latest information obtain- 
able in the automotive field for the 
care and general servicing of cool- 
ing systems. 

Copies of the booklet can be pro- 
cured from any Eveready Prestone 
dealer, or from the following division 
officers of National Carbon Com- 
pany: 30 East 42d St.. New York 
city; 230 North Michigan Boulevard, 
Chicago, Ill.; 910 Baltimore Ave., 
Kansas City, Mo.; 599 8th St., San 
Francisco, Cal., or the Canadian Na- 
tional Carbon Company, Ltd., Hill- 
crest Park Station East, Toronto, 
Ont., Canada. 


CALIFORNIA TRUCK 
TAXES LARGELY 
NOT COLLECTED 


Sacramento, Cal., Aug. 26.—Taxes 
totaling $1,268,000 have been levied 
by the State Board of Equalization 
against motor trucks being operated 
for hire on California highways, but 
approximately $500,000 of the 
amount probably cannot be collect- 
ed because of fear of the operators 
that if they pay the tax they will be 
forced out of business, according to 
an oral statement by Fred E. Stew- 
art, a member of the board. 

“The reason for this condition,” 
he said, “is that only 480 of the 1,024 
truck concerns are licensed by the 
State Railroad Commission, and by 
paying the tax the unlicensed op- | 
erators fear they would thus be ad- | 
mitting illegal operation.” 
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SPARKS from DETROIT 
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Racing Rivals 


Spiking a Rumor 
. * + 


Sales on the Wing 


s " * 





Canada’s Farms 
oa * * 


Chris Sinsabaugh—Detroit Editor 





ETROIT is mechanically minded; that’s why this big 

city of ours is so much interested in the approaching 
Harmsworth Trophy speed-boat races September 3, 5 and 6,” 
J. Lee Barrett, master of ceremonies, told the Rotarians at 
this week’s luncheon. 

It would seem as if Barrett was right, for the Rotary. 
meeting he was addressing had the largest attendance in the 
history of the chapter, brought out to do honor to Kaye Don, 
English challenger, and the defending champion, Gar Wood, 

Detroit IS mechanically minded, and, in proof of it, it is 
predicted the speed-boat races will bring out the biggest 
crowds that ever attended a sporting event in this city. 

+ “ * 


6é 





DETROIT’S GAS-ENGINED mind senses the speed 
battle of the century, with two of the fastest motor boats 
ever built scrapping for this famous trophy, which has been 
in this country for the past twelve years. This time Gar 
Wood has a boat which his rival admits is faster than the 
English craft, even though the latter is the holder of the 
world’s record, whereas last year the challenger in the one 
heat in which it contested made a monkey out of the defend- 
ing craft. 

To the unbiased mind, though, it looks even-stephen 
between the two contestants, and the winner should be the 
one which gets the breaks. 

” 


MOTOR-BOAT development in the past quarter century 

is well exemplified in Miss America X. and Miss England III. 
Dixie I. brought the trophy to this country in 1907. She was 
sent to England by E. J. Schroeder, the same sportsman who 
in later years turned to automobtle@———n— eee” 
racing for his thrill and backed the 
Mercedes, driven by Ralph Mulford. 
Henry M. Crane, now General 
Motors’ engineering genius, not only 
designed the hull but the power 
plant itself, an eight-cylinder V en- 
|gine, developing 132 horse power, as 
|compared with the forty-eight-cyl- 


* % 


gossip which cannot stand a labo- 
ratory test—the talk that Overland 
intends springing something new in 
the very near future. Some had it 
as early even as September 15. We 
heard so much about it in Detroit 





inder 6,400-horse-power Packard | that we almost could picture what it 
power plant in the new Wood boat. | was going to look like. 
* * So the conductor did a little in- 
FOR ONCE IT LOOKS as if|vestigating on his own hook, with 
'Dame- Rumor has been spreading /|the result that he feels that, even 
——————— |though he is not speaking with the 
authority of the factory, he can 
conscientiously spike the rumor. 
As I get it—and this comes from 
a trustworthy source—Willys-Over~ 
land will not announce any of its 
1/1933 models until New York show, 
time, a date which the Toledo com- 
pany always has adhered to. There 
will be no new model introduced next 
month. Willys-Overland, like many 
others of the big companies, will ad- 
here to the N. A. C, C. pact. 


THE COLUMN TOLD YOU a year 
ago about a Graham-Paige dealer in 
Cleveland bringing a prospect in @ 
plane to the Detroit factory. Now I 
hear of another Graham-Paige 

| dealer who is just as enterprising— 
| J. W. Shattuck, recently appointed 
at Owosso, Mich. Shattuck is a li- 
censed pilot, and when a customer 
cannot find anything in stock that 
he likes Shattuck puts him in his 
plane and brings him to Detroit. He 
flew here the other day with a pros- 
pect, Harry Feindt, who picked out 
what he wanted and drove it home, 
% % 2 

TUCK THIS AWAY in your stae 
tistical file: There are 725,623 farms 
in Canada, and automobiles on 321,- 
306 of them. Motorization of rural 
Canada has been progressing rapid- 
ly. The Dominion Bureau of Statis- 
tics tells us automobiles on farms in 
Canada have doubled in the past ten 
years. There is now a car for evéry 
2.27 farms, 

Ontario has more cars to the farm 
than any other province, with an 
average of one for every 1.53 farms. 

| Quebec has the smallest ratio, one 
for every 5.106 farms, 











INDUSTRY'S LEADERS SEE 


a a ee 







SIGNS OF TRADE REVIVAL 


New York, Aug. 26.—Coming at a time when signs of 


business revival or signs that 


would be expected to accom- 


pany business revival, are not lacking, Automotive Daily 
News has asked a number of leaders in the automotive 
industry to give us their views on the present situation for 


use in this review and reference number. 


The replies re- 


ceived indicate a tendency to believe that the present advent 


of favorable signs actually 


is the beginning of definite 


betterment, though all the gentlemen approached are cau- 
tious about falling into undue optimism. 





See ference Sales Ahead| 


By W. R. ANGELL 
President, Continental Motors and 
Continental-DeVaux 


While making no prophecy con- 
cerning general business conditions 
for 1933, I can confidently say that 
there now exists an excellent oppor- 
tunity to increase our sales to a sat- 
isfactory point during the next few 
months. 


Our Industry Will 
Capitalize Revival 


By H. H. FRANKLIN 
President Franklin Automobile 
Company 
I do not recall ever seeing any fig- 
ures or other proof to justify the 
statement that the automotive in- 
dustry has in the past led the way 
out of the valley. The automotive 
industry has always been quick to 
capitalize a revival, but the revival 
has, according to my observation, al- 
ways accompanied the improvement 
in the general business, and it will 

do so this time.' 


Many Favorable Indications 


By WILLIAM J. McANEENY 
President, Hudson Motor Car 
Company 

I would be very reluctant to make 
a prediction as to when the busi- 
ness revival would start, or whether 
any individual industry would as- 
sume leadership. It is my opinion 
that there must be a general revival 
of business, and at the moment there 
seem to be many favorable indica- 
tions. 


Refuses to Don 
.  Prophet’s Mantle 


By M. L. PULCHER, 
President, Federal Motor Truck 
Compan 

Answering your letter of the 8th 
asking what I think about the com- 
ing back of better times and 
whether the automotive crowd will 
lead the country out of this depres- 
sion, I have made so many predic- 
tions and they have all been so 
wrong that I have quit. 

In just the last few days so many 
things have happened, the biggest 
thing being the stock market raise. 
What it is all about I don’t know, 
as the second quarter statements 
are poorer than the first, and the 
third and fourth, when they come 
out, will be worse than the second. 
In addition to the rise in the stock 
market, the prices of wheat, corn, 
cotton, hogs and cattle have alll 
shown increases. 

The automobile business today is 
headed by the same men who have 
managed it in the past. Their ex- 
penses have been tremendously re- 
duced, and they would show very 
big profits on any kind of a rea- 
sonable volume, but the one thing 
I am not able to figure out is where 
the people are going to get the 
money to buy automobiles, 

On the adjustment side of the 
picture, I see tremendous taxation; 
excessive expenditures in national, 
state and municipal governments; 
very large unemployment; tariff 
walls around all countries which 
are an invitation not to do business 
and which must be reduced before 
business can get back; very de- 
Preciated currency all over the 
world; no relation between gold 
and silver; commodity prices en- 
tirely too low; very large default in 
municipal bonds through extrava- 
gant expenditures of municipal- 





ities; the elimination of dividends 
by many companies, which is de- 
creasing the income of the indi- 
vidual, making it impossible for him 
to spend; lowering of the gold 
standard in all European countries, 
thereby completely cutting off our 
export business to these countries; 
a very bad dis-arrangement of 
country in Europe. 

In this connection, I would sug- 
gest you read the Saturday Evening 
Post of two issues ago, entitled “The 
King’s Horses and the King’s Men,” 
showing how, through the great 
selfishness of the allies, they tied 
up a great many nations of Europe 
to a point where they are non-pro- 
ductive and cannot exist under 
their present set-up. 

As far as the truck business is 
concerned, there some day will be a 
very big truck business. Trucks are 
being worn out and not replaced, 
and, eliminating the heavy duty 
dump truck, the balance of the de- 
mand should, we hope in the near 
future, be very good. 

I know the usual thought of the 
American is to spread enthusiasm, 
and that is what we try to do, but, 
basically, there has got to be some 
reason for it. I would like to have 
that reason pointed out to me. May- 
be you know something about this 
that would help. 


Lack of Confidence 
Holds Us Back 


By COL. E. 8S. GORRELL 
President Stutz Motor Car Company 


In the first part of July the prices 
at which merchandise was sold were 
practically brankrupt prices. Of 
course suchea condition as _ this 
could not continue to exist. The 
person who was able to take advan- 
tage of such a buyer’s market, has 
undoubtedly laid the foundation of 
considerable future gain. 

The world is not going to end and 
business will come back at some fu- 
ture date bigger than it ever was be- 
fore. The fact is evident and needs 
no discussion. The depression has 
lasted so long that inventories every- 
where are below the necessary mini- 
mum that the wants of human be- 
ings require to be filled. 

The one thing that is delaying the 
return of considerable recovery is 
the lack of confidence on the part 
of millions of human beings every- 
where as to what the future may 
hold. If this lack of confidence can 
be eliminated, then business recovery 
will be paid. 

It is my opinion that the stock 
market must lead the way to re- 
covery out of this depression, just 
as was done out of the depression of 
1907. I am inclined to think the 
stock market will precede good busi- 
ness by from three to six months. 
A returning stock market will mean 
returning confidence on the part of 
the buying public and a willingness 
to spend money. If the present 
stock market will hold its increas- 
ing tendency for another thirty 
days, I am inclined to believe that 
we can all look forward to pleasing 
business for the next two years any- 
how. 

Within roughly the last ten years 
we have had one major depression, 
in 1921, and three minor depres- 
sions, previous to the one that 
started in October, 1929. In each of 
these four previous depressions, or 
perhaps I should say the words, 
“business recessions,” the automobile 
industry has either led the way out 
of the depression or has followed 
very quickly the leaders, at no time 
being more than two or three 
months behind the leader. There is 
no question but what this will be 
true about the present time, for 


(Continued on page 15) 
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Jobbers in Phila. Looking 


INDIANAPOLIS CAR 
DEALERS SEE SIGNS 
OF UPTURN IN SEPT. 


Indianapolis, Ind., Aug. 26.—With 
sentiment favoring an upturn dur- 
ing the fall months of 1932, local 
dealers have apparently trained their 
sights on September as the month 
to mark the real turning point and 
have been more or less content to 
resign the vacation months of July 
and August to their customary 
summer dullness. 

While daily registration lists have 
indicated that August’s total would 
unquestionably show improvement 
over July, the low spot of the year, 
no especial effort was put forth to 
turn a great volume of new cars, 
inasmuch as general feeling was 
focused almost entirely on Sep- 
tember. 

In numerous instances, however, 
extra stress was placed on the used 
car situation, perhaps more because 
of the anticipated increase in new 
car trading next month than be- 
cause of overstocked conditions. 
There is hardly an instance of a 
surplus stock of used cars on a 
dealer’s hands here and_ several 
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CAS I Pe ET we 


To Fall for Business Pickup 


Philadelphia, Aug. 26.—In_ this 
normally dull month, with business 
in replacement parts only fair to 
good, decidedly slow with regard to 
accessory sales and virtually at a 
standstill in so far as demand for 
the larger units of shop equipment 
or of service station devices is con- 
cerned, nevertheless local jobbers in 
all divisions are maintaining their 
fortitude, looking forward hopefully 
to an active fall season. 

Business is up one day and down 
the next, seesawing, spotty, unguess- 
able in advance. Parts divisions are 
showing more life than the others 
mentioned, but the demand is prin- 
cipally for immediate needs, rather 
than for reserve stocks. Some “old- 
timers” and comparative newcomers 
have been eleminated this year, 
which has been a tough one. But 
there are some bright spots in the 
picture. Here is what some of the 
wholesalers have to say about con- 
ditions: 

Berrodin Auto Supply Company, 
Mr. Berrodin: “For the last few days 
business has taken on the appear- 
ance of old times, and sales in va- 


rious items of the line have been 
quite active again. And it’s about 
time. We look for real improvement, 
but no one knows when it will ar- 
rive.” 

Franklin P, Gaul, Gaul, Derr & 
Shearer Company, said that parts 
are selling best and that shop serv< 
ice has been active. 

William Nock, George W. Nock 
Company, expressed the view that 
business is to be had by hard, un-« 
remitting work. He said the house 
is getting in a lot of small orders, 
and that the atmosphere promises 
to become clearer, although the 
credit situation is still a handicap. 

Manager Robinson, automotive 
division Casanave Supply Company, 
said there has not been much 
change in the sales situation of late, 
and that orders are about 10 per 
cent, behind those of a year ago. 

Manager Harris, Philadelphia Mo- 
tor Accessories Company, reported 
a better feeling that is already be- 
ing reflected in business; that the 
company has been taking a great 


(Centinued on Page 10) 
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IS BUSINESS GOOD IN NEW ORLEANS? 


It Is According To The Sales Records Of 
Cadillac And LaSalle 


As this is written, reports of the rising value of the cotton crop indicate a brighter 


period for New Orleans than it has enjoyed in some time. Until quite recently, 


however, this great southern city has had no such favorable outlook. Cotton prices 


have been unusually low, and shipping, which normally brings New Orleans a big 


share of its income, has been equally retarded. All in all New Orleans has been fully 


as unfortunate as most other cities in the United States . . 


. In the face of these 


conditions, however, Cadillac and La Salle sales in New Orleans have gone steadily 


forward. During the first half of 1932, for example, a 67 per cent gain was recorded 


over sales for the same period of 1931. This year 55 cars were sold as compared 
/ 
with 33 last year. And while Cadillac and La Salle received 24.2 per cent of the busi- 


ness in their price class during the first six months of 1931, this year they received 


32.8 percent . . 


. Here we have one more case as proof that the tight motor car 


dealership properly managed can and will forge ahead even undet the most adverse 


general conditions. As a matter of fact, it is only when such conditions prevail 
that the full value of a good franchise is really apparent. Then people buy with the 
utmost care and cats such as Cadillac and“fa Salle are in high favor. There are a few 
Cadillac-La Salle franchises available, all in territories holding potential sales great 


enough co assure very satisfactory profits. If you are interested write at once to the 


CADILLAC MOTOR CAR COMPANY 
Division of General Motors 
DETROIT. MICHIGAN 











A 


STORE DOOR DELIVERY 
SUIT STILL PENDING 


Philadelphia, Aug. 
Brooklyn terminal companies, whose 
Pennsylvania 
effect 


service 





26.—The four 


suit to prevent the 
Railroad 
jis motor 
in the New 


an appeal to the United States Cir- 


from into 


trucking 


putting 
freight 
vranted 


York area. were 


cuit Court of Philadelphia by Fed 
eral Judge George A. Welsh 
Counsel for the terminal com- 
panies. in asking for a stay against 
the filing of tariff schedules on the 
new trucking service until after the 


Court of Appeals decides the case 
said all railroads serving the New 
York district, except the Baltimore 
& Ohio and the New York Central, 
had agreed that they would do 
nothing concerning a similar ser- 
vice until the Pennsylvania’s test 
case was decided 
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New Orleans, La., Ang 

—D. C. Myatt has been 

manager for the Eaton-h 
Chevrolet Company. Inc 
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SPECIALTY JOBBERS 
IN 32 CONCENTRATED 
ON SERVICE BUSINESS 


(Continued from Page 2) 
1931 to $93,932 in the first six 
months of this vear. 
“The loss in sales of other items 
such as trunks, tire covers, shock 
absorbers, heaters and other acces- 


sories was due entirely to lower sales 
of new cars by car dealers, as most 
of such equipment cannot be sold 
once car is in the hands of owner 
“The of by job- 
bers and specialty distributors to 
the car dealers being constantly 
cut down by the sale of these same 


sales accessories 


is 


items to the car dealer by the auto- 
mobile factory and main car dis- 
tributer, who not being in the ac- 
cessory business except as a side 
line, resell to the car dealer with a 
much lower mark up than is pos- 
sible by a firm whose entire sales 
ere devoted to these items In this 
the car manufacturer is quite in- 
consistent. He expects a dealer to 
make a profit on new car sales on 
a discount of 25 per cent. or less 
and because he knows it cannot be 


Gone he sells accessories to the car 
dealer at 10 per cent. above his 
cost and in so doing takes business 
away from the firms who naturally 
cannot compete on this basis. 
“The sum of the story is that the 
car manufacturer makes his profit 
on the sale of the car and gets his 
money too on S. D. B. L. and I don't 
know of any other merchandise sold 


on such a basis. He then passes 
accessories on to the dealer at cost 
or nearly so 


“The car dealer uses his profit on 
accessories to trade in the old car, 
for there certainly is no margin to 
do so on his new car discount, and 
the only one who makes money on 
the deal is Mr. New Car Buyer, the 
average one of whom would be of- 
fended if the same car dealer asked 


him for a discount on a hair cut 
suit of clothes. rent. or anv other 
commodity he might be selling 


GASOLINE 
Detroit, 
quantity purchases 
being advertised by two oil com- 
panies here White Star Refinins 
Company will allow 2 cents a 
Jon discount on purchases of 100 
gallons or more a month. Sun Oil 
Company, on purchases of twenty- 
five gallons a month, will reduce 
prices 2 cents a gallon 


DISCOUNTS 
Reductions on 
of gasoline are 


Aug. 26.- 


gal- 


}months during the 
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'| ON THE OTHER HAND | 


a 
DUNLOP IN EXPANSION 

Manchester, Aug. 25.—Dunlop 
Rubber Company is installing addi- 
tional machinery at its Walton 
works where production is to be in- 
creased by between 7,000 and 8.000 
rubber shoes daily. Dunlop’s activity 
in this field has made rapid strides 
The factory, started in 1925, now 
employs nearly 2,000 workers, and 
more than 100,000 pairs of footwear 
are manufactured weekly. In the 
past 18 months about 1,000 new em- 
es have been taken on. 

TO RESUME FULL TIME 

Greensboro, S. C., Aug. 26.—The 
Dixie Throwing C mpany of Greens- 
boro, manufacturer of pure silk yarn. 
announced that it is 
planning resume 100 per cent 
day and night operations. The nor- 
mal number of workers is about 100, 


vesterday 


to 


but recently 50 have been added and 
now it is planned to add 50 more 
The company employs only expert 
lk workers 


LUMBER INDUSTRY GAIN 
Washington, Aug 26. — Lumber 
mills experienced the most favorable 
flow new business in several 
week ended Au- 
is indicated in telegraphic 
National Lumber 
Manufacturers’ Association from re- 
gional manufacturers’ associations, 
covering the operations of 624 lead- 
ing hardwood and softwood mills. 
Orders received by these mills 
amounted to 144,780,000 feet, this 
favorable ratio of 32 per cent. above 
the cut being partly accounted for 
by continued curtailed production. 
Production was 109,956,000 feet. 
Shipments amounted to 133,940,000 
feet, or 22 per cent. above the cut 
While continuing below in other 


of 
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COLE SEES TREND TO 
SMALL, COMPACT CARS 


By R. E. COLE, Chief Engineer 
Rockne Motors 

feeling that 1933 will 

greater trend toward 


My 
even 


is see 
the 
small, compact. low-priced unit. 1 
this for two reasons: One, the 


present low priced units have shown 


an 


say 


| regions, for the first time this year 
|one of the major lumber groups 


showed a higher percentage of or- | 


ders received, as compared with last 
year—ninety-eight mills in the 
Southern pine territory reporting 
orders for the week 45 per 
above those of the corresponding 
week a year ago. Southern pine or- 
ders for 109 mills were reported as 
nearly double their production. 


MINE REOPENS 


Saginaw, Mich., Aug. 26.—The 
Robert Gage Company has recalled 
375 men to work at its No. 9 mine 
St. Charles, to fill orders for early 
delivery of coal obtained from the 

| State administrative board. The 
mine has been closed more than a 
vear, 


a marked improvement in all re- | 
spects as compared to the larger 
units In other words, the buyer 


can get practically the same com- 
forts and convenience in 


a small | 


car today that he could get in only | 


the medium and higher priced units 
A second reason 
is that, while there is optimism on 
all sides regarding the return to 
normal business conditions. I am 
convinced that economy in both 


a few years ago. 


1933 car buyer. 

In keeping with this demand for 
more small car for the money, I be- 
lieve we will see the 1933 small cars 
with maximum speeds of 70 to 75 
miles an hour. To attain these 
speeds at less cost we will also see 
manlfacturers laying more and 
more stress on streamlining and 
aerodynamic body design. I believe 


| plane convertible to come off 


CHERRIES BY TRUCK 
Traverse City, Mich., Aug. 26.—An 


order from the Great Atlantic & 
Pacific Tea Company for 60,000 
dozen cans of Grand Traverse 
cherries has been received by the 


John C. Morgan Company and the 
Traverse City Packing Company. 
The order represents a trainload of 
forty cars. Much of the production 
is being shipped by truck. 


ELECTRIC RANGE ORDERS | 

Chicago, Aug. 26.—The General | 
Electric Company has received or- 
ders from the United States Army 
for 1,000 Hotpoint electric ranges. 
All of the ranges will be of the 
automatic type and will prepare 
complete oven meals without the 
slightest attention after the clock 
controls are properly set. | 

The first shipment of ranges will 
be made at once. The largest quan- 
tity is scheduled to go to Brooklyn, 


N. Y., where 568 will be delivered. 
The army depot at Columbus, O.,! 
will receive 225 ranges. Smaller | 


quantities are being sent to Lang- 
ley Field, Va.; Fort McKinley. Me.: | 
Fort Moultrie, S. C., and Selfridge 
Field, Mich. 


BUYS FIRST CANADIAN 
TERRAPLANE MODEL 


Toronto, Canada, Aug. 26 (UTPS). 
~Ronald’s Advertising Agency was 
the purchaser of the first Terra- 
the | 


assembly line at the Tilbury plant 
of Hudson-Essex of Canada, Ltd. 
President A. E. Barit of the Hud- 
son-Essex of Canada and R. C. Ron- 


alds of the Ronald's agency, took 
part in the ceremonies attending 


the delivery of the car. 


| $3 
| stock were 
| September 


FLASH-OMETER | 


The B-L Electric Manufacturing | 
Company, St. Leuis, Mo., is putting 
on the market a new model of its 
Flash-Ometer, designed for testing 


i | leaky condensers. 
capital cost and operation is going | 


to be the chief consideration of the | 


This device is portable and com- 
pact. It employs no meters or bat- | 
teries. The cord is connected to an 
AC 110-volt, 60-cycle outlet. 

Touch test prods of the instru- | 
ment to terminals of part which is 
to be tested. Do not touch metal 
tips of test prods with hands while 
making test, since this may give in- 


| correct indication. 


we will also see manufacturers con- | 


tinue to strive to produce a smal] 
unit that will compare most favor- 


ably with larger and higher priced 
units in comfort and convenience 
alue 


BUYS CHEVROLETS 


Raleigh, N. C., Aug. 26.—The State 
Livision of Purchase and Contract 
has awarded a contract for five 


Chevrolet coupes to the Chevrolet 


Motor Company of Charlotte, it was | 


announced here today, 


If a condenser is being tested, 
momentary flash when the leads are 
applied, but no flash thereafter, in- 
dicates a good condenser. 

A regular, intermittent flashing 
when the test leads are maintained 
across the condenser’ terminals 
shows a high resistance leak. 

In general, when the test leads are 
applied to any other electrical part. 
a bright glow indicates continuity, 
low resistance, or short circuit; a 
dim glow indicates a high resistance 


a 


path, and failure at glow at all in- | 


dicates an open circuit. 
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cent. | 


| was fixed six months ago 
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TRIPLEX GLASS | 
New York, Aug. 26.—Triplex Safety | 
Glass, Ltd., for the year to June 30 
reports profit of £30,836 after 
depreciation. other charges and re- | 
serve for income taxes, comparing | 
with £34,495 in the preceding fiscal | 
year, 


net 


MIDLAND STEEL 
Cleveland, Aug. 26.—Midland Steel 
Products Corporation has declared 
the regular quarterly dividend of $2 
on the 8 per cent. cumulative pre- 
ferred stock, payable October 1 to 
stock of record September 20, 


INTERNATIONAL HAY? VESTER 

Chicago, Aug. 26—Declaration of 
a quarterly dividend of 30 cents yes- 
terday on the common stock of In- 
ternational Harvester Company 
places the issue on a $1.20 annual 
This compares with the an- 
nual rate of $1.80 previously in 
effect. Dividend is payable October 
15 to stock of record September 20. | 
Explaining the dividend action of 
the board of directors, Alexander 
Legge, president, stated: | 

“The company’s business has been 
substantially less than was estimated 
when the rate on the common stock 
Looking 
to the future, however, our company 
shares the general belief that the 
bottom of the depression has at last 
been reached.” 


basis. 


SCOVIL MFG. CO. 


New York, Aug. 26.—Scovil Manu- 
facturing Company announced a 
quarterly dividend of 25 cents a 
share on the $25 par common, due 
for payment October 1 to stock of | 
record September 13. The _ stock 
paid 37'. cents a share July 1. 


COMMERCIAL CREDIT 

Baltimore, Aug. 26.—Commercial 
Credit Company has taken no action 
}on the quarterly dividend on the 
common stock due at this time. 
Three months ago dividend of 12'2 
cents was paid. 

It was stated following the direc- 
tors’ meeting that no action was} 
taken on the dividend in view of | 


| the approaching dull season and the 
| continued decline in current volume 
|of business and the reduction in the 


amount of receivables outstanding, 


|which will probably show no ma-| 
terial improvement before next 
March. 


The regular quarterly dividends of 
$1.6214 on the 6% per cent. first pre- | 
ferred; 43%, cents on the 7 per cent. 
preferred: 50 cents on the 8 per! 
cent. preferred, and 75 cents on the | 
Class A convertible preferred 

declared, all payable 
30 to stock of record 
September 10. 


DEVOE & RAYNOLDS 
York, Aug. 26.—DeVoe & 
dividend meeting sched- 
uled for August 25 on the 7 per 
cent. first and second preferred 
stocks has been postponed until 
August 31. The last previous pay- 
ment of $1.75 on each class of stock 
was made July 1. 


New 
Raynolds 


CANADA IS FOURTH 
IN WORLD REGISTRATIONS 


Montreal Aug. 26.—Canada ranks 
fcurth among all countries of the 
world in automobile ownership, ac- 
cording to a motor vehicle world 
census taken at the beginning ol 
the year by the Bureau of Foreign 


and Domestic Commerce ot the 
United States Department of Com- 
merce. As at January 1, 1932, this 
census revealed a total of 1,186,960 | 
automobiles in Canada, of which | 
1.009,343 were private passenger | 
cars and 156,626 private trucks. 


| tials committee has 








AUBURN NOW HOLDS 
STOCK CAR RECORDS 





New . York, Aug. 26.—Auburn's 
establishment of an entirely new 
set of stock car speed records dur- 
ing the past six months has given 
the industry something to shoot at 
in the future. The new records 
which were officially timed by the 
A, A. A. were made recently at 
Muroc Dry Lake, Calif.. and are 
given here for reference purposes 
only as follows: 

CLOSED CAR RECORDS 
Auburn Old 
New Record Record 
Distance Run m. ph. m. p. h. 

1 kilo, (standing start) 58.2868 56.403 

1 mile ‘standing start'. 66.7866 64.487 

1 kilo ‘flying start) 92.7291 90.199 

1 mile ‘flying time) 92.6603 90.282 

5 kilos (‘flying start: 91.3034 88.816 

5 miles (flying start) 91.2696 88.151 
10 miles ‘flying start) 86.8971 71.599 

90 miles (flying start) 87.0792 72.568 

1 hour (flying start) 86.7740 72.685 
100 miles ‘ilying start) 86.6856 72.819 

$} hours ‘flying start) 83.6968 71.62 

6 hours (flying start). 82.7101 72.15 
09 miles flying start 82.7174 72.36 

OPEN CAR RECORDS 
Auburn's Old 
New Record Record 
Distance Run m. ph. m. p.h 

1 kilo. (standing start) 59.3965 58.9364 

1 mile ‘standing start: 67.0206 66.6321 

1 kilo flving start) 100.7400 91.9212 

1 mile ‘flying start) 100.7746 91.7936 

5 kilos (flying start 98.7506 90.9299 

] 98.735€ 90.744 
92.707 90.7029 

‘ 2.564 90.613 
50 miles ’ 2699 90.4818 

1 hour flying start? 2.205 90.3559 
100 miles (flying start) 157 90.3551 

$} hours ‘flying start! 89.6384 87.088 
500 miles ‘flying start! 88.9537 86.617 

The eleven new records estab- 


lished tor which no marks had been 
made were: 





CLOSED CAR RECORDS 
Auburn's 
New 
Distance Record 
Runa m. p.h 
ZS MICS ccccccccrscccssccccevese 87.0554 
Te MOD ci b.csncccvernsvvesneseeets 86.8626 
Be WAG siccewctsrdencovesaeese 84 2871 
See PRUNE bees ceerecesenetscesseess 83.6875 
300 miles 83.9161 
400 miles 82.8836 
OPEN CAR EECORDS 

Auburn's 

New 
Distance Record 
Run m. p. h. 

TE MOS .ccccescece Cocscccccecence 92.265 
200 miles 90.5077 
See GE cc ce eeeeabunsanesee beens 89.6162 
Se GD sevccbevesavene 89.6033 
400 miles #2 0056 


M.E. A-N.S.P. A. SHOW 
SPACE DRAWING SEPT. 22 


(Continued from Page 1) 
N. S. P. A., have reaffirmed their 
belief that the show will play a lead- 
ing part in stimulating trade. 


Invitations already have been 
mailed to a selected list of 1,500 
overseas distributors of automotive 


products and as soon as the creden- 
completed its 
work invitations will be sent to a 
list of approximately 3,000 jobbers 
in the United States and ,Canada 
who are members of none of the 
participating organizations. 

The first two days of the show 
will be open only to jobbers who 
are members ef the N. S. P. A. or 
the M. E. W. A. Invited guests will 
attend on the last four days. 

Allotment of space to exhibiting 
manufacturers will be made by the 
joint operating committee at the 
Book Cadillac Hotel, Detroit. on 
September 22. The first drawing, 
Which will include all companies 
whose applicatifns were received 
prior to August 16, will begin at 
10 a. m., and will be followed im- 
mediately by the second drawing 
among those applicants entered 
after August 16. 


STUDEBAKER WINS 
Toronto, Canada, Aug. 26 (UTPS). 
—D. R. Grossman, vice-president 
and general manager of the Stude- 
baker Corporation of Canada, Ltd., 
reports that in a series of races held 
recently near East London. South 
Africa, a Studebaker Commander 
Eight, with 45,000 miles of service 
already to its credit, took first 

honors in both major events. 


NEW 
Daal 


Fa 


c 


BEARIN¢ 


* 
7 














PASSENGER 





The Bantam idea is sound; it was always 
sound—and sane. Europe proved it eight 
years ago. America is just learning it. 
Within a year the Bantam idea will be 
copied by other manufacturers ,. . but 


why should you wait for your profits? 


Write or wire for details of one of the 
automobile industry's most desirable and 
the most human franchise. No red tape. 
No high pressure. No arbitrary ship- 
ments. Discounts that cover overhead, 


trades and a profit. 
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Sell Economy 


BANTAM 
AUSTIN 





Peas a aa eed Sarees. ca 
ONE DISTRIBUTOR SOLD 


604 UNITS IN 19 
WEEKS THIS YEAR 


Over 30 Cars Per Week 


Let us tell you about some of the 
Austin Merchants who are making 
exceptional profits on the Austin 
price and discounts. 


There are eight cars to a load, and 
the freight cost is about half that 
of larger cars. The Budget Bal- 
ancing Bantam Van opens a market 
hitherto untouched in the commer- 
cial field. Motor car loads and 
speeds at less than motorcycle costs. 
Other new models available now. 








Everybody Wants It 


The Greatest Economy Car in the World 





COMMERCIAL 





Here is a new type of double area 
Bantam Van with a detachable screen 
half between the floor and roof, giving 
twice the usual floor area. This par- 
ticular model is ideal for bakers, grocers, 
milliners, druggists and other merchants 
who deliver small packages. For dry 
cleaners who desire body height, we have 
a drop bottom which permits hanging 
clothes without folding. This Bantam 
weighs 1,300 pounds. It has a carrying 
space of 44 cubic feet. It is tdeal in 
traffic, is easily and quickly parked and 
costs so little to operate, even with a full 
load, it has opened up a market that 
has never before operated commercial 


vehicles. 


Economy—America’s Demand Today 


The Bantam Austin meets the demand of today’s market not only from the standpoint 


of lowest initial cost, but also because of its low operating cost. 


Economy is America’s demand today, and the most outstanding success in the 
automotive field trom the standpoint of economy—initial and operating—is the Austin. 
Forty miles to the gallon; 20,000 to 40.000 miles on tires; very low mechanical cost. 


This wave of economy is permanent. Today’s market for the Bantam type automobile 
is greater than it ever has been, and 1s so recognized by leading manufacturers.- The 
franchise is one of the most profitable available to motor car merchants. Investigate. 


American Austin Car Co. - - 





- Butler, Pa. 









Automotive Baily News 


“Of, By and For the Entire Automotive Industry” 


Published Every Day Except Sunday and Monday by 
AUTOMOTIVE DAILY NEWS feo a oe 
ew York, . 


ag a ig Alexander Johnston, Secretary 


. Elder, President #H. A. Tarantous, Vice-President 
_—s Entered as second-class matter Avgust 27, 1925, at the post office at 
under the Act of March 3, 


Hew York, H. ¥.. Telephone CA nal 6-1000. 


eo w York, N. Y¥. 

850 Hudson St., Ne MEMBER A. B. C. 

CIRCULATION DEPARTMENT 
Telephone TR afaigar 7-4500 

Bubscription Rates: One year, $12.00; two years, $20.00 for United States and Canada. 

also Mexico, Cuba and Panama 

To Other Countries, One Year, $15.00; two years, $26.00 


SATURDAY, AUGUST 27, 1932 
ADVERTISING AND BUSINESS HEADQUARTERS 


Harry A. Tarantous, Business Manager 

B. B. Crighton, Assistant to Business Manager. 
Detroit Bureau, 
Willard R. Cotton, Western Manager, 333 North Michigan Ave., 
New England Manager, 
American National 


Mai) subscriptions to 1926 Broadway 


Single copies 5 cents. 











350 Hudson St., New York, N. &. 


George M. Slocum, 
phone Trinity 2-3500. 
phone Andover 2400 
Boston, Mass. 


Metz 8 Hayes, 

Bianchard, Nichols 

Building, San Francisco, Cal.; Lincoln Building, Los Angeles, Cal.; 1037 Henry Build- 

Ing, Seattle, Wash. 

Address ALL Advertising and business correspondence to 350 Hudson St.. New York city 
EDITORIAL DEPARTMENT 


350 Hudson St., New York, N. ¥. 
Alexander Johnston, Editor. 


felephone CA nal 6-1000 

William OC. Callahan, News Editor 
Statistical Department (registrations and specifications), P. J. Robas, statistician 
Engineering Department, A, Benson Carleton, technica! editor. 
ment, Charies S. Zack, editor. 
Detroit Bureau, Chris Sinsabaugh, 
Telephone Trinity 26500. Contributing editor, John OC. Wetmore. 


Go After Used Car Sales 


E are coming to the time of year when the wise dealer 
is putting his house in order, clearing up his lines and 
looking forward hopefully to starting work on new lines of 
In the past many dealers have done a good 
job in clearing up their new car holdings, only to find that 
an abnormally large stock of used cars has complicated their 
situation to such an extent that they began to wonder 
whether they had cleaned up after all. 
In this doleful year of diminished new car sales there 
has been one pleasant condition. 
disproportionately well. 


Merchandising Depart- 


Art Department, John Bauerfelc, director. 
Fisher Building, Detroit, 








merchandise. 


Used cars have sold 
We have no exact figures at the 
moment to show how dealers stand on used car inventories 
compared with last year, but there must have been a heavy 
Financial conditions have been such that they 
have actually created new classes of used car buyers. | 
is particularly true in the lower-price brackets, where fami- 
lies which would normally buy new cars are forced to con- 
sider saving $100 or $200 by purchasing used cars in this 
price class, with the intention of running them for a year or 
two years, believing that by then the tide will have turned | 
and they can return to ordinary buying habits. 

The point we want to make is that every dealer today 
The market is far more responsive than 
It will respond to special offers, 
Used car buyers 


reduction. 


can sell used cars. 
is the market for new cars. 
to sales, to inducements of almost any kind. 
will also respond to quality in what they purchase more even 
Used cars offered for sale should be 
put in condition to give a satisfactory demonstration and to 
put their best foot forward in the matter of appearance. 

Used car buyers at the present time in many cases are | 
replacing indispensable transportation units that have been | 
They have got to have reliable transpor- 
tation and do not dare longer trust the vehicles that have been 
They want to get as much transportation as 
possible for the money they have to invest, for the reason that 
many of them do not feel certain of being able again to 
replace their units for some time to come. 
of this type will respond to well kept, mechanically good | 
vehicles, which give every appearance of being capable of | 
yielding reliable transportation for some time to come. 

Automotive Daily News urges all its dealer re&ders to | 
make every effort to clean out uSed car stocks and reduce 
inventories in this market, which is definitely better for this 
class of merchandise than for any other. 





than in normal times. 


worn out in service. 


serving them. 


Used car buyers | 


When the late session of Congress adjourned, leaving 
behind it the most atrocious tax law in American history, it | 
was predicted by many observers that the next session would | 
have to revise this revenue-producing measure. 
next few months Congress will again gather for blighting, 
and it is important that al] of us, particularly we who are in | 
the most taxed industry, should consider taxation in al] its 
By concerted action we can have these legislators 
eating out of our hands and repairing the damage they did 
at the recent session. 

One of the methods that will come up for consideration 
for repairing the tax.damage that has been done will 
undoubtedly be a sales tax of some sort. 
to the value of this form of tax, but certainly our present | 
plight suggests the advisability of giving careful considera- 
tion to anything that appears capable of improving the situa- | 


Within the 


Opinions differ as | 


A Federal sales tax would undoubtedly be a manufac- 
turer’s tax, collected at the source. 
experience with this form of revenue raising in this country. 
Mississippi has now in force a consumer’s sales tax, and this 
West Virginia has had a gross 
This replaced an income tax and is now 
the chief source of state income in that commonwealth. 
There is general satisfaction with the tax, and no suggestions 
of change have been made. 

When the question of a Federal] sales tax next comes up, 
we shall do well to give it earnest consideration, with open | 


We have not had much 





appears to be working well. 
sales tax since 1921. 





SEATTLE CAR DEALERS 
LOOK TO NEXT THREE 


MONTHS FOR GAINS 


Seattle, Wash., Aug. 26.—Dealers 
in this territory look forward to car 


sales improvement during the next | 
three months, although there is no | 
In fact | 


| with the public, with the sales departments of the various 
| automobile manufacturers, and to some extent with the 
I believe the latter are the slowest 


actual improvement as yet. 
August is setting what will probably 
be the low point of the year. 

In the opinion of Fowler Martin, 
vice-president of the Pacific National 


Bank, and in charge of automotive | 


accounts, the tendency in new car 
buying in the Northwest is upward. 

“The demand for loans in legiti- 
mate lines is improved,” said Mr. 
Martin. “Collections are better. It 
looks as though greatest sales im- 
provement for 
year will be made by Plymouth, 
Ford and the lower-priced cars.” 

With demand for money better, 
this banker is in more optimistic 
mood than he has been for a year. 

New car dealers are feeling better. 
Basic conditions look better. But 
this is not as yet reflected in figures 
on sales. In fact buying is decided- 
ly off. 

The present year, and conditions 
;now existent, are not at all rosy. 
This is shown by statistics. Official 
figures for King county (Seattle) 
indicate new car sales running about 
half of what they were a year ago. 
And in turn 1931 was about 40 per 
cent. below 1930. Practically the 
same ratio prevails for the entire 
state of Washington. 

King county sales in June of this 
year totaled 463. July was off, the 
; total being 412. And for the first 
fifteen days of August, according to 
figures compiled by the Motor List 
| Company, Seattle, the total was 188, 
; compared to 243 tor the correspond- 
ing period of July. Thus there is no 
actual upturn apparent as yet, but, 
on the other hand, a decline. 

General conditions are improving 
in the Northwest, as brought out by 
Banker Martin. So the dealers are in 
better mood. 

A. S. Eldridge, dean of dealers, 
along with P. E. Sands, who is the 
Studebaker dealer, is well satisfied 
with the outlook. Eldridge heads 
Eldridge Motors, Inc., Buick and 
Pontiac dealer. 

“There is a definitely brighter 
j}tone in the automobile business at 
this time,” declared Eldridge. “This 
is not noted as yet in sales, as it is 
{in customer attitude and interest. 
The public is beginning to show in- 


(Continued on Page 8) 
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"STAINLESS STEEL DEVELOPMENT 


FOR AUTOMOTIVE USES 





By J. C. C. HOLDING 
Vice-President and Manager, The American Stainless Steel Company 


The use of stainless steel is finding increased favor 


automotive engineers. 


to appreciate the tremendous advantages of stainless steel 


trim. 


They have, of course, recognized the value of stain- 


less water pump shafts and in some cases of screws, bolts, 
ete., even in concealed locations, but have been slow to 
cater to the public demand for permanent beauty in polished 


ornamental parts. 

Gne development which is quite 
pronounced in cases where an alloy 
has been used in place of plating is 


the growing preference for straight | 


chrome iron (genuine — stainless 
steel), as against nickel alloys of 
the 18-8 variety, such as were for 
a time used by Ford. This prefer- 


|ence for genuine stainless steel has 


come about by reason of its bluish 
white color. which more closely 
matches the color of chrome piating. 
It is apparent that if certain bright 
parts on a car are chrome plated 
and other parts are made of a 
homogeneous alloy it is important 
that the color 


ference in the appearance will be 
noticed when the cac is new. 
Chrome nickel alloys have a yellow- 
ish tinge, and, therefore, do not 
match chrome plating. 

Of course, the mistake in mixing 
chrome plating and stainless steel 
on the same car is that the stainless 
steel will be absolutely permanent, 
while the plated parts, unless excep- 
tionally well done, will deteriorate 
and scale off, giving a generaly 
dilapidated appearance to the car 
despite the permanent god appear- 
ance of the parts which are really 


stainless. 
| 


As to developments in production, 
we feel that there have been none 
worthy of note as all of our 
licensees are up to the minute in 
their methods of production, and 
while, of course, new economies are 
developing constantly, I know of no 


outstanding change in the processes | 


of manufacturing stainless steels. 





APPLIED TO FREE-WHEEL CONTROL 


practical 


specifications. 


aa +. = 


S. and Foreign Patents 


| 19-20—Harrisburg, Pa. 


of the alloy shall | 
match the coler of the plating as | 
closely as possible so that no dif- | 
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AY 2 


Simplify chassis design—eliminate rods, tog- 
gles, pins and elaborate mechanisms. Tru-Lay 
Push-Pull Controls meet the need for more 
free-wheeling, 
brake and other manually operated controls. 





COMING EVENTS 





AUGUST 
22-26—Denver, Col. American Chemical 
Society Convention. 
30-Sept. 1—Cleveland. S. A. BE. Aircraft 
meeting 


SEPTEMBER 


12-17—Cleveland. Machine Shop Practice 
Meeting, A. S. M. E. 


15-17—Atlantic City, N. J. American lrade 
—_ Executives Annual Meete 
ing. 
Pennsylvania Autoe 
motive Association Convention 
22-23—-Chicago. National Association Motor 
Bus Operators. 

22-23~ Chicago. American Electric Rallway 
Association Meeting 

30-Oct. 1—Dallas, Tex. American Institute 
Mining end Metallurgical Engineers, 
Petroleum Division 


OCTOBER 


%—Buffalo, N. ¥. Society of Automo- 
tive Engineers Production Meeting. 
3- i—Buffalo, N. ¥. National Meta! Cou- 
gress. Sponsored by American So- 
ciety for Steel Treating, with co-op- 
eration of American Society of 
Mechanica! Engineers, [Institute of 
Metals and [ron and Stcel Divisions 
of American Institute of Mining and 
Metallurgical Engineers, American 
Welding Society, Wire Association. 


3- i—Washington, D. C. National Safety 
Council Meeting. 

3- 7—Buffalo, N. ¥Y. National Metai Exe 
position, 174th Regiment Armory, 
W. H. Eisenman, 7016 Euclid Ave., 
Cleveland, director. 

4- ae ay a Transportation Meeting, 


10-14—Atlantic City, N. J. 
Association. 
11-19—Glasgow, Scotland, Motor Show 
13-22—London, England. Olympia Show.. 
17-22—Atlantic City, N. J. National Hard- 
ware Association, Accessories Branch, 


NOVEMBER 


14-16—Atlanta, Ga. Nationa! Tire Dealers’ 
Association. 
18-Dec. 4—Paris. Aeronautica) Show. 


DECEMBER 


2- 3—Detroit. National Standard Parts 
Association Convention. 

5- 9—New York. Annual*Meeting A. 8, 
M. & 


5-10—New York. Power and Mechanica) 
Engineering Exposition 

5-10—Detroit. Third Annual Joint Trade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven- 
tion Hall. 


American Gas 
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shock absorber, 


Let us furnish samples for test, built to your 
A ’phone call, wire or letter 
will bring immediate action. 


AMERICAN CABLE COMPANY, Inc. 
Automotive Division 
BRIDGEPORT, CONNECTICUT 


3-111 General Motors Building 
Detroit, Michigan 


An Associate 
Company of 

the American 
Chain Company, 
Incorporated 
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P ARTICULARLY linage figures! 
The wide sheet with typed columns of gray figures 
gives us that tired feeling. And when some hardworking 
space salesman compares with pride the 1932 linage of 
his publication with linage of said publication in 1926 in 
Bird Cage advertising, we just take his word for it. And 
when he asks us if we realize what his book’s supreme 
leadership in the Garbage Can and Mortuary Fluid 
classifications means, we usually think about what we’d 
like to have for lunch—if we haven’t already had lunch. 

Linage figures may mean that a paper is a better 
medium for something than another paper; or they may 
mean that the advertisers aren’t very smart space buyers 
or are just following each other around. 

However, we admit regretfully that linage figures 
and bank statements and such have their place. We 
don’t care much about the place—but like Naples, it’s 
one of those places you ought to see now and then, so 
you can shut off other people who have been there. 

Nevertheless, the seven months reports of Media 
Records on New York newspaper linage made an im- 
pression on us. There were lots of fax in those figures, 
and you gotta respect fax. 

So we called in one of our Harvard Graduate School 
(adv.) research birds and talked to him earnestly. Re- 
member, we said, in the words of the widget manufac- 
turer, that men are only boys grown up. Figgers fail to 
thrill the tired business man, if his secretary has a better 
one. Just get the fax. Never mind the stastistics—it’s the 
significance that counts. Just tell us what they all mean. 
Tell us so even we can understand it. 

And to the everlasting glory of ol’ Harvard (we went 
to a big school in the Middle West, ourselves) this research 
bird did a good job. Here is his report—on News linage 
for seven months: 


TOTAL ADVERTISING— in seven months, all other 
New York papers lost 19%, News lost 7.9%. 

RETAIL ADVERTISING — this year all other New York 
papers show a loss of 17%, News loss 7.3%. 

NATIONAL ADVERTISING—all other New York 
papers lost 26.2%, News lost 15.2%. 


And then, to get down to classifications (Remember, we 
didn’t invent any of these classifications, no matter how funny 
they sound!—Media Records is responsible) : 


AUTOMOTIVE —News had one of the few gains in the 
country —37,196 lines or 29.4%. (Some of these gents in 
Detroit are getting smarter!) 


eTHE @& NEWS, New York’s Picture Newspaper 


Tribune Tower, Chicago + Kohl Building, San Francisco + 220 EAST 42nd STREET, NEW YORK 
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REFRIGERATION —Media Records started this classifi- 
cation last June. In June and July, News had 1,600 
lines more than next paper, and carried more accounts. 


ELECTRICAL APPLIANCES—News had a gain of 
25,778 lines. American had asmallergain. Allotherslost. 

GROCERIES — News had 6,705 line loss, and carried 11% 
of all grocery product linage, ranking fourth; against 
9.7%, ranking fifth, last year. 

TOILET REQUISITES—News passed the Sun in July, 


now leads. 

TRANSPORTATION—News had gain of 13,252 lines, 
while most papers lost. (News readers must still be going 
places.) 

RADIO—News carries twice the linage of next paper, and 
nearly asmuchretail linageas next twopapers combined. 


DEPARTMENT STORES—News second in volume, 


fourth last year. And had a 8,190 line gain in July. 
GROCERS — retail; News leads morning field. 
CLOTHING STORES—News carried 16.3% total linage, 


ranking second; against 15.2%, ranking third last year. 


HEATING & PLUMBING— (believe it or not) News had a 
50% gain, now ranks second. (Jt looks like a hot time, etc.) 

JEWELERS — News had 2% loss, but carried 3.7 times as 
much linage as all other papers combined. (Wonder 
what they do with all them jewelry these days?) 


MUSICAL INSTRUMENTS — News leads all papers. 
SPORTING GOODS — (of all things!) News showed a 


whopping percentage gain. 


TOILET GOODS & BEAUTY SHOPS—News first, 


with three times the volume of the next paper. 


Ax» that’s that—or those. Even in these tough 
times, The News can still show gains in spots; and in 
general, gets a larger proportion of what business is out 
than it did when more business was running! It all goes 
to show you that more advertisers are getting next to 
value! And why shouldn’t they? The News has more cir- 
culation than it had a year ago, interests more people. It 
still gives advertising a better break. And it has the same 
old 1928 rates which are breaking our hearts but should 
give joy to advertisers who know what milline cost means! 

And when, and if, general business gets better, just 
you watch this News go ahead faster than ever! Or if 
you don’t want to wait for general business to get better, 
better your own right now by using The News—to sell 
the major market in New York which is still buying. 
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Seattle Car Dealers Look 
To Next 3 Months for Gains 


(Continued from Page 6) 


creased interest this month. I look 
for a continual increase in this in- 
terest, and think that, judging from 
the condition of cars now being 
used, as soon as the public mind be- 
comes convinced that things are 
moving upward a little, there will be 
more sales. 

“Many car owners have run their 
cars a few years past the period 
they usually do before trading in on 
a new car. There are many in the 
class who can trade on a new car 
when they decide to do so, and this 
they will do when they are assured 
the bottom has been reached. I 
think the upturn has come already. 
But the public is slow and cautious 
to accept this view. 

“Our situation is excellent. Dur- 
ing this period of sub-normal busi- 
ness, with new car sales off, our 
used car department has been 
turned to. Buyers who wanted to 
get a better car, but did not dare 
to make the investment required on 
a new deal, have come into the used 
car market. Our used cars are in 
excellent shape, with stocks lowest 
in history. 


“Shop business this year is not 
quite up to last year as yet, but 
we have noted recent improvement 
in that regard. Now the motorist 
is beginning to think about putting 
money into his car to get it into 
Giving attractive re- 
pair offers by the legitimate new 
car dealers has helped. More are 
being contacted in this way right 
along as we are going into the final 


better shape. 


months of the year.” 

S. L. Savidge of S. L. Savidge, Inc., 
Nash dealer, reported that the 
first three months of the year failed 
to show the usual early-year sales in 
this section. Sub-normal conditions 
prevailed through April, May, June 
and July, with sales becoming in- 
creasiNgly poorer, but that, in his 
opinion, the downward curve flat- 
tened out last month. “Indications 
point to fair fall business,” he said. 
“In fact, I look forward to our best 
fall sales in two years. We are get- 
ting more floor play, the number of 
prospects coming to our establish- 
ment the past three weeks being 
better than at any time this year. 








Buying is still slow and spotty, 
however. Yet there is two times the 
smoke and optimism present at this 
time than at any time since the first 
of the year. 

“Lumber mills are opening, farm 
produce prices are stiffening and 
there is less unemployment, Deal- 
ers from outside towns came in with 
reports of optimism. They sense 
that there is better general feeling 
in trade circles.” 

Savidge is trying to sell the idea 
of optimism to his salesmen. “The 
optimistic salesmen,” he _ stated, 
are getting the orders. People are 
fed up on bad news, Pessimism be- 
gets pessimism and pays no divi- 
dends.” 

In this confident tone does he put 
over his message to the salesmen: 
“The depression is ended. Make no 
mistake about it. Events of the past 
three weeks prove it. Money will 
come out of hiding and go into 
circulation. Recovery will be slow 
but sure. The next thirty days will 
show an amazing improvement. 


Commodity prices will all advance. | 


There will be no boom this fall or 
next spring, but there will be buy- 
ing activity and better automobile 
sales. Today prospects are hungry 
for a word of good cheer. The time 
to cash in on the first return of 
prosperity is right now.” 

How is this for a load of optimism 
and courageous outlook? 


AUTOMOBILE DESIGN TRENDS 





FOR 1933 MODELS 


By ALEXIS DE SAKHNOFFSKY, 
Art Director, Rockne Motors. 


Someone said that all the designers could be divided into 
three groups, radicals, progressives and conservatives. This 
classification is self-explanatory, and I am quoting it here 
merely to locate myself in it as a progressive, and as such I 


will analyze hereafter what I 


in the automobile design. 

The most important quality of a 
good design is continuity or proper 
blending of different elements it is 
composed of. That blending has 
been carefully studied by all manu- 
facturers the last few years, but the 
element which has not yet received 
proper attention is the front end of 
the car. Five years ago I started 
advocating in the French papers 
(translated and published since in 
the Automotive Daily News) better 
blending between the radiator and 
the hood, but unfortunately very 
little has been done thus far. I be- 
lieve, though, that the coming year 
will bring some more successful de- 
partures from the conventional. 

Longer hoods, introduced by the 





destroys all comfort in motoring 





&. %. ensafe. 


car which sways not only is unsafe but feels 
No man can feel comfortable 


when he feels unsafe. The guiding of such a car 
is always an uncertainty and feels it. Passing to 
the left of another car one never feels certain 
whether or not he can get back again against 
the crown of the road. Rounding curves is always 


a dread. 


Have you ever owned a car you hated to drive? 
Remove the side sway and you will love it. The 
coming Watson Double-Acting GYRO Stabilators 
will hold your car against side sway and make 
you feel safe because you are safe. 








FIRM AGAINST SIDE SWAY 


JOHN WARREN WATSON COMPANY 


PHILADELPHIA, 


PA. 
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believe are the coming trends 


— 


Chrysler Company this year, which 
are both distinctive and are the 
logical step in the progress of de- 
sign, will be seen on most of the new 
models. Varying from slight added 
length to the full extended length 
to the windshield, they will be one 
of the earmarks of the new design, 
Because, let us keep in mind, that 
it is not the overall length from the 
radiator to the windshield, but the 
uninterrupted hood length that 
governs the effect of length of the 
front end, which is one of the fea- 
tures mostly sought by designers. 

After a short vogue for trap doors 
on the hood—generally adopted 
even on the cheaper cars, a desire 
for some different method of ven- 
tilation is bound to come and a lot 
of experimental work is being done 
with some entirely different solu- 
tions. 

A general simplification in lines 
seems to be the slogan, and as far 
as sheet metal is concerned, we will 
see a lot of attempts to give a more 
neat tailored appearance to fenders 
and splashers. In designing new 
fenders, great care is being taken to 
avoid a certain clumsiness which i6 
objectionable in some attempts to 
hide the chassis parts and more 
successful designs seem to cover the 
unsightily parts with splashers or 
lining panels, rather than extend 
the fenders too far and take away 
the fleetness of the appearance. A 
European feature used by the 
writer in Belgium on some extreme 
designs quite a few years ago—the 
covering of the rear wheels by panels 
bolted to the rear fenders—might 
find its way into some advanced 
designs, helping the streamlining 
and general appearance of the car, 

Running boards built to opt 
as an integral part of the de 
will be seen on quite a number of 
cars, and probably will follow thé 
curved shape in continuity with the 
fenders as introduced this year by 
Rockne and Packard. 

Bumpers will undergo a few 
changes, as the designers seek to 
get away from the flat single bay 
bumper and give it a tapering o 
rounded effect, emphasized by hig 
lights. 

A strong reaction against mold« 
ings as a decoration is felt through= 
out the industry and the big quege 
tion is how far to go in elimina 
them. Some various effects can bh 
obtained by depending mostly 
scientifically arranged throughe 
highlights, or just offsets emphas: 
by striping and color effects. Thé 
impression of length is often ole 
tained by a clever grouping of wig- 
dows by reveals of mouldings and 
an attractive development of metal 
surfaces at the belt. 

A tumble-in effect of the top 
portion of the car, both in front and 
side view, will be found on most 
the 1933 designs. This effect : 
generally emphasized by the shapé 
ot the windshield and rear light, 
First launched in France by Vo 
shortly after the war and used af 
by Nash, this tumble-in effect 
have its moment now, being entir¢ly 
in keeping with the streamlining té- 
quirements. 

Another feature dating from the 
old coachbuilding days are neater 
pressed-in drip moldings—part © 
the side “French panels.” Already, 
seen on several good designs they, 
will be adopted on most of 
newly-tooled models, adding a lot 
neatness and better continuity ig 
molding treatment. 

Some interest is shown in le 
conspicuous or entirely conceale 
hinges but, of course, the big prow= 
lem is to accommodate those with 
the above mentioned trend for t 
tumble-in trend. It will be inte 
esting to see what will be done 
that direction without Sosreanaal 
materially the weight of the door#, 

With the trend of very low car 
with the greater portion of the 
visible to the average person, at- 





(Centinued. on. Page. 20) 
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Essex TERRAPLANE, with wide open throttle, rounding Dead Man's Curve on one of the fastest dirt 


tracks of the country—a striking exhibition of stability and roadability 


662,766 Miles of TERRAPLANING 
Foreshadow Profits for You 


Recently thousands of Terraplanes left a single 
city for cross-country flight. Some destinations 
were as far as fifteen hundred miles away. The 
combined total mileage of this severest road test 
ever to introduce a new car is given in the 
headline. 

Paved roads — gravel roads — dirt roads — winding 
roads—hilly roads—no-roads-at-all—were covered 


by these Terraplanes at record-breaking speeds. 


In every single instance these cars established a 
new-day roadability—a distinctly ESSEX TERRA- 


PLANE roadability —that you can appreciate 
only when you, yourself, have Terraplaned on 


the toughest piece of going you can pick. 


But don’t be content with this, or any other 
written information about Terraplaning. Get 
behind the wheel of a Terraplane and convince 
yourself. Then write or wire for particulars 
about the Terraplane franchise. There hasn't 
been an opportunity like this in the last ten 
years. Hudson Motor Car Company, Detroit, 


Michigan. 


What a Car! And the lowest-priced Six in America! 


‘425 





and up, f.o. b. Detroit 
12 Sparkling New Models 





Copyright 1932, HUDSON MOTOR CAR COMPANY 
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Dealers in Indianapolis 
See Turning Point in Sept. 
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operators have turned to buying used 
cars in order to keep a sufficient 
number on hand to supply the trade. 
Even those who have resorted to 
buying report a gradual drop in the 
rumber of cars offered for sale. 

It is predicted in some circles that 
when and if the anticipated im- 
provement in motor car buying sets 
in there will not be enough used 
cars to meet the demand, Stocks 
and inventories have shown a grad- 
ual decline in most cases both as to 
the number of cars on hand and the 
average investment in each machine. 

Advertising effort backing up the 
new car dealer has dropped to prac- 
tically nothing during the summer 
months, but indications point to a 
sharp revival during the next two 
months. Talk of new models and 
new cars usually heard at this time 
of year has had its annual effect, 
and what activity that has evinced 
itself has been confined almost en- 
tirely to the below-thousand field. 

Zone offices and district repre- 
sentatives have been practically 


much better feeling and trade pros- 
pects in the outlying territories. 
Lack of needed credit is held greatly 
hampering immediate improvement 
in certain localities, but the broad 
upward swing of stock and com- 
modities prices had led to the res- 
toration of confidence and optimism 
almost everywhere. 

Farm and produce markets have 
improved appreciably throughout 
the passing of the harvest season 
and a large amount of money is 
viewed certain to be put into circu- 
lation from this source. Farmers 
are said to be badly in need of new 
automobiles and trucks amd much 
hope is placed in this branch of the 
trade for a rising volume. 

Although industrial activities have 
given little or no indication of re- 
vival, this has brought no expres- 
sion of doubt as to the future course 
of business as the basic industries 
of this section of the country, many 
of which are largely dependent upon 
the automobile factories, have 
scarcely had time to feel the 


strengthening pulse of commerce 
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that will, of course, pass through the 
producers of necessities of life first. 

State industries, too, have been 
reluctant to make any definite 
move because of the tax muddle in 


which the special session of the 
legislature which adjourned only re- 
cently had plunged affairs of busi- 
ness and individuals alike. Pro- 
posals for income tax levies, sales 
tax and various other forms of 
detrimental legislation overshadowed 
all attempts to balance the state 
budget by reduction of govern- 
mental expenses and therefore kept 
industry that might otherwise have 
been inclined to move forward wait- 
ing idly for the outcome. 

As for the dealer organization it- 
self, 1932 casualties have been low 
and overhead has been leveled off 
to a point that appears to insure the 
general health of the business, with 
any upturn placing the average 


dealer in a splendid position to show 


a quick and substantial profit. 


CHANGES FIRM NAME 

Austin, Tex., Aug. 26—Capital 
Chevrolet Sales Company, Inc., of 
this city, has changed its name to 
Capital Motors, Inc., and certified 
to a decrease in capital stock from 
$45,000 to $15,000, it was announced 
here today. 


lights, and the other in Burgess-Nor- 





business not only is extremely actiy 
now, but has been all through thé 
present year. 

“Each month of 1932 has shown 
an increase over each corresponde 
ing month of 1931,” said Mr. Epe 
stein. “While we are unable to staté 
precisely the reason for this ime 
provement, we believe that factorg 
in the situation are our plan of ale 
ways trying to have on hand very 
complete stocks; the fact that very, 
many car Owners because of busi« 
ness conditions generally, are keep< 
ing their- present car, rather than 
incurring the expense of new ones 
and, therefore, buying our mer« 
chandise, and because we train our 
men to meet the customer and sell 
intelligently. No man goes on the 
sales floor without having first been 
through a course in our warehouse, 
which is our training school for 
salesmen.” 


PERMANENT VALVE CAP 


The American Automatic Devices 
Company of Chicago is featuring at 
this season its new Sta-On valve 
cap. This*cap enables the tire to 
be inflated through the cap, with 
the design of saving the time and 
trouble necessary to remove the 
cap in filling the casing. The cap is 





JOBBERS IN PHILA. 
LOOK TO FALL FOR 
BUSINESS PICKUP 
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many small orders, and that while 
August transactions thus far have 
been more in number than during 
the same month of 1931, they have 
been less in dollars and cents. The 
company is looking forward to an 
active fall trade. 

F, E. Ginther, secretary and treas- 
urer Swain-Hickman Company, said 
that while for the first three months 
of the year shop service work was 
so active that the force was kept 
busy day and night, it had been 
tapering off to the present season- 
able condition of less activity. The 
company, he said, is getting many 
smal] orders, more, in fact, than at 
this time in 1931, but not running 
into as much money. Bearings, as 
usual, are selling in larger quan- 
tities than other items of stock. 
This house has recently added two 
lines. One is the Whittaker line of 
ignition and battery cables and reel 





ton Charter Drive. 
A. A. Tyrie, manager Quaker City 
Motor Parts Company, said while 






unanimous this month in reports of 


“old-car lover” will go on for days telling 


A” 


you about his wonderful 1928 model—if you 

let him. There’s only one cure. Take him for a 
ride in a new high compression car! 

After he has caught his breath, his first remark 


is likely to be—‘‘Yes, but I'll bet this car uses twice 


as much gas.” That’s your chance to tell him the 


facts about high compression’s greater power and 
greater economy. 
What are the benefits of high 
compression ? 
Essentially, more power from the same amount of 
gasoline. An increase in compression 


ratio can step up power, just as though 
you put a bigger engine in the car. That 
means more power to accelerate, speed, 


and push the car up hills. All without 
adding one ounce to the weight of 
the engine or using a drop more fuel. 


GOOD 2] ob 
GASOLINE 











Make sure your customer gets 
these advantages! 


But only a motor fuel that is suited to the engine 
will bring out this superior performance. ‘That 
fuel is Ethyl Gasoline. Ordinary gasoline ex- 
plodes unevenly ; causes harmful knock, overheating 
and power-loss. High compression cars require 
Ethyl Gasoline. It makes any engine run at its 
best under all driving conditions any season of the 
year. 

Ethyl protects engines from the shock and vibra- 
tion of knock. It adds life and satis- 
faction. You do your customer a favor 
when you recommend high compression 
and Ethyl-Gasoline—a favor that will 
eventually be repaid in better business 
for YOU. Ethyl Gasoline Corpora- 
Chrysler Building, New York. 


tion, 


ETVYL oe Re Ye 
FLUA D mum 





Ethyl fluid contains lead, 


Recommend i High 


ETHYL GASOLINE 


© E.G. C. 1932 
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he did not have the figures for the 
last two months at hand for the 
moment, the orders now coming in 
were chiefly for immediate needs, 
The Pep Auto Supply Company, 
which sells to the direct consumer, 
and which opened its thirty-fourth 
store in the chain on July 22 in 
Atlantic City, reported through A. 
R. Epstein, purchasing agent, that 


made of special bronze alloy and the 
valve is of the cone type, ground 
and synchronized to prevent seepage 
of the air. 

This company is also offering the 
Lock-On non-syphonable gas tank 
cap, a universal gas tank cap, spe- 
cial universal safety pads, overlap 
mat plates and the overlap Nos. 37 
and 38. 





Uneasy lies the head 


mileage... 





SCHRADER 
Dublchek Valve Cap 
No. 7006 


FIFTEEN superior features 
Schrader engineering precision make 
it the best valve cap of its type. 
Permanent—<can’t be lost. Effectively 
shuts out dirt, dust and grit. A 
double check against loss of air. Guar- 
anteed air-tight up to 250 pounds if 
affixed according to directions. Saves 
fear operations in inflating every tire. 
INFLATE AND TEST PRESSURE 
THRU VALVE CAP No dust 


and valve caps to remove and replace. 


and 





that promises high tire 


and then permits car, 
truck or bus operat- 
ors to let it slip away 


NOBODY needs to be teld 
that under-inflation is the 
greatest thief of tire mileage 
... and the bane of the tire 
dealer’s existence. All the 
warning in the world won’t 
prevent the average driver 
from neglecting proper air 
pressure, so long as tire in- 
flating involves a lot of hand 


soiling and_ time-wasting 
fussing. In consequence, the 
matter of “adjustments” is 


always a big bone of con- 
tention. 


TIRE DEALERS: Make inflation 
and pressure-gauging easy and 
your tire customers will return to 
thank, instead of censure, you about 
your mileage assurances ... Sella 
Schrader Dublchek with every tire 
or tube. Sell your customers Dubl- 
cheks for their o]d tires as well, 
Handling Schrader Dublcheks is a 
three-way business and good-will 
builder. Makes satisfied new-tire 
customers; makes their old tires 
last longer; yields a worth-while 
direct profit. 

FLEET OWNERS: Equip your 
trucks, buses or delivery cars with 
Schrader Dublcheks now. The cost 
is trifling; the value, in tire econ- 
omy and time saving, is inestimable, 


Get particulars from your regu- 
lar source of supply, or from us. A. 
Schrader’s Son, Inc., Brooklyn, To- 
ronto, London—Makers of Pneu- 
matic Valves Since 1844. 


Schrader 


Reg. U. 8. Pat. Off, 


TIRE VALVES—TIRE GAUGES 


Be sure it’s a Schrader 
—Look for the name 
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AN! BNUKN 


160 HORSE POWER “TWELVE” 
POWERED BY LYCOMING 


a : oe 
NEW StockCar | 
Speed CHAMPION 


BREAKS ALL STOCK CAR RECORDS FOR SPEED—1 TO.500 MILES 


and 


ALSO BREAKS FIVE HILL-CLIMB RECORDS IN CALIFORNIA 


Under supervision of the American Automobile Association 


BEATS OLD 


AUBURN’S NEW 
RECORD BY— 


LOCATION GRADE DISTANCE RECORD 


Over many switch-backs 
and grades between 10% 
and 15° (4,000 ft. rise 
from start to finish). 


Up City Creek Hill with 
Auburn closed stock car, 
,sealed in high gear. 


10.4 Miles 21 Min. 35.70 Sec. 3 Min. 38.9 Sec. 


% to 10°C to the summit, 


6,050 ft. 


Up Wrightwood Hill with 21 Seconds 


Auburn closed stock car. 


Up Hollow Hil1 with 
Auburn closed stock car. 


Up Mt. Baldy with 
Auburn closed stock car. 


Up Waterman Canyon 
(Rim of the World). 


8.2 Miles 8 Min. 22.7 Sec. 


15-100 Miles 25.75 Sec. 2.45 Sec. 


7.1 Miles 8 Min. 54.5 Sec. 18.9 Sec. 


Elevation 5,000 ft. 9.2 Miles 12 Min. 14.75 Sec. 3 Min. 2.45 Sec. 


Auburn is the only car that could establish all of these new records It saves wear and tear on all moving parts, and prolongs the life of 


POSSIBLE ONLY WITH 
Dual Ratio 


because Auburn is the only car with the greatest modern improve- 
ment in automobiles—DUAL-RATIO. Imagine touring at 60 miles- 
an-hour with only a 40 mile an-hour engine-effort and fuel consump- 
tion. Dual-Ratio makes this possible, producing a smoothness never 
before known in any autamobile. (We invite you to verify this claim.) 


UBURN AUTOMOBILE COMPANY, A 


the entire automobile. To get ahead of other cars in traffic or climb 
hills without engine strain, you shift Dual-Ratio to “Low.” But you 
do not have to continue to needlessly race your engine, as in other 
cars, when you come to level roads and open country—you shift 
Dual-Ratio to “High.” Then the car races but the ENGINE LOAFS. 


uburn, Indiana, Division of Cord Corporation 
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Sinsabaugh Finds Signs 


(Continued from Page 1) 


months. They report a decidedly 
improved change in sentiment in 
their territory and predict unusual 
sales activity, 


Dodge, another Chrysler unit, re- 
ports an increase in deliveries over 


last week, and last week bettered 
its predecessor, 
Hudson reports 144 new dealers 


added since the introduction of the 
Terraplane, and expects to sign 
three or four hundred more within 
the next 30 days. Chester Abbott, 
general sales manager, reports that 
the increasing sales of Terraplanes 
have produced these dealership in- 
quiries. 

Mr. Abbott had some definite 
figures to hand out as to Hudson 
sales in the last three weeks. There 
has been an increase of 300 per 
cent, over the same period in July, 
an increase of 2,000 units. Com- 
paring this with the same stretch 
last year the increase has been 17 
per cent. 

Ali Hudson and Essex dealers 
report crowded salesrooms and hun- 
dreds of demonstrations and ap- 
praisals since the new car came 
out, Abboit says. 

Rockne adds to the gaiety of na- 
tions by reporting that its second 
ten day August sales period exceeds 
the first ten days by 20 per cent. 
and that August’s twenty days are 
better than the same period in| 
July. September sales, Manager | 
Frank Wiethotf says, ought to be 
better than August. On Thursday 
of this week August shipments had | 
beaten the whole of July and from | 
snow on to the end of the month} 
Rockne is on velvet. 
As for Ford. It is estimated tnat | 
his August production will be in 
the neighborhood of 20,000, this ail- 
lowing for the shutdown at Dear- 
born. The thirty-nine assembly 
plants are stil] in operation, and it 
is thought that they turned out 
about 2,500 units this weck. 


G. M. EARNINGS 
PUT AT $5,326,377 
FOR 2ND QUARTER: 





(Continued from Page 1) 


amounted to $5,326,377. This com- 
pares with earnings of $55,122,767 
for the corresponding quarter a 
year ago, After deducting dividends 
of $2,344,208 on the preferred stock, 
there remains $2,982,169, being the 
amount earned on the common 
shares outstanding. This is equiva- | 
lent to $0.07 per share on the com- 
mon stock and compares with $1.22 | 
per share earned in the second 
quarter of 1931. 

Net earnings for the six months 
ended June 30, 1932, were $15,019,- 
404, or the equivalent, after the | 
deduction of $4,688,415 for preferred 
dividends, of $10,330,989 or $0.24 per 
share on the common stock. This 
compares with earnings of $84,122,- 
176 for the corresponding six 
months of last year which, after 
the deduction of preferred divi- 
dends, amounted to $1.83 per share 
earned on the common stock, 

Cash, United States Government 
and other marketable securities at 
June 30, 1932, amounted to $215,- 
897,767, compared with $205,029,119 | 
at December 31, 1931, and $245,856,- 
668 at June 30, 1931. Net working 
capital at June 30, 1932, amountcd 
to $259,632,638, compared with 
273,915,923 at December 31, 1931, 
and $328,651,750 at June 30, 1931. 

During the second quarter ended | 
June 30, 1932, General Motors | 
dealers in the United States delivered 
to consumers 202,060 cars, compared 
with 361,683 cars in the correspond- 
ing quarter of 1931. Sales by Gen- 
eral Motors operating divisions to 
dealers in the United States during 
this period amounted to 175,447 cars, 
compared with 369,677 cars in the 
second quarter of 1931. The exccss 
of deliveries to consumers over sales 
to dealers during the second quarter 
of 1932 therefore resulted in a de- 
crease of 26,613 cars in dealers’ 
stocks in the United States. Total 
sales to dealers, including Canadian 
sales and overseas’ shipments, 
amounted to 197,659 cars, compared 
with 419,650 cars in the second 
quarter of 1931. 

For the six ‘months ended June 











Of Definite Trade Gains 


30, 1932, General Motors dealers in 
the United States delivered to con- 
sumers 345,574 cars, compared with 
593,564 cars in the corresponding 
period of 1931. Sales by General 
Motors operating divisions to dealers 
in the United States during this 
period amounted to 341,751 cars, 
compared with 625,674 cars in the 
first six months of 1931. The de- 
crease of 3,823 cars in dealers’ stocks 
during the first half of 1932 com- 
pares with an increase of 32,110 cars 





STEWAHT-WARNER 





during the comparable period of 
1931. Total sales to dealers, in- 
cluding Canadian sales and over- 
seas shipments, amounted to 394,915 
cars, compared with 724,197 cars in 
the corresponding period of 1931. 


NEW IMPROVED SNAP 
TERMINAL 


The H. A. Douglas Manufacturing 
Company, Bronson, Michigan, have 
a new improved snap terminal for 
all types of electrical connections, 
which, it is stated, can be used ad- 
vantageously for electrical connec- 
tions on cars, trucks and buses, in- 
dustrial electric equipment, motor 
boats and aircraft, and _ electric 





household equipment. 





Another new Douglas product is 
snap terminal socket No. 1112. It 
is of the double pole snap terminal 
type, having a solid current path, 
moulded bakelite core and insulator 
and spring button insert for locking 
into bushing or housing, 





COURT ORDER IS REFUSED 

Sacramento, Cal., Aug. 26.—The 
State Railroad Commission an- 
nounces that it has been advised 
that the Appellate Court in Los 
Angeles has refused to issue a writ 
of habeas corpus to J. O. Bray, 
who was adjudged by the commis- 
sion to be in contempt of its order 
to cease operating a trucking ser- 
vice and who was fined $500 and 
ordered to serve five days in jail. 
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KENNEDY KITS 


The Kennedy Manufacturing 
Company, Van Wert, O., is offering 
a new line of Kennedy kits in which 
the tray automatically lifts out with 
the cover and rests firmly when ex- 
tended so that the box is not easily 
tipped or tilted. 

This is recommended to mechanics 


as a handy place for tools and 
equipment, The kits come in a 
number of sizes and arrangements 
of the interiors, 

This company also has the Ken- 
nedy roller tool cabinet and also a 
tool and parts dolly. 
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N. S. P. A. ISSUES 
REPORT ON JOBBER 
SALES MANAGEMENT 


(Continued from Page 1) 

It considers its problem from the 
standpoint of an N. S. P. A. jobber 
carrying parts, tools and equipment, 
operating a machine shop, employ- 
ing at least three salesmen in addi- 
tion to the counter men, and cover- 
ing both city and country territories. 

Its discussions fall under the fol- 
lowing subject headingr: Classifica- 
tion of potential outlets, organiza- 


tion inside, advertising, selection of 
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salesmen, assignment of territory |suffered patiently for many years 


and duties, and complete coverage 
of accounts and prospects. 

Supplementing the report is a 
summary of a questionnaire which 
indicates the common practice 
among jobbers on the points previ- 
ously discussed. 


RESTORED CONFIDENCE 
AND BUMPER CROPS 
MEAN ADDED SALES 


(Continued fr-m Page 1) 


great agricultural states there are 
bumper crops. 











again may be in a fair way to prove 
the time-worn bromide that the 
basis of all prosperity is in what 
comes from the soil. 

The greatest. crops in two decades 
have been produced at probably the 
lowest cost. The farmer has done 
more of the job with his own hands, 
with the result that the getting otf 


a high price for the crop is of less 
importance than the fact that, 
whatever the return in money to 
the farmer, a larger percentage of 
it will be profit. Thus he will be 
in a position to buy again, to re- 
place the things that have worn 


The farmer who has!out and become obsolete. 


WILL BE THE BIG TRUCK SELLING 
FEATURE OF 1933 


_ $tewart-Warner Power Brakes will sell trucks because they give the brake 
protection that today’s faster highway speeds demand—at the lowest operating 
and maintenance cost. 
The truck fleet operator who seeks better brake protection and a lower cost per 


ton mile, will be impressed with trucks equipped with Stewart-Warner Mechanical 
Power Brakes. No complicated service requiring boosters are needed. The power 
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to apply these brakes, being derived from wheel traction, costs nothing and 
automatically adjusts itself to the speed and the load. 


The Stewart-Warner Power Brake, instantly responsiveto the driver's instinctive re- 
action, that puts under his command the giant power of car momentum and dis- 
tributes it uniformly to all four wheels, meets today’s driving conditions precisely. 
Make no mistake, it will be the big factor in selling trucks in which it is installed. 


Stewart-Warner Power Brakes, because of their fewness of parts, simplify the 
production problem. No brake is easier to adjust or operates so long without 
adjustment. They may be installed in trucks, motor coaches and automobiles of 
every price class. Stewart-Warner Pedal- 
Operated Wheel Brakes without the power 
| wynit, also offer outstanding advantages in 
| safety andlow operating costs. Investigate. 


Our engineers are at your command. 
Stewart-Warner Corporation, Chicago, 
U. $. A., or 6050 Cass Ave., Detroit, Mich. 
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Newark, N. J., Aug. 26.—In the 
face of a normal seasonal trend 
downward, new car and truck deal- 
ers and distributors in New Jersey 
are looking for better business during 
the remainder of 1932. 

While dealers for the most part 
were disappointed in the fact that 
sales slumped in the first seven 
months, those selling in the low- 
priced field were hardest hit in this 
‘respect because they expected a 








development in Control 
POWER BRAKES... 


FOR THOSE WHO DO 
NOT KNOW 


The driver's foot on the 
brake pedal accurately con- 
trols the power unit (shown 
in the red circle) which haer- 
nesses the giant force of 
car momentum to apply the 
brakes. Note the simplicify of 
thelinkage, which distributes 
braking force uniformly to 
all four wheels. They ‘are 


“the simplest of all brakes 
. to adjust. Complete data on 


Stewart-Warner Power and 
Pedal operated Brake Sys- 
tems free for the asking. 


HHAKE SYSTEMs 
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Upward Business Trend 
InN. J. Encourages Dealers 





greater share of the business due to 
the general depression. 

On the other hand, dealers report 
a good service and parts sales vole 
ume, which in many cases offset thé 
fewer sales of new car units. 

For the most part, used car sales 
held up well throughout the state. 

Optimism as to the balance of the 
year is based solely on a general im-~- 
proved tone in business throughout 
the state. Textile, rubber and even 
automotive parts and accessories 
plants have started to take on more 
workers, which has already had a 
salutory effect on new and used car 
sales. 

Dealers report a general tighten- 
ing of credit in banks, but say that 
the outlook in this respect is brighter 
than at any time in the past two 
years. 

Sales stunts, including economy 
runs, endurance contests, etc., have 
been tried with more or less results 
in various parts of the state, but on 
the whole most dealers resort to 
newspaper and direct mail advertis- 
ing to stress their used-car business, 

One of the greatest drawbacks in 
new car sales here, according to 
several dealers, has been the curtail- 
ment and, in many instances, the 
entire elimination of newspaper ad- 
vertising copy on new cars, 

Bankers in New Jersey are be<- 
ginning to predict a business re- 
vival, but have not gone so far as 
to extend credits or loan out money 
excepting where collateral is suffici- 
ent to guard them against any loss, 

One of the results of the depres- 
sion has been to force dealers to add 
on other lines of cars to their old 
line, to give them a greater scope 
in making sales. In some instances 
dealers are handling three and even 
four makes of cars. 

Truck dealers, while admitting 
that there has been a lull in sales, 
except that with a general business 
expansion there will be a market 
for few units soon. 

Alfred De Cozen, general manae 
ger, De Cozen Motor Company, 
Newark, Chrysler distributor, re- 
ports that business was good the 
first six months of this year, with 
the outlook for the second half 
spotty. While new car sales were 
worse than a year ago in the first 
half, they held up well considering 
conditions in general. 

Mr, De Cozen says that used car 
and service business has been fair. 
He has curtailed his overhead and 
advertising. The past few weeks, 
he says, has shown definite signs of 
an upturn in business. 

John A. McCrane, head of the Reo 
| distributorship in Paterson bearing 
|} his name, reports that the general 
outlook for this year is good and 
that his sales have increased in the 
past three months compared with 
the same period last year and for 
the first seven months business is 
only 7 per cent. behind 1931, 

Mr. McCrane finds used car sales 
good, and service business fine. He 
j}has not curtailed his overhead or 
| his advertising. He reports an up- 
turn in recent weeks. 

The Rohrer Chevrolet Company 
of Camden reports that the general 
outlook for 1932 as fair and that 
new car sales, while below the 1931 
total has on the most part been 
fair. This concern did curtail its 
| overhead, but its advertising sched= 
|ule has been but slightly reduced. 

The Dunbar Oldsmobile Corpora 
tion of Jersey City reports the out- 
look for the rest of the year as bad. 
| New car sales were off 55 per cent, 
from a year ago. While used cat 
| sales were poor, Mr. Dunbar reports 
| that service operations have been 
good. Both overhead and advertis- 
ing have been curtailed. 


| COMBUSTION GAS 
| BURNERS 


The Lee B. Mettler Company, 
Los Angeles, Cal., has recently de- 
veloped a new combustion gas burn~ 
er, with a contro] embodying three 
parts, a pilot light with thermo- 
static element, a base containing 
gas supply pipe and nozzle for pilot 
light, electric terminals and sta- 





tionary contact point and outer 
safety cover. 

These units are built for both in- 
dustrial and house ‘installations, «« 
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N.S.P. A. PRESIDENT SEES 
BUSINESS CONVALESCING 


By V. W. OLSON, 
Automotive Service Co., Minneapolis, Minn. 
President National Standard Parts Association, 


The automotive 


replacement parts, 


shop tools and 


equipment industry has felt the depression far less than 


general business. 


We estimate that the sales of N.S. P. A. 


jobber members as a group representing all sections of the 
country are off on an average of about 14 per cent. this year 
as compared with the first eight months of last year. 


This figure considered alongside® 
of the usual twenty-five to fifty per 
cent, reduction in other lines of 
business places us in the fortunate 


class. 

Equipment and tool manufactur- 
ers have been harder hit than the 
parts manufacturers, some of whom 
have maintained their volume due 
to the fact that certain repairs 
must be done on a car in order 
to keep it on the road. Piston ring 
manufacturers, for example, have 
fared very well. 

I find that in talking with other 
jobber members that their big prob- 
lem at the present is not one of 
sales, but rathe. one of collections. | 
The association has recognized this 
in its service to jobbers by placing | 
special emphasis on the dissemina- 





| production 
and this means that approximately 


| as 





that any one will agree that just 
considering the facts, the mainten- 
ance of at least our present volume 
is assured during the next six 
months, and that more than likely 
there will be an increase during the 
following six. 

The average car offers the great- 
est market for service and parts 


between its third and fourth years 
of operation 
apparently been moved further into 


This peak market has 


the fourth year of operation during 
the depression, 

The high years of moor vehicle 
were in 1928 and 1929 


ten million vehicles turned out dur- 


ling those two years are now coming 


into our market, perhaps not for 
many major overhauls as we 


tion of collection ideas and systems | might wish but certainly for suffi- 
which have been successfully used | cient service to enable us to ct least 


in this business. 
In regard to the future, I believe 


nainain our present volume. 


I am confident that general busi- 


ness is in the stage of recovery now 
and that as quickly as this recovery 
acquires momentum, so will our 
volume of- automotive service and 
it is my opinion that we can ex- 
pect a substantial increase in busi- 
ness starting with the early spring 
months of next year, 


BLACK LIGHT URGED 
FOR CAR INSTRUMENTS 


Use of u!tra-violet rays to make 
visible at night the instrument 
panels of automobiles is foreseen as 
a possible result of development 
work being done with the ray by 
Westinghouse Electric & Manufac- 
turing Company. Although these 
rays are invisible, they 
the natura! fluorescense of ra- 
dium dial markings so that instru- 
ments coated with radium are 
clearly visible at night. Extension 
experiments have already been car- 
ried out by Westinghouse on air- 
plane instrument panels. 

Regarding automotive applica- 
tions, J. H. Kurlander of Westing- 
house says: “Artificial light on au- 
tomobile dashboards has always 
been more or less of an Objection 
in night driving. The glow of light 
in the driver’s seat often produces 
reflections in the windshield and 
interferes with a clear view of the 
road ahead, The ideal situation, or 
that allowing greatest contrast be- 
tween the view of the road and the 








interior of the car, has no light 
whatsoever for the _ instrument 
board, 





It is inevitable in the very nature of things that one 


product should excel another; that one manufacturer 


should, because of greater liquidity, lower overhead, 


smaller inventory that turns rapidly, lower taxes, 


freedom from fixed interest charges, and inflation- 


less capitalization, be able to deliver more quality 


and value for the money. 


Goodwill . 
Bank ‘Loans 
Bonds .. 


Preferred Stock . . 


Losing Money . . 


CHECK 


Any Competitor 


- « & % 
. & «.&% 


NASH 


‘777 to 52055 


STANDARD EIGH! 
121-inch Wheelbase 


BIG SIX 
116 -inch Wheedase 


Prices t » factory 


SPECIAL EIGHT 
(28-inch Wheelbase 


ADVANCED EIGHT 
133-inch Wheelbase 


NASH 
. $1.00 


heaters. 


Automobile Companies 
In Excellent Condition 





(Continued from Page 1) 


panies outstanding follows: White, 
$2,500,000; General Motors, $187,- 
536,600; Graham-Paige, $4,731,400; 
Marmon, $1,000,000; Studebaker, 
$6,300,000, and  Willys-Overland, 
$12,621,700. 

Generali Motors as of June 30 last 
had total current assets of $321,- 
704,143, as against current liabilities 
of $62,071,505. Auburn had current 
assets as of February 29, 1932, to- 
taling $14,092,393, as against liabili- 
ties of $2,067,690. The ratio of cur- 
rent assets to current liabilities in 
nearly all cases are large. Nash has 


increase | a particularly large ratio, with cur- 


rent assets of $39,786,732, as against 
liabilities of $2,710,153. Mack and 
White, among the truck builders, 
also have large ratios, 

The following tabulation com- 
pares the current assets of passen- 
ger car and truck manufacturers 
with current liabilities as of June 





30, 1932, or the latest date for 
which the information is available: 
Total Total 
Current Current 
Assets Liabilities 
Auburn ..... *$14,092,393 *$2,067,690 
Chrysler 76,455,874 10,821,763 
BEE. seenres 32,225,000 1,632,000 
et bb sak een 321,704,143 62,071,505 
Graham-P. 4,139,743 1,844,676 
Hudson ..... $14,748,924 43,589,806 
SE Laas aac’ 711,210,565 71,447,812 
Marmon *1,339,239 *660,327 
Re. wawinee's $3,786,732 $2,710,153 
Packard 23,076,964 2,892,352 
ee 10,808,139 878,472 
Studebaker 21,683,855 9,427,563 
White ........ 23,460,000 1,353,000 
Willys-O. 7,944,741 43,123,974 
*Feb. 29, 1932. *+Mar. 31, 1932. 
<Dec. 31, 1931. §Nov. 30, 1931: 


The net working capital of the 
car and truck makers also is large 
in most instances. General Motors 
on June 30 had a net working capi- 
tal of $259,632,638, as against its out- 
standing issue of preferred stock 
amounting to $187,536,600. Auburn 


had a net working capital of $12,- 
024,703, as compared with its small 
funded debt of $351,000, and no pre- 
ferred stock. 

Hudson had a working capital of 
$11,159,118 on the latest date for 
which information is available, the 
close of 1931, and no preferred stock 
or funded debt standing against it. 
Hupp had $9,762,753 in working 
capital and no funded debt or pre- 
ferred stock. 

Working capitals of other com- 
panies without funded debt or pre- 
ferred stock follow: Nash, $37,076,- 
579; Packard, $20,184,612, and Reo, 
$9,929,667. 

In many instances, shares of 
motor car companies are selling on 
the stock exchanges at less than the 
amount of quick assets available per 
share. 

Mack had a net working capital 
of $30,593,000 at the close of 1931, and 
White, $22,107,000 at the same time. 

Other working capitals for car 
companies follow: Chrysler, $66,- 
634,111; Graham-Paige, $2,295,067; 
Marmon, $678,912; Studebaker, $12,- 
256,292, and Willys-Overland, $4,- 
820,767. 

Assets of the industry are huge, 
General Motors leading with total 
assets of $1,247,190,538. 

Assets of other important com- 
panies follow: Auburn, $22,267,796; 


Chrysler, $173,609,885; Graham- 
Paige, $16,191,972; Hudson, $46,945,- 
525; Hupp, $25,520,192; Marmon, 


$4,935,463; Nash, $48,241,180; Pack- 
ard, $56,601,787; Reo, $21,514,684; 
Studebaker, $74,254,175; Willys- 
Overland, $40,952,277; Mack, $55,- 
903,000; White, $42,778,000. 

Among some of the representa- 
tive parts and accessory companies, 
Bendix Aviation Corporation and 
the Stewart-Warner Corporation 
have no outstanding preferred stock 
and Bendix and Electric Auto-Lite 
Company have no funded debts. 


(Continued on Page 16) 





DOLE 


Motor Temperature 


Control Thermostats 


for 
Hot Water Heaters 


FACTS OF 
IMPORTANCE 


. Accurately pre- 
determines .mo- 
tor tempera- 
ture. 


_ 


2. Warms up the 
motor quickly. 


3. Provides correct 
water tempera- 
ture for effi- 
cient hot water 
heater perform- 
ance. 


4. Maintains the 
agreed, efficient 
temperature 
under all driyv- 
ing conditions. 


. No appreciable 
reduction of 
capacity of wa- 
ter cooling sys- 
tem channels. 


nw 


et tary 





6. Constructed 


generally the 
same as the 
Dole Thermo- 


stats used by 
car manufac- 
turers as stand- 
ard equipment. 


z Booty installed 
in fifteen min- 
utes. 


8 Adjustable 
types have sim- 
ple dial adjust- 
ment for sum- 
mer or winter 
conditions. (Set- 
tings for all 
radiator anti- 
freeze solu- 
tions). 


9 Tested, ap- 
proved and 
used by most of 
the leading hot 
water heater 
manufacturers. 





HT 6 6S 


Both HOSE LINE AND MOTOR BLOCK types are now avail- 
able and from these two types are Thermostats which fit all makes of 
cars and should be used with all makes of hot water heaters. 


Most automobiles are equipped by 


their manufacturers with thermo- 


stats set for efficient performance of their respective motors but such 


thermostats do not necessarily give best control for heater efficiency. 


Dole Motor Temperature Control Thermostats have now been espe- 


cially designed and produced for use with hot water automobile 
They cause the motor to warm up quickly to its efficient 
degree and maintain this temperature under all driving conditions. 


Irrespective of weather, load or road, the motor temperature is main- 
tained thermostatically for greatest efficency of both the motor and 


the hot water heater. 


(4428) | turers. 


142-inch Wheelbase 





| 
| 


These Thermostats for hot water heaters are constructed generally 
the same as the Dole Thermostats used by car manufacturers as 
standard equipment. 


They are easily installed in fifteen minutes and have been tested, ap- 
proved and used by most of the leading hot water heater manufac- 


AMBASSADOR EIGHT | lor further information, address your jobber, or 


DOLE VALVE COMPANY 


1913-33 CARROLL AVE. 


CHICAGO, ILL, 
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Photoelectric Relay 


In applications similar to the tote | Thrustor, which is a motor controle 
box control, the photoelectric relay |ling a hydraulic cylinder, to push 
could be arranged to actuate anj|the obstructing box on ‘ts way, 


Industry’s Leaders See 


Signs of Trade Revival 


(Continued from Page 3) 


there has never been a time when I 
have seen as great a desire to pur- 
chase automobiles as at the present 
moment, 


General industry wili undoubtedly 
be a month or two behind the auto- 
mobile industry. We cannot look 
for simultaneous advancement of all 
forms of business in the country to 
take place. One industry must fol- 
low another. I look for industries 
such as steel, coal, building con- 
struction, etc., to follow the auto- 
mobile industry by one or two 
months out of this present depres- 
sion. 


Keller Sees Business at 


Eventful Period Threshold 


By K. T. KELLER, 
President Dodge Brothers. 
Some high spots of the eventual 
period just across the threshold are 
first, concrete evidences of a” re- 
turning confidence in _ business, 
based not on artificial causes, but on 
the unmistakable operation of nat- 
ural forces of recuperation; second, 
the Presidential election in Novem- 
ber and then the inauguration in 
March; the unprecedented Century 
of Progess Exposition starting in 
Chicago next June; further confer- 
ences and progress on European and 
world conditions and a closer ap- 
proach to an amicable settlement of 
the vexing prohibition probiem. All 
these events and others tumbling 
swiftly efter each other will have 
their effect on industry and trade. 
There is real cause for hope that 
the effects will be beneficial. We 
are at the starting point. Surely 
every business man looks forward 
eagerly to treading a path with so 
many interesting twists and turns, 
especially since dependable signs 
indicate that it will lead to better 

times. 


Motor Recovery to Be 
Felt in Replacements 


By DU BOIS YOUNG 


President and General Manager, 
Hupp Motor Car Corporation 


I sincerely believe that America 
is fed up on this talk of depression. 
I believe we have heard enough 
negative phrases to last the rest of 
our lives. And a public changing of 
the subject of conversation will go 
a long way toward improving na- 
tional conditions. In short, I be- 
lieve we are about ready, in the 
automobile business, to start talking 
in this fashion: 

“This is our big opportunity to 
secure business. There are about 
2,500,000 to 3,000,000 obsolete cars 
on the road today. Statisticians tell 
us that approximately 9,000,000 cars 
now in operation have been driven 
five or more years. All of these 
automobiles long since passed their 
normal period of replacement. 

“Car values were never greater 
than today. Prices were never 
lower. It’s the good old buying 
season, And we're going after busi- 
ness—and get it!” 


Today’s Activities His 
Greatest Motor Thrill 


By CHAS. D. HASTINGS, 
Chairman of the Board, Hupp 
Motor Car Corporation, 


During my thirty years in the 
automobile business, twenty-three 


again it is down to the funda- 
mentals of business operation, 

I have been asked what was the 
greatest thrill of my business life? 
That’s simple for, peculiarly 
enough, I am today getting the 
biggest wallop of my career in the 
automobile business. Of all the 
good things that have happened in 
those thirty years, the best are oc- 
curring right now. 


This thrill comes from seeing on 
every hand motor executives in 
both the factory and the field... 
men who could have delegated their 
tasks to others and then played golf 
day after day ... taking off their 
coats, rolling up their sleeves and 
plunging into what is probably the 
hardest task they have ever faced 
... putting the automotive industry 
back where it belongs—out in front. 

Today’s robust strength , , , in 
management, production and sales 
—will certainly bear fruit. To me, 
this concentrated activity and re- 
turn to genuine hard work is the 
greatest thrill I have ever experi- 
enced. 


JUST ANNOUNCED 


New INDIANA 


SERIES 85 
10,000 Lbs. GROSS 


*885 


chassis at factory 


The new Indiana Series 85 is the outstanding value in 
the 1'4-tom All-Truck field. A few of ite features in- 
6-Cylinder Power, Speed and Fiexibility—Low 
Price—4-Wheel Hydraulic Brakes—7-Bearing Crank- 
shaft—Five Available Wheelbases—Truck ‘Type Tires, 
Heavy Duty Rims—Chassie Weight 3,900 Pounds, Proof 
of All-Truck Construction World Wide Service. 


elude: 


Solves Conveyor 
Problem 


The Lamson and Sessons Com- 
pany, Cleveland, O., had experienced 
difficulty in the transfer of tote 
pans loaded with bolts, and weigh- 
ing 70 to 150 pounds, to a gravity 
conveyor. 

These pans are lifted by two end- 
less chains with conveyor carriers, 
and are then lowered and placed on 
the gravity conveyor. Each pan 
when placed on the gravity con- 
veyor should slide and make room 
for the next pan. But often this 
did not happen. This meant that 
the second pan was deposited on 
top of the first one, and so on, until 
a pile of material accumulated. 

The problem was solved by instal- 
ling a light source on one side of 
the gravity conveyor and a General 
Electric photoelectric relay on the 
other. Now, if a pan fails to slide 
along on the gravity conveyor, it 
interrupts the beam of light. The 
phototube promptly actuates the 
relay, stopping the endless chain 
and allowing no more tote pans to 
come down until the blocking pan 
is shoved along. 


IN THE TRUCK 


electromechanical device, such as a! automatically. 


FLEET OWNER LISTS 


OPERATORS 
HAVING 


10 or more 
100 or more 
1,000 or more 


Number of 
Companies 


No. of men No, of 


to see 
No. of (Mailing pieces motive 
Listings required) 


19,000 25,000 1,500,000 
2,100 3,400 700,000 
600 1,000 300,000 


16,500 
1,150 
75 


No. of 


Auto- Vehicles 


Per 


Vehicles Contract 


60 
210 
300 


LISTS THAT ARE KEPT UP TO DATE 


Lists that show the Name of the Man to See and the total Number 


_of Vehicles 


Each Local list is zoned, routed, alphabetically 


indexed, and vocationally keyed 


We can supply 


a local list for any Territory or a national list 


FLEET OWNER LIST CO. 





THE 


MOST 
PROFITABLE 
FRANCHISE 


INDUSTRY 


Study the 10 White-Indiana points of advantage listed 


below—each separately a powerful attraction—all, taken to- 


gether, the surest sales and profit opportunity for Dealers in 


sales and service. 


the motor truck and coach industry. 

The White and Indiana lines go beyond any competitor in 
covering the price and quality markets, from $885 up. You 
handle products established in public preference by many 
years of performance—you have a lower-cost time payment 
plan, more liberal credit support—you work with the fullest 
national and local advertising support—you get factory 
service on parts and individual sales assistance from the 
nearest White Factory Branch—you profit from national 


These are some of the advantages that mean more sales, 
more profits—increased local prestige and business soundness 
throughout the years—for White and Indiana dealers. 

A few territories are still available. Get the full facts now 
on the new White and Indiana Dealer Franchise. 
wire The White Company, Cleveland. 


Write or 


ONLY WHITE AND INDIANA DEALERS HAVE 
ALL THESE ADVANTAGES: 


MORE PROFITS IN 1952 
I e@ The practical opportunity to make more 
sales—be in on more dealse—both trucks 


and coaches. 


GREATEST VALUE 

4. Every truck chassis All-Truck —designed 
and built specifically for Truck work—vo 
compromise—cannot be equaled, point 


for point and dollar for dollar. 


STABILITY AND LEADERSHIP 


@ OF COMPANIES 


WORLD-WIDE SERVICE 


PARTS AND REPAIRS PROFITS 

e Genuine White and Indiana parts are sold 
to dealers at a discount, aseuring you 
profitable volume with « low inventory, 
ene te the accessibility of branch parte 
stock. 


BET?PER DEALER FLOOR PLAN 


1817 B’WAY, N.Y. C. 


of which have been spent with Now, more than ever, the support of ® The White and Indiana Dealer is a link 8. Only 10% down for 90 days—through the 


Hupmobile, I have seen many 
changes. I have seen familiar faces 
replaced by new—periods of vicissi- 
tude followed by spurts of fast- 
moving sales. I have watched this 


strong, established companies is necessary 
te permanent business—and you can 
figure the added advantage of 70% repeat 
business to be expected from White and 
Indiana sales. 


in a world-wide service system. He is in 
line for profitable business frem long 
distance operators passing through his 
territory. World-Wide Service also helps 
the Dealer to make sales, particularly to 
cross-country operators. 


White Motor Securities Corporation. 


LOWER FINANCE CHARGE 

e@ Time payments at less cost to customers 
—through the White Motor Securitice 
Cerporation — handling your time paper. 
Your capital is freed for local operations. 


COMPLETE LINE 

@ The widest range of models and prices in 
the industry—a truck or coach for every 
buyer—from the lowest priced to the 
highest quality. 


industry, now the world’s greatest, 3 
grow from a mere handful of men 
with far-reaching ideas on trans- 
portation to its present command- 
ing position, 
While the past few months have 
been disconcerting, the automobile 
industry today stands stripped of 
its tinsel and trappings. Once 


LIBERAL DISCOUNT 
¢@ You have only to ask our representative 
for the details. 


Individual sales assistance or counsel — 
eomaye iramediately available—from your 
nearby White Branch—when you call for it. 


IO SALES ASSISTANCE 
7 
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HIEFS’ OPINIONS 


——— 


Looks for Upliit in 1933 


By GEORGE M. GRAHAM 


Vice-president in charge of sales 
Rockne Motors 

With a full knowledge of the 
danger of attempting prophecy, we 
are glad to give Automotive Daily 
News our viewpoint with respect to 
duture automobile conditions. 

The subject divides itself into two 
headings, as follows: 

1, What we may expect during 
the remainder of 1932. 

2. What will be the results of 
1933? 

It is much easier to answer the 
first question than the second. Nat- 
urally, our viewpoint reflects our 
experience in selling our own line 
of cars. If the market offers hopes 
for a newcomer it certainly should 
glo so for the older and established 
companies. 

It was our experience to introduce 
the Rockne at the very depths of 
the depression. At the start of this 
year we were not in the position of 
competitors of having hundreds of 
thousands or millions of owners to 
replace used cars with new cars. 
Every deal was a new deal for us. 

Nevertheless, for the month of 
July our growth will place us no 
worse than eighth place both in 
shipments and registrations. 

We know that for the remainder 
of 1932 business can be secured only 
through the direct personal contact 
of dealers and salesmen with pros- 
pects. 

The market is a waiting one. It 
cannot be stampeded or largely in- 
fluenced by advertising. 

Our August results are better than 





those of July. We feel certain that 
September and October will go 
above August, and even look for a 
fair business in November and De- 
cember as our car becomes better 
known. 

The question of automobile volume 
in 1933 is largely one of general 
business conditions. 

It is our opinion that the bottom 
has been reached. There seems a 
tendency for commodity prices to 
stiffen. There may be fluctuations, 
but the tendency is upward. The 
credit situation has been greatly im- 
proved and bank failures have 
largely been stopped. 

If the depression has established 
one thing conclusively, it is that 
people will not give up their auto- 
mobiles, for they have built up their 
business and domestic life around 
this kind.of transportation. 

It is my own belief that any genu- 
ine business improvement will be 
followed by an outburst of happy 
and enthusiastic spending, and that 
automobiles will be bought in quan- 
tity, even those which involve the 
higher prices. 

New fortunes are being started. 
Many small businesses, whose names 
are hardly known, are getting under 
way and their proprietors and ex- 
ecutives will be putting out their 
new money as soon as prosperity 
gives them a reasonable assurance. 

It is our own belief that the 1933 
volume of automobile business will 
definitely exceed that of 1932. How 
material this improvement will be 
we do not consider it possible to 
forecast at this time. 


Replacement Business 
Growing 


By S. V. HARDING 
Sales Manager Marmon Motor Car 
Company 


In our opinion, 1933 will see a 
definite beginning of renewed buying 
of automobiles by the public. This 
trend is already quite apparent. De- 
ferred buying on the part of the 
public has left in its hands worn-out 
transportation which must be re- 
placed. Good roads becoming bet- 
ter every dGay—dependable automo- 








biles constantly being improved, 
both tend toward greater use of 


automotive transportation. 

Of course, there is a reluctance on 
the part of the buyer to spend 
money. He will do so in 1933 only 
when the stimulus to buy is suffi- 
cient to overcome his hesitancy to 
obligate himself or weaken his cash 
position. To the man who is driv- 
ing a 2 or 3-year-old junker there 
is no greater stimulus to buy than a 


bile battery. 


. 


market 


are exceptionally high 


profit in them all. 
write Section 


AUTOMOTIVE PRODUCTS 


MERCHANDISE DEPARTMENT, GENERAL ELECTRIC COMPANY, BRIDGEPORT, CONNECTICUT 


1.175 


1.175 means little to us — but a lot to an automo- 
It’s the battery’s danger mark on test 
an indication that a charge is necessary. 


Automobile owners pay over $10,000,000 every 
year to have their car batteries restored to service. 


Get your share of this huge battery charging 
. . with Tungar. G-E Tungar is the best 
battery charger that you can install, because: it is 
inexpensive and easy to operate . . » its net returns 


for 16 years it has earned the praise of the 
leading garages and service stations. 


You have a choice of seven sizes — there is 
Learn more about them. 
A-1028, Merchandise 
General Electric Company, Bridgeport, Connecticut. 


GENERAL @ ELECTRIC 


demonstration ride in one of the 
splendid automobiles which are 
offered today at.such reasonable 
prices. Do you remember how many 
times you have gone into a shoe 
store thinking your old shoes were 
pretty good and after trying on a 
new pair were absolutely ashamed 
to admit that you had been appear- 
ing in public in your old shoes? 
Something similar takes place with 
the man who boasts about how good 





By C. W. MATHEWSON 


General Sales Manager 
Graham-Paige 


Our sales progress during the past 
several weeks definitely indicates 
that business conditions generally 
have turned for the better. 

Not only have our retail deliveries 
quickened, but our dealers’ stock 
orders also are increasing substan- 
tially. We are finding a new tone 
of confidence and enthusiasm among 
our distributors, more pronounced 
than at any time since 1929. 


the old car is, up to the point where 
he really experiences a ride over 
familiar roads in a brand new car, 

We hesitate to aecept your invi- 
tation to theorize about the future 
of businesss, but it seems to us that 
the truth of the above is beyond 
question and are confident that if 
you will mark this letter to come 
out of your follow-up file on August 
16, 1933, you will find our prophesy 
has a degree of merit, 


Because this sales improvement in 
our business is not spotty but is 
countrywide, we hope it may herald 
the beginning of a period of re- 
newed buying that may gain mo- 
mentum as it swings into 1933. 

We feel that automobile mer- 
chants who have had the ability and 
the courage to struggle through the 
past three years and the good judg- 
ment to adjust their overhead to 
meet present-day conditions may 
soon enter upon a new period of 
prosperity, which possibly may at- 
tain new peaks of volume and profit. 


Dealers Must Balance 
_ Operations 


By A. VAN 


DER ZEE 


General Sales Manager Dodge Brothers 


There are many sound reasons for 
being optimistic over the outlook 
for the automobile business during 
the balance of this year and in 1933. 
But to capitalize fully the opportuni- 
ties resulting from improved funda- 
mental conditions, both the manu- 
facturer and dealer must chart their 
courses carefully, intelligently and 
follow them diligently. 

The successful automobile mer- 
chant is an indefatigable student of 
business in general, and his own 
business in particular. He must 
keep as well posted along his own 


1933 to Show 


By R. S. 


line as the professional man does in 
his. A doctor, lawyer or an architect 
cannot hope to be successful unless 
he keeps fully abreast of the latest 
developments in his profession. 

A balanced operation is the first 
requisite of a successful automobile 
merchant. Profits from now on will 
be in exact proportion to the mar- 
ket the dealer chooses to approach. 
He must remember that the sale of 
new cars is only a part of his po- 
tential market. Other very impor- 
tant factors nowadays are service, 
parts and every other possible source 
of income. 


Definite Gain 


COLE, Vice-President in Charge of Sales, 


Hupp Motor Car Corporation. 


Any opinion on the possible suc- 
cess of the remainder of this year 
and of 1933 must be more carefully 
tempered and considered than at 
any other time in automotive his- 
tory because conditions during the 
past two and one-half years have 
not been such as to give us a nor- 























it never wears out 















Just 
Department, 












mal basis 
opinion, 

Nevertheless, I believe that even 
now (although this has not yet 
been evidenced by increased sales), 
there is an undercurrent of better 
feeling—a more noticeable turn to 
more cheerful and_ substantial 
thought and action than. has been 
noted for many months. Once this 
undercurrent has been crystalized 
into a general restoration of confi- 
dence, such a _ condition will be 
quickly reflected in an increase in 
sales. 

There is no doubt but that this 
pick-up will be slow. The major 
changes in business methods, man- 
agement and production have been 
so far-reaching in the past 30 
months as to make any recovery a 
step-by-step procedure. Yct I 
firmly believe that the volume of 
business for 1933 will be substan- 
tially in excess of that volume 
which will be obtained for the full 
twelve months of this year. 


for formulating an 





DODGE NAMES LANTZ 
IN DETROIT REGION 


Detroit, Mich. Aug. 26.—Dodge 
Brothers Corporation, division of 
Chrysler Motors, today announced 
the appointment of W. S. Lantz as 


regional truck representative in the 
Detroit territory, with headquarters 
in this city. He is to have complete 
charge of all truck sales matters in 
the Detroit region, including the 


| supervision of truck sales represen- 


tatives. 





In Tune with the Times! 


THE KLARIONET 


A new low-priced, high pressure 
BUELL AIR HORN 


Complete outfits with Buell 


Air Compressor $32.50 


Chrome Klarionet Air Horn, 
without equipment 


$8.00 


Write for new complete literature, 


BUELL MFG. CO. 
2999 Cottage Grove Avenue 
CHICAGO, ILL. 








FINANCIAL SURVEY — 
SHOWS AUTOMOBILE 
COMPANIES STRONG 


(Continued from Page 14) 


The Bendix company has fixed ob- 
ligations, however, amounting to 
$610,671 in real estate mortgages. 

Electric Auto-Lite has preferred 
stock outstanding of $4,197,700, and 
Borg-Warner, $3,740,000 in pre- 
ferred stock. Borg-Warner’s fund- 
ed debt amounts only to $1,586,000. 

Bendix at the close of last year, 
the last date for which information 
is available, had current assets of 
$9,803,000, as against current liabil- 
ities of $2,142,000, leaving a net 
working capital of $7,761,000. This 
company’s total assets. totaled 
$64,342,440. 

Electric Auto-Lite’s current assets 
at the end of 1931 were $6,669,000, 


as against current liabilities of 
$1,488,000, leaving a net working 
capital of $5,180,000. Its total 


assets were $22,533,159. 

Borg-Warnesr reported for June 
30 last total current assets of $14,- 
922,021, as against total current lia- 
bilities of $2,742,614, leaving a net 
working capital of $12,179,407. 
Total assets of this company were 
$35,202,905. 

Stéwart-Warner at the end of 
1931 showed current assets of 
$9,251,000, as against current liabil- 
ities of $948,000, leaving a net work- 
ing capital of $8,303,000. This com- 
pany’s total assets were $21,848,877. 

Following is a comparison show- 
ing the excellent relation between 
net working capital and total fund- 
ed debt and preferred stock en- 
joyed at mid-year by the passen- 
ger car and truck manufacturers: 





Total 
Funded 
Net Work- Debt and 
ing Capital Pf. Stock 
BIER. occces *$12,024,703 $351,000 
Chrysler 66,634,111 43,221,000 
DE) Siaceus 30,593,000 1,800,000 
a a Baoe a 259,632,638 187,536,600 
Graham-P, 2,295,067 6,306,400 
Ro vicne $11,159,118 None 
Hupp ......-. 19,762,783 None 
Marmon ,... "678,912 *2,213,919 
Nash . $37,076,579 None 
Packard 20,184,612 None 
Pe aeideuade 9,929,667 None 
Studebaker .. 12,256,292 6,655,875 
White .. 22,107,000 4,300,000 
Willys-oO. $4,820,767 — 3,219,700 
*Feb. 29, 1932. Mar. 31, 1932. 


Dec. 31, 1931. 


GLASS LINED 
TRUCK TANKS 


The Pfaudier Company, Roches- 
ter, N. Y., are putting out bulletins 
describing their latest models of 
glass-lined and _ stainless steel 
truck tanks. 

The shell and heads of the tanks 
are made of stainless steel (18-8), 
all welded construction, all seams 
ground smooth and polished to 
match the original surface on the in- 
side. Tankis from 750 to 1,500 gallons 
capacity are made of 12-gauge stain- 
less steel with 12-gauge heads. The 
1,500 gallon size has a 12-gauge 
ring section with 10-gauge heads. 
Tanks from 1,600 to 3,000 gallons 
capacity have a 10-gauge ring sec- 
tion with 10-gauge heads. 

All tanks are insulated with 1% 
inch pure cork board (2 inch may be 
had at extra cost), by a special 
Pfaudler process, which assures as 
near perfect a hermetic seal as 
possible, 

All tanks are sheathed with 16- 
gauge (B. & S.) aluminum, with 
ali seams welded. The mounting 
under the frame is painted with 
one priming coat. The tank with 
aluminum sheathing is unpainted. 
When specified, black iron insula- 
tion covering (18-gauge) may be 
had as an alternate. 


Classified 


§Nov. 30, 1931. 





Advertising 


Classified Rates 5c Per Word 





MANAGEMENT Engineer and Certified 
Public Accountant resuming private prac- 
tice after four years association with 
General Motors Management’ Service 
(formerly Motor Accounting Department). 
Address inquiries to Box: 303, Automotive 
Daily News, 350 Hudson St., N. ¥. City. 
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Complete Electric Shop 





This is designed to act as a com- 
plete electrical service department 
in itself for testing all generators, 
starters, distributors, magnetos, coils, 
condensers, cut-out relays and other 
electrical units. It consists of one 
Allen E-221 Universal test stand, 
A-67 lathe, No. 15 mica under-cut- 
ter, A-31 growler and P-6 puller 


press, all mounted in compact as- 
is manufactured by 


sembly. It 


a 
Allen Electric and Equipment Com- 
pany, Kalamazoo, Mich. 

The E-221 test stand has a large, 
sturdy base, new type clamping de- 
vice and elevating table and mech- 
anism for aligning the units to be 
tested; breaker assembly with six- 
lobe cam, rotary spark gap for dis- 
tributor and magneto work and 
starting motor torque test. The coil 
tester, shown at front of table on 





New Bantam Development 


on enameennetiinen 2.acaeaeneninnenmee 





on 
_* 


iia 3 

The Bantam Ball Bearing Com- 
pany, South Bend, Ind., have a new 
development in ball thrust bearings 
for clutch throw-out (or clutch re- 


lease) application. This bearing 
uses a cast bronze retainer for hold- 
ing the balls instead of the con- 
ventional pressed steel retainer. 

Around the outside of the bearing 
is a specia] grease retaining type 
band, extending down on one side 
past the center line of the balls so 
that centrifugal force, instead of 
throwing the grease out, tends to 
withhold the grease within the 
bearing. 

With this bronze retainer and the 
grease retaining type band it is pos- 
sible to remove all the oil tubes and 
giease fittings commonly used, be- 


cause it is claimed this bronze re- | 


tainer has a life of approximately 
one hundred times that of a steel 
retainer, making it possible to con- 
sider the clutch release in the same 
light as the clutch pilot bearing, 
which latter seldom if ever receives 
lubrication after it is installed in 
the car. 

It is stated that this bearing has 
already been adopted by several car 
companies for production purposes. 


» 





NEW GUIDE DRIVING 
AND PASSING LAMPS 


The Guide Lamp Corporation is 
|introducing the Guide passing lamp 
‘for use when passing oncoming cars. 
|No matter how bright their lights 
‘are, the Guide passing light illumi- 
\nates the right side of the road. 
The edge of the road, the ditch, or 
|gny obstructions in the highway are 
|clearly illuminated at a safe dis- 
|tance ahead. It penetrates through 
| the lights of oncoming cars and does 
|mot handicap the approaching 
driver. 

The Guide driving lamp throws a 
concentrated beam down the high- 
| way that lights up signs, curves, and 
|any obstructions long before you get 
|to them. It picks up objects far 
| past the range of your driving head- 
jlights. This new Guide lamp pro- 
vides greater safety in night driv- 
ing at all speeds. 

The new lamps are chromium- 
plated. They are equipped with a 
bracket for easy mounting. The 








right, compares a good coil and con- 
denser with those removed from the 
cutomer’s car, locating all defective 
or improperly matched units. The 
panel is complete, with a Jewell am- 
meter with milliampere scale, tacho- 
meter, Jewell voltmeter, sixteen- 
point multiple spark gap, all points 
adjusted by one control and other 
necessary fixtures. 

The A-67 is a large and sturdily 
constructed lathe, with a 24-inch 
capacity between centers. It has a 
38-inch bed and 8-inch swing over 
the bed. It has an adjustable coun- 
tershaft, with a _ three-step cone 
pulley, and is powered by the test 
stand motor. The arrangement is 
such that one mechanic can use the 
lathe while another is using the test 
stand. All necessary lathe fixtures 
are furnished. 

The No. 15 undercutter is equipped 
with its own motor, belting, an as- 
sortment of cutter blades, steady 
rest and adjustable “V" ways for all 
armatures, 

The P-6 puller press develops a 
tremendous pressure and is fur- 
nished with the Allen puller plate, 
with which all bearing, inner race 
and pinion and other jobs can be 
handled. 

The A-31 growler is a strong and 
powerful instrument, with which 
troubles can be located in armatures 
up to 6 inches in diameter. 

With the- E-220 is furnished a 


complete auto electrical instruction 
manual, which contains information 
relative to trouble shooting, testing, 
repairing, installation and all other 
operations. 


 CHRONOMETRIC TYPE 
TACHOMETER 





A compact chronometric type pock- 
et tachometer is being shown to the 
trade by the Jaeger Watch Com- 
pany, Inc., New York, manufactur- 
ers of timepieces and instruments. 

This tachometer can be used re- 
gardless of the rotating direction of 


the machine whose speed is being 
measured. It is not at all affected 
by magnetic fields, weather or at- 
mospheric variations and gives in- 
stantaneous readings, making it 
possible to follow all speed varia- 
tions. 

Indispensable to engineers, fore- 
men, garage men, electricians and 
very useful for carburator adjust- 
ments on outboard engineers. 

Outside diameter of case is 275 
inches, weight 744 ounces. Supplied 
in the following graduations: type 
1, 0 to 1,500 turns; type 2, 0 to 3,000 
turns; type 3, 0 to 6,000 turns. 

The tachometer is regularly sup- 
plied in an attractive leather case, 
with triangle steel point and two 
interchangeable rubber points as 
illustrated. 

Dealers price is $25.65 f. o. b. New 
York city. 


driving lamp is connected to auto- 
matically turn on and off with the 
“bright” or “driving” headlights, 
and the passing lamp with the “dim” 
or “courtesy” headlights on your 
car. They also can be operated in- 
dependently of your regular lamps. 





CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


Production - - Engineering -- Factory 











|most costly cars and to ‘special 
equipment at extra cost.’ 

|} “Another factor are the change 
| which the industry’s engineers an 


the growing prevalence of demount- | Stylists have worked out in bodi 
and general outlines of motor ca 


able wood wheels, especially on cars | changes resulting in the gracef 


selling in the upper price brackets,” | clos&-to-the-ground cars we hav, 
says J. B. Siegfried, vice-president | today. Designers found that thes 
of Motor Wheel Corporation, whose | changes call for supporting changé 
wood, wire and steel wheel equip- | in wheels, the basic structure in apé 
ment is widely used by the various | pearance of the car. 
branches of the automobile industry. “The wood wheel trend naturall 
Popular preference in automobile | has also been influenced by recenp 
wheels, Mr. Siegfried points out, has| changes in tires. The broad e 
for quite some time been undergoing | panse of the modern balloon 
a change that is not at all inci-|super-balloon casing, the redu 
dental, but definite and considered. | tion in wheel diameters, togethe 
According to this wheel authority, ! with the use of drop-center ri 
“the obvious swing back to wood-/| have done their share toward tl 
wheel fashion is due to a number of | development of the new and i 
factors; one of them is the circum-| proved demountable wood whe 
stance that since wire wheels are| that is stronger, more resilient an 
now factory equipment on millions | certainly more beautiful than anf 
of lowest-priced cars, this type of | preceding wheel type. 
wheel, excellent as it is mechanic- “Indications clearly point to ¢ 
ally, has assumed a standardized,| renaissance of the wood wheel, 
mass-production character; it no| which in its latest demountable 
longer has the air of exclusiveness| form and in its new designs S 
that once made it the wheel de luxe steadily gaining in engineering an 
and confined its chief use to the public approval.” 


NEW WHEEL TREND 


“Even (he casual observer notices 
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k: very good dealer 


deserves a good deal... 
and gets it from... 


STUDEBAKER 


HE only fight a reasonable motor car mer- 
chant should have is his continual fight for 


business . . 


. at least, that’s what Studebaker 


believes, and 80 years of business experience 


backs up the belief. 


Studebaker didn’t name 


itself ‘‘America’s 


Friendliest Factory”. A well-known automotive 
editor first called Studebaker that. And you'll 
agree it’s a reputation to be mighty proud of— 
something any manufacturer would do a whole 
lot to earn and to hold. 


The policies that have made money for Stude- 
baker dealers and for Studebaker, are older than 
the automobile business . . . older than most of us 
in the business. The last two years, which have 
left their marks on all industry, have added fresh 
proof of the fairness, the soundness, the common- 
sense, of the Studebaker way of doing business. 
Through it all, Studebaker dealers have beeh 
obtaining a larger and larger share of the total 
number of sales made and as the tide of worry 
ebbs, you will find that Studebaker, as usual, 
rests on considerably higher ground than before. 


Think it over—because you'll get a good deal 
with Studebaker. Everybody does. Everybody 
always has... including the public. Think it 
over—and then write— 


THE STUDEBAKER SALES CORPORATION 
OF AMERICA 


South Bend, Indiana 





| 
| 
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THIS IS THE FIRST TIME THAT SIX MONTHS’ REGISTRATION FIGURES BY MAKES AND STATES HAVE 


NEW PASSENGER CAR REGISTRATIONS FOR FIRST 
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8 Y > 
Make of Car = 3 3 £ 3 g a é : a 5 

pa Pda ada 

Sigis|<« i = ioe 
Auburn Group | 40 7 6| 622; —98| 105) 5] _63|__—-33|__— | «620| 261) | 52 67| 42 25, 147; 315] 185) 81 1} 398; 20| 2 
~Aubur m | 40) 7 —~6|__ 606) 95; 104; ] 59} 32} 20]_—*595|_— 243 3] 63 | 49) 65] 41| 24] 145] 310)]~ 182] 79]_~—SCi«é|~—S=CiSBO],—SC«éd|_~—=SCiéD 
~ Cord 16) 3! 1) 1| lj 3d 2| 1 1| 2) 3| 2) l 7. 
Chrysler Group | 610, 257, 448 7992; 1254) 2173, 253| 1180| 1016, 202) 7812| 3767| 1644] 1018| 1572|658|_—773|_—«:1555|..5104] 5846] 2553| 214) 4566, 369, 761 
“Ghrysier ~~~» ~+«120;~=S20,Ss«B|_—«1336] ~—«198; 289,71] =—:197| «189, 26|_ 1219, 436) 197] == 106) 250) 72; 82| 251; 608| 826) 497, 23; 455, 60) 125 
“De Soto | 58) 52, 26, +1671, +77, 307, 29) 81; 81| 20, 1300, 830; 157] 130] 180, ~—S76|_~—Ss«42]_—S«s«228| 447] +1196] 199, 20, 812 47, ~~ 45 
“Dodge | (76 G2| 134) 1485; 231; = 296 a 130; 202; 46,1330, 606) 384] 206, 303; 199, 138; +257; + 790] 865| 308; 44) 795; 60| 163 
“Piymouth  ~~—«306)+~=«123|~=«225] 3600; ~—748) (1281) «13 772; 544; 110; 3963; 1895; 906 576, 830, 311; ~—s«51f| 819) 3169] 2967| 1609] 127, 2504) 202) 
Ford Group 934, 226] 1120, 7440, 1589; 1297] a 1607| 1614) 321; 5126, 2953, 2453{ 1422; 1733; 1206, 991)  1682|..6132| 11360} 3054) 720} 4361] 487) 1851 
“Ford | 981) 212; 1114) 7230, 1683/1272; 355] 1589| 1599| 320, 4981|_2921| 2439] 1418] 17201197] 984] 1673] 6034] 11194] 3020| 716| 4304, 485, _1838 


















~ Lincoln awe ee 6} 210) 6-25) 8} 18 #15) 1} 145) 32) 14 4 13} 9| 7| 9] 166, 34] 4, 57] os ae 


Gen. Mot. Group] 2423; 692; 2042) 15281, 3101; 5065; 1132] 3677, 4306) 660 17557, 8347; 6018 | 4108, 3633, 2934, 2645) 6020) 14984] 14679, 8277; 1844| 13534; 1289) 3704 
_————— ee aan OnE OA OR ae ee eS eee 
Buick | 194 105; 120; 2396; 450| 868) a 348} 392) 58; 1867, 702; 340] 275| 240 205; 317| 403| 2154] 1517! 605) 67, 992; 125) 242 





























































































~ Cadillac | 18) 7, +4) +376; 20; 113; 22] 31; = 42)_— | 389,62; ak 17; (39) 23,44] —«i180| + =290; ~—=Si1| | 101) a 12 
“Chevrolet | 2013) 504, 1790) 10260, 2231; 2956; 733| 2906] 3461/ 544| 11653! 6047| 4750| 3218; 3023/2450] 1663/-4829/_9069| 9734] 6190| 1711| 10492] 954, 2928 
La Salle |. 5 3 4, 235, 18) 67 #«‘t2| 23 13) { 228, —«30,_—s«14] 7 5] 8 24) 2] 201) 127 40 | 3 © ©61 
Oldsmobile | 96, 34, 14 724) 65) 277)  57| 43; 128; 16, 1421; 612; 258] 124; 80, ~—ss79]_—«163]_—=«122] ‘1087 1287| 483; 24) 633; 34) 136 
757,39) 101) 1279, 207, 784) 148) 327) 270, 40) 1909) 894) 632) 458) 268; ~—*153]_~—==«450| +~—«593| 2293) 1724) 908) 41) 1243; 171) sel 
Hudson Group | 50, 37 .18 942, 214 417) 48) 272, 112; 28; 2201; 708| 435] 295; 217, —-30) 342; 349] 1838] 2049) 408 6| 583; 71| 126 


Essex | 37| 21 16; 522; 147; 326) 38] 175; 63| 13} 824 484; 299] 181 171| 16} 256| 244; 1360] 1413; 248) 3] = 4277| 43) 77 










































































































Hudson 91) 97, 49, 15, 377 46) a4 86; 105) 636) _160| 3) 156) 28) 49 
Studebaker Group] 104) 84/ 35, 3027, 280)“ S1l|_ 62] ~—«139; —-289|_—37|_«:1979|_ 892|_ 340 238 = 66, 301] 402; 1458] 1027; 561; 81! 675; 82) 224 
Pierce-Arrow | 1 1 i131; =(18)~—34y 2] :12|__—*216 | 151; 23; 3] 15} “i 10 27, «152 ns 1) 1) 84 2 3 
Rockne | 48 37 5, 1000, 89) 167, 3i{ 47, 95| 15) 445) | 153] 87] vat 78; 143; 147; 445] 436) 184, 33) 182; 20) 100 
Studebaker } 29, 1896, 173’  310| 29) 80) 178) 22; 1383) 590; 184 136} 160; «82; «148/228 ~—«BG1] ~—«531| +362) ~~ ~+47; ~409) ~~60)~*+121 
Willys-Ov'd Group} 106 16 10; 715; 196, 183; 31] 88 98} 29; 2194 644) 381] 278, 246 67; 104; 210; 508] 476 482; 42; 802; 62; 292 
~ Willys-Overland| 97; ‘11 9, 444; 175; 159) 30) 78 89| 21; 1047; 608) 353, 254; = 217 61) 87|  178| 396] 430; 434; 28) 708; 50, 265 
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Willys-Knight 







































































Non-Affil’d Mfrs. | | | | | | | | | | | | | | | | | | | l 
De Vaux a ij wy UyCHC“‘icY;:COS OU 8 8H 28] 5 | 6 sil 7 | aj eo 3 a a) 5 
Franklin | 1 1, 41 oo ij 3 mm | 7 27 3 4 8) 5] 9] 16, 71 9] 5] 1; 26) 3| 2 
Graham | 50| 726) 75} 198 aa) 118} 70; 29; 630; 186; 63] 53] 38] 40) 55, «104; = 317] ~—«5 68] ~—«190) 9) 269). 13) 51 

—Bapmebils —} 34 | 18 aa 28 8 88, 9} 50| 87, 3; 539' 147; 48) 40) 64) + #30; 25; 89) 370) 788] 150) 19) 221, 6) 38 
Fea ennslneosl a. | | -— 2... US... Ul Oo ELE iw ee ae a eee es ll ce eee er 
Nash | 55| 56) 1009) 138) 204) 44) 66] 114) 42) i115 214) 162], 94; 77; 198; 168; 208] +1202] 322] 243| 70) 443; 60, 82 
Packard } 12) 8, 486, 44) 191; 34] 51; 55) 1; 57; 99 ~=«56] 16| 48 30] 66, 127; 423] 312; 106) 4) 149, 5) 25 
Reo | 1 8 162, «#18 ~=—«68 1{ 22] 17 6, 142) «31 =23)° sl 25) 9 22) 38) 143] —«220,°~—S«45) | oi 7 
Miscellaneous 312; 45, +10; ~=20) ~=«169} 14 9) 1a; 54 22 14] 15] 5] 69; 36) | 99; 20| +10 

State Totals | 4410; 1381) 3819 39417; 7117| 10641; 2010] 7614) 7861| 1396, 38891/ 18428|11743] 7648, 8083; 5432; 5543| 10993| 32999] 38034| 16196, 3011| 26313, 2507| 7221 





NEW PASSENGER CAR REGISTRATIONS FOR FIRST 





Connecticut 

Delaware 
Kentucky 
Minnesota 





Alabama 

= 
Arkansas 
California 


15 18 3} 2218 135; 395 24, 165) 54| 31; 2217, 712; 208 | 64| 119} 60) 69) 206, 1087| 867, 295) 3| 541) 34| 65 


Auburn Group | _ ; Neen ne a ae a ee ee ee er ee se 
5, 18) 2160; 121) 388) a 149) 48) ——«8| 2050, ~—«G61; +197] ~~ ~+<57| ~+*i111; ~+~+53| ~~+~<67|~+~~«197| ~+1050| 830| 263) 2) 504) 30| 59 
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Auburn _ 2 | 4 
Cord ‘| 68, 14, +2=7) #+| + 216) 6| 3} 158; =51, Ss 7| 8) 7| 2) 9) + ©28 37, +12) #2 #l| #+37|6~6m4)!TSTSCOO 
Chrysler Group | 396) 266, 544 6746, 932, 2064, 198] 957| 866, 388, 6972, 3519, 2217| 1037; 1744, 726, ~—-875|_—«1151| 4080] 4939| 2670) 261) 2963; 571) 1232 
Chrysler 131) 50124) 1986) 245; 598, (126, 403) 271; 79_—*:1907, 785) 569] 213; 494 208, «223; —=Ss«381] 1430] 1373, 848; 105) 688; 104) 314 
De Soto | 66, 68) 36, 1529, 56) 507 14) 72; 88| 68) 1145, 903; 189] 102; 190 132; 83| 158, 299] 785) 214; 26; 360, 98) 68 
~ Dodge | 110, 96 231; 2469, 383; 755) 24] 243341, ‘1838/2841 1059; 884] 456, 608] 290| 304/309] 1646] 1990; 668, 92] ‘1111; 139] 373 

477 

















150) 





705 





96) 303} 791| 940) 38} 804! 





265) 





266| 





248) 204 103; 1079) 772! 452) 











~ 239) 





166| 





762 





52 153] 





100 





~ Plymouth 











Ford Group | 3439, 1146, 1890) 28246, 3361| 4613, 1028] 5633 6004| 1175 21287, 9779| 8081] 4621; 5090, 3649, 2855| 5110, 18398| 22160 8116| 2223| 10821) 1644) 5692 
Ford | 3436) 1142) 1889, 28028; 3351, 4580) 1024] - 5986] 1172) 21039, 9747 8060| 4613; 5071, 3633) 2847; 5088) 16281 | 22036, 8086, 2221) 10768, 1642) 5677 











Lincoln 4| 1; 218 10,33) St—=CS 18| 248) 32 8| 19| 16) 8| 22) 124; 30) 2| 53] 2) 
Gen. Mot. Group] 4229 1390 2439, 31089, 5506, 8474 _ 7063; 7250| 1595| 31858| 15211| 14289] 8471! 6997, 4351-4354! 8842| 21823 | 27063) 15270| 2802| 19527| 2430| 8033 
























































































































"Buick —~*«|~=s288|—=«dA97|—«143| 4512) 716,“ 1272) 223) «569; —“586]~—*2106| 3290) 1252) 767] 539; 296; 199 504 693; 3276] 2623] 959, 123; 1446] 214) 522 
Cadillac | 14) a0, 727,36, 230,271] 56] 582) 102) 50] 33] 23 23 49) 62; 366] +421; ~—78) 2) -:133) | 18 
~ Chevrolet 3757, 1025) 2110) 21692) 4077; 4976, j| 985] 5634) 5947 1337, 20481) 10911) 11040 | 6668; 6092[ 3741) 2661/6694 13324] 17712) 11687| 2546] 14963| 1849| 6570 
od a 7 17/328] 20,133, 23,20, 29] 42562] 85 | 20) 16) 14) 42, 45; 380] 172; #57; 4) 85) 10) 8 
Oldsmobile [—«36)—S7i|_——=«30|_—«*1197| «180; «4494/8 7]—SC155|_— 229] “53/2986, 1192; 794] «281/126; 128; 308/288, *1578] 2614, 885, —«27|~—=«OG3|—«i|~S=C«OG 
Pontiac 79| 119) 2633; 477; 1369; 198) 639; 403; 97) 4094) 1692) 444 246) 3521; 1604; 100/ 1937) 261/ 609 
Hudson Group | 58 70 36, 1971; 424) 983) 111 583; 256, 70; 2386, 1398; 1007] 699; 523 173; 886 581, 3682] 3353; 935} 44; 939; 183; 270 
Essex } 42) 36, 26; 1079; 247) 657 76| 367; 153) = 39, «1643; 984) +680] 432; 401 105; 661, «= 405| 2734] 2370; 611; «25, = 704; ~=—«i108—S«s«177 
“Hudson —~& | 10; 892) 177, 326, 35) 216) 103) 31) 743) 414) 327| 267, ~. l 324 19| 235, + +75| #93 
Studebaker Group| 107, 97/40, _:3273|_—«291| «599, 33] 208} 343, 92| 2318, .951| 458] 339, 239, ~—140) 295) 410) :1511] 791) +675, 81] 780, ~—:119| 395 
Pierce-Arrow | 2 3| 2] 267, «27 92 5| 26, 36 | 215) 32] 5 | 12) 15 18) 10 41; 261, 26; 34 2) (114) 5| 5 
Studebaker a 3006] ~ 507, 28] 182; 307) 92) 2103) 919) 453 369) 765) | 666, 114) 390 








Willys-Ov'dGroup| 196, _ 48, _—90|_ 1625, 482/306, +56] ~—«:198| 139] 100, 1804) 1220; 1210] —552| 596 84 270, 344| 966] 1337; 1182 67] 1744; 174 659 
Willys-Overland| 186, _43,_—«86|_—*:1152| 447) +237, _—«45)_~—=«1'72| «125; __—«91)_—:*1499; 1148, 1153) 601; _540) 66, 238; 292) 716) 1202) 1074| 56, 1606, 100) 587 
Willys-Knight 5| 473, 35,69) | 26) +14) 9) 72| 51; 32] 52| 250 108] 138,14) ‘72 














~ 305 





































































Non-Affil’d Mfrs. | | l ] l ] | | | | | | | | | l | | | | 
_De Vaux‘ l 6) | 488) . 14) 15) aj 95) a| 44) 74) 23) 48) 3] 13) 6| 9] 2; + 73| 264; 13) 24 6) 
_Franklin | 1 ~+|.~ +41, 1%) +‘ ~ +‘; ~~=77)~SC«A|~~SCi)~SC~Y~S*iS| SC] SC ]SC«*i|]S*~=<iYSC~<“‘i OCC) «SCY ~SS~=«* 1} 36} 12 7 
_Graham «| _—s2|_~—~=«iS|~=«7| 966] 140] 259,  6| 236) 95, 43) 646, 205, 165| 96) 75)  54| 85] 168) 304| 587| 305| 20, 982) 21) 96 
_ Hupmobile” | 44|_——«36|_—«d10)-—=S750) ~—~=S7i),~S—=249)~—SC*A]~S=«D| =i] ~—~S=| S| 280) +2143) +68) 120, ~~ 68| 199, +627] 369, 381| 45) 324) 37, 83 
al | C=C ( SSTSCs,SC SSCS, (iS 62; «5 1, 292; 252; 38] 51] 74| 31 25] 25, 127[ «161{ 37 1[ 242,26) 
Nash . a 1599, 264,491, ——«45)—~=«174|~~—~«138| 70) +1619, 416, 358| 218;  97| +226, +~—=«-298]_—S—«316| 1663] 487, 420; 108, +660, +102) +~—159 
~Packard +‘ 19) 8.660, 38) 274,47) a A 
We. 


2 5 7, 319, 35) 67] 2] 63; 23; 19) 276 90) 8] —i,SC2TG]SCT SYST 46] 5K] 61272710172] 103] js 47 7 46 54] aa 272) ‘101 2; +103] ~—S (29 a 


~ Miscellaneous | 12) 11 16 134) 30) 49| 740; 216; 226 114| 102! | 30, 49) 740) 216) 226) 114) 102) 23) +37, +140) 270] 340) 326, 5, 305) 67) 101 5| 395 67) 
State Totals 8644 3228, 5206 81564! 11949; 19019) 3156] 15701! 15441| 3666; 74285 34475! 28593] 16414) 15893, = 10271| 17716 ss 63308 30921| 5671] 39656; 5460| 16882 














1326, 197; 68) 42) 1 
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APPEARED, DUE TO THE DELAY IN RECEIVING THE REGISTRATION REPORT FOR THE STATE OF GEORGIA 


SIX MONTHS OF 1932 BY GROUPS AND STATES 
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Make of Car 


. Hampshire 
Carolina 



















New Jersey 
New Mexico 
No. Carolina 
North Dakota 
Oklahoma 
Pennsylvania 
Rhode Island 
South Dakota 
Tennessee 
Texas 

Utah 
Vermont 
Washington 
West Virginia 
Wisconsin 
Line Total 
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~2|Group Total 















































































































































Auburn | Group | 4! | 1333} 66) 25 __ 598) _ 38} 43) 119 22 63 | 62) 9 178} 
Auburn | 4 26; 320 3} 1231) 66 4| 530) 38 25 584} 38; 23] 6| 43) 118) 21 32 65, 59| 60} 183) 8 175 6867| 
~ Cord | 102| | 14| 1| | 1| 1| 6| 4 2 2| 1 3} 272! 
Chrysler Group | 135; 645) 5445) 152| 18254) 1092| _ 277t| 8596, 1345; 721| 12499) 1211 424] 405| 1024! 2591 195) 392) 1475| 1423| |} 1176| 2533, 282 1190) | 117,079 
_Chrysler se : ___ 35 70| 1019 ; 27; 3039; 221) 31 1? 1021| 198} 123) 2211| 192) | 62] _ 61 142) a 593 nS 46 219) 238 « __ 186) 367 46) 183; 18089] 
_ De Soto a Matad «14 a 76| ‘ 681) ae 8 2502| _82! 17 ad 1885| 170) 120} 1704| __ 226 76] 48} 103 a 356| e- 29 35 _ 245 __ 210) L 118 __ 351) sae 209; ~~ 17298) 
Dodge . 4 i 63 747) 42| 2362| —a— 7 - 2 ~ 1101) oe am ~ 1882; 137) 88] 84) 216) 556 Pe 53} if 65} _ 312| 1 195 aie 233) 395| a os 239) 18727 ee 
Plymouth | 62; 436; 2998; 75] / 10351) 68 | 4589) 6702) «656 | 198] 2 212; 563} 1086; 102) 246; 699, 780 | 639) 1420; 174; 559) 62965) 
Ford Group | 127; 756) 3861 257| 10614| 1685) 603 | 6770) 1844) se 8256} 661 773] 513| 1073; 5203; 408; 443) 2850) 1347] 1017; 2590; 306; 1293) | 116,070 
_ Ford — | 121 3 744) 3758) 256| 10190| 1676) 601] 6675; 1829) 774| _ 8115) €51| 770)! _512| 1065) 51 70 _ 405 441) 28 2838| 13: 1330 | 1010) | 2570) 306) | 1255] 5 ws 14191) 
Lincoln | 6| 12; = 103} 1| 424 9} 95) 15} 14; = 141! || 8} = 33} 3} 2 12| 17 7| 20 | 38] 1879) 
Gen. Mot. Group wh 359! 1580; 15042! 624| 43147) 3664) 1351 1351] 1 16235| 5386| 1815| 25413! 2139) _1996] | 1179) 3011 13496, 881| 1187) 6501) 2667 - 2699; 8130! 769) 4071) _ 3 1,294 
_ Buick — | _ 76; 208) __2415| (98 98; 7759; 218) 95) if 1453) 432) 209 __ 3268) . 304/125] | 79| _191 1220) __ 95] 18 180 __ 419) es 346] __181j 898; 101; 394) ___ 35886 
/ Cadillac | | 10,328) 5 1170) C— 1] 247) 37| 17) 334| 32 2| 2; 21; —«9'1| 5 4 3 47) 23| 17) 106) 5) 58 “4491;——~CO~*S 
_ Chevrolet | __232| _ 1025) _ 9372) 472 26270| | 3037] 1119| | 11308] 4391] 1358| 17148) 1 _ 1355] 1707] _ 887) _2567|11 11095) _ 659 |_747| 53 5355) _1787| _ 2081) |_ 5724) ___ 563] 2864| 219250 
gi Salle a ae a a 163 _ 2 422) 15) a 121) 14| 9 274/ 36) eas 6 5| =. Fi ar. ee 7| 14 18] 14) = a 14 be 2432| 
_ Oldsmobile | 9} 103; = 1026 sl 2982) 93) 48 | 990, 87; 83;_—«1401 a i. 33 11 12| = 76| _ 189) _ 6 71 e 99 oe OBI _ 410) — 4 ___ 262) —_—«16562 
Pontiac 26] -227| 1738) 36} 4544) 283) 2116; 445) 139) 2988; 333) 123] 94) 139) 847; 73) 179) 567 311; 894| 55 479| 32673 | 
Hudson Group | 14, 146} 1053) 13! 3424; 216 28| 1550) 86) 83} 1861; 189; 84] 32; 103; 276; 86 159) 347; 178 219; 67 1 2, 7 bo 263! _ 21,948 








Essex | 5} 108) 734! 7; 2437; #142; = =«19] +1188 57/50) 1302) 146) 57] 21; 78,183, 59| 124) 251; 94] 167) 478, 58} 207; 15376) 










































Hudson | 9) +38 319| #6| 907) #74) 362; 29) 33; +~«+558, + =—43) ~—aaTy | 27; 35) 96) 64 52 . 6572| 
Studebaker Group] —42\_—-175|_ 1691/16, 5193; 129, 80] 1440; 177; 189 2196, 186) 44] 105; 210) 726) 70; 97| 244, 394] 181) 717| 51|_ 287, | 27,948 
Plerce-Arrow | |_| —186]—is|CS,SC(<éi‘s:CO*éi‘és#*(SO#C«*SKS]C~SC*«éASS;=Cts‘é‘éR;;*COCASY:SOCS;CiC‘dhCéi‘<‘(Y] ]C;C G4] 

Rockne | 9 81; 494 5| 983; 53; += 45 | +~—«567) ~—sS1|_~—Ss«s4| «G81, ~—S«s72| =] 44] 75] «274| «27/52; 83_«1S1] ~—S92|_—«200;_—S—is3—S «S| SHB] 




































































Studebaker | 92; 1011; 11; +3827; ~—«69) 5] 830; 111/ 128) 1392) & ~ 60| 126) 407; 42) 41; 145) 239] 85; 482; 36, 218; 17644) — 
Willys-Ov'd Group| 8| 58; 731|_—s 14) 2615, — 97,134] 1320, 117, — 96-2064) +112) 30] = G4|_—«130) 290; 16, 117) 196; 151] 242| 651, 26,86, | (16,625 
__Willys-Overland| —8|_——«51|_—«544|—s1|_«2049;—93|_—«127] 1130, 109; —«66|_—«:1837, + —«99|~—«29]~—=«dS6|_-:119| 265, 14) 109) 179 121] 220, 589; 24, —73;_—=—«d14163| 
~ Willys-Knight hee ee zz = nm - oS whol 8 11; 25 2; =«8} «+417 + 30 22 62 2 13| 2462! 
Non-Affil’d Mfrs. | | | | RR ee ee a 
_De Vaux «| —=Ssa|~Ss=i|~SsCi]SC*=“‘*‘sSC*«éCSC*‘édAS~C*“‘iiY:*C*«CSCOsé‘éCG|C#C*AG|;~=SC=C*TOYSC*~*«‘( Y;SC*d;SC«‘dKGYSC«é‘SYSCi*dS]S SSS SCié,;SCi Ct 
Franklin | 27 @ Sly lhcOULCUMC‘*dEC‘éi“SSCOC:C‘!:*:*”*CYCaSC,CaCT CC CSC | (1086 
~ Graham | 7 =i] GO, TS} 12; «DY S492] 22j 84] 755] =| SYS] =] 198; 43; 35) 112; 99 a 223; ~—«10| 110; 7916) 
~ Hupmobile |_| ‘16; _—-352; | 1081; —20]_—S12] G53; ~—40]_—Ss«G|_—«1520| + ~—«G1|~—=i«30-—=SC27|-—=«A9|—«129| «20; 20j«1i9| —«S2y 34] 234) Ti 83; 7915] 
~ Marmon | | 5|_—s55 qj aay at oe A ee aS qe U2ylC CT TC 
~ Nash J _17| 158; 843/—12/ 2935, 31,36] += 743; ——G2|_——«139| 1392; 125; 13] «29/8 7|_«:184/ 47) 66) 150) 221] 105; 651, 35|_— 234) 14845) 
“Packard | 16) 30) 9543)  6| 1546| = oe. 356; 65, +29; 697; 48; ii] 5) 35; 98 28; 32; 82| 54] 52) 129 4; 149) 6980, 
~ Reo | aS], SYS] TSS} aS] 418] 33] Aja} a] 2369) 






































“Miscellaneous 14). 124) +#3 9) 2414 





3] 150) +7| +318, ~~47 “117, —*+15|_~~=S«20)~=SCi«a78)=t=C«iY ts | 3] 29) 
State Totals | 735 3680! 30669} 1112| 92625! 7106; 2549] 39141| 9227| 4035! 58000! 4917| 3448] 2407| 5860/23468| 1826| 2609|12213| 6778] 5933| 16948, 1588 7982| 663554 
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SIX MONTHS OF 1931 BY GROUPS AND STATES 






















: ; 1s 3 | | ro. S| | = = 
= $ z 2 aiaité48is | (ee /€ E | ~ = 

4 3 2 « x Z = | - a & a) oO 3 s 

Make of Car = e = a = = = a | § ja i> | ® = ZS i<« - 
: . é | 2 i pig i élalilalae li See etait tie is 

e ¢/8 14/2 cif il olB EES 1/5 ait /f;/e |g] & E 

j Zz = iz i6¢fés6 &e|e@ |/ala |ale |b le BiB |e] Bi 4 a G 

















Abuurn Group | 17| —_‘55| 1339) 2| 4000) 91, 22] 1658; —G1|_—S 87,1820, +199, 24] 19) 78} 89} 34) G|_ S| 138] 14) 560) 215) | a 
Auburn _ __|__15{ 55) 1296; 2) 3814; 86; | 1592; 56, ~—«80|:*:1768| ~—«195, 22] ~—«18| = 77|—«GB|_ 32) G1 107]—«127f 134) 531) 8) 



























































~ Cord 43, —Os«<SS*«C(<(«téi ij if wg fF FT wa a 3 ta hs hUmlhUmre CO 7| +29 1 9 946 
Chrysler Group | 179| 472| 4234) 198, 13516, 1187| 427] 6517, 1185, 771| 9886; 1031, 571] 753| 797| 3486, 284) 463) 1569) 1358] 1225, 2799, 299 993) | 254 
Chrysler | 76|__‘*150{ 1836/ 54/5560; 422; 108] 1940; 256) 241) 3451, 352, 183] 185; 176| 1017) 65 135, 402) 374] 364; 723,077,271, 32153 ra 
_De Soto |i] 60; 522) 17/2123; 93/19] 1455) 68, «163, 1517; 258, 124] 62 100; 589| 45, 35| 281/322] 119| 401) 7188) 15834 
“Dodge | 53) +127; ~+1412/” 87) «3711; ~=—«432) 1517 ~ 1699; 658; 238; 3013, 302; 169] 278| 361) 1242, 143/145) 563; 340, 422) 1115, 131411) 34763, 
“Plymouth | __29|__—:135) 464) _——-40)_—«2122j—«240; ~—=«149] «1423; 203) —«2129/ +1905, 119; 95) 228; 160’ 638) 31; 148) 323; 322] 320, 560) _—84)_—«123|. 19764 
Ford Group | _427| 1992| 13499|  722| 36211) 5935| 1612] 20373; 4695|  3048| 21607, 2025| 3124| 1809| 4638|14892| 1201| 1088) 7856, 3883| 3250, 7383|  705| 4920 352956 


~ Ford — | 425) 1980| 13394) 719| 35679; 5928; 1607] 20268 4681, 3038, 21454; 2005) 3121 | 1808) 4618|14860, 1196) 1087| 7843| 3873| 3240, 7358; 704) 4890350801 
“Lincoln ~~ ee ee 3] 


532] 7| 5] 105 14, 10) +~=—«153) ~—«20; |; ntl» as 5s it} ww «YM 10,25 1, 30| 2155 





















































Gen. Mot. Group | 488) 2753) 23683|_ 1153) 60520| 6278) 2790] 29817| 7957) 4093) 38703, 3412| 4084 | 3111) 6328/21061| 1755) 1622| 9799) 4991| 4590) 14012) 1153, 5811) _ 521868 
“Buick  ~—~S~S«é«SA|CSs*«i |S «3:494/~—«183) BIT) 422; 164| 2219) 642) 382) 4617, 482) 219| 197; 371| 1904) 154) 239/606; 622] 269, 1301) 118, 529, 54621; 
Cadillac 8} 26,494) 8] «1628, 27; SS] 888,SCTSCT| 352) 56) 8] | _—«8| «134/15, 14] 35) 38] 30) 107 5} —63;,_— B33} 
“Chevrolet —— ao ae ~ 375] 1782| 14811| 880] 36715, 5147] 2241) 20464) 6435; 3164) 25859 2124| EZUE | 2392| $437). 17407) 1377) 999| “7889 3380 | 3398) 9626; 892 _ 4108 ___ 368908 

“La Salle | 6 2, 297, 3| 949) 16) 2] 187; 25,14] 421; 5] 21) 278 ef 21; «19; 12y 8A; 40] 4201 
“Oldsmobile Se ~ 17) 243) 1 1892; 31/4696; 219; 9 91| 2344,” 132; 1181/2845; —«112; 94] 305) ~ 200| 382;  62/ 119) 231) 1; 401; 213; 998| 63 413) 31381; 
“Pontiac ~~ 18| 391, 2695| 48) 6815, 447| 289] 4265, 656, 325) 4409) 573) 224| 216) 265) 1143) 139, 230) 1019; 538] 657) 1908 73| 659 55924 
Hudson Group | 52| 351) 2160! 14) 5845 484)  79| 2825; 187, 185| 3776; 351| 178| 122| 249) 546) 185) 342; 686, 320] 357) 1328, 138 3000 42681 


“Essex | 31| 248) 1441) 5] 4119|~ 332[—«49 | 2084/99] «11/2733; —-260|_-115| 83) 190 | 335] 116) 239/496) 222] 258; 934) 107) 229; 29598 
“Hudson —™ 21; 103)'—=719/ ~—=«9|:~«1'726)~+~=«152) + +30{ +741; +88| +74) +1043; 91) + 63{| 39; 59| 211) 69) 103; 190; 98 99, 394, +31 71; 13083 
Studebaker Group| —51|_152|_ 1891|__—37|_ 4907| ~— «109, 98| 1639; 191| 284) 2334) 254; 74] 144) 289| 980| 97| 56|_ 286) 507] 164) 858) 60, S40) __ 30387 
Pierce-Arrow | if 10/295) 4; 623; 8| [ij 29; —ie; a 53,594) 8B} 1 33 2959 
Studebaker 50) 142) 33| 4284) 162) 268, 2093) 201) 94| 258, 486) 157) 800/ 59) 307| —-27438) 






































)| 143) 274 














1596) {| 886] 48) 
















































































Willys-Ov'd Group] _13| 189 1265, _56| 4588| 166, 315] 3244) 234, 127) 2838 167, 32] 245| 231) 661) 65| 172) 284| 440] 475| 960, 46|_ 153) a aes 
Willys-Overland| 10; 168,626, _—‘45|_3453 153, 206| 2732; 198, 96, 2342; 132) S3i{ 232) 215| S71| 54| 160] 255, 344] 431/861 38 11027177 
Willys-Knight | 3/21) 439) 11, 1195; 13). 19] 512| 96) 31, 406). 35). =«14~ 16 1i| 44) 99) 43 5238| 

Non-Affili’d Mfrs.| | | | | | | | | | | | | y ae 
De Vaux [3] 13, 120; | 195) 1e) 2) 97 | 95) is) a) | © | a 27 2 2] 23{ 1 ii) [129 a 
Franklin . a a 160] CES SCSdTCAAY, S28 312; +31; +~=3 | | 13} 40) 11) tS a ee =) 1) 22) 2208} 
Graham | 12) 45) 472) 7| 1465, 60; 44| 644] 68] 180; 1135) 91) 12) 33) 9i| 328; 90; 21] 105] 127[ 141| 277 4; 152[ 10742) 
_Hupmobile™ | _12| _—«62j_—=«23|_—S—«éa|«=Céi@AO|SCiYSCT7'SC«7]CSCSC*CS|SCC8 g| 1136, 91) 64| 70, 96) 260, 44) 60, 195, 214, 71) 192| 26) 168 11133) 
Marmon | 4) 12; +179) 4, 476, 10; I7| 395) 14, 22] 449) 6 —O2y)CstC“<C:SCTS STO] 36] a 
“Nash | 11| 201| 1679| 28) 4272) 10| 78] 1173| 113| 161; 1912) 180 32| 70) 122] 422 106; 123; 159; 129[ 133/984 51 | 207] 22571 
Packard | 7, 41) + 631| 5) 1718; 35) | 4038; 74, 46; 809; Gij 13] 12 = 37| =147| 16) 20; 104; 65] 53; 129) 3| 149) 8357) 
Reo | | 19] 236 6| 644] 9 9] 228] 27; 42/254, +106; ~=«12] 23, 153) 18; 13) 32) 64] 44 84 To, 15, ——=«4053) 

i 


















9276) 





726| 102} 178) 136) 46; 35 149) 
(Bebnntals | 1292| G411| 52575| 2263\141356| 14562| 5542] 70504| 14974) 9331| 87841; 8052| 8260] 6474/13063/43437| 3980) 4059'21332 12510 | 10745) 30009) 2517| 13632! 1177130) 
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JERSEY JOBBERS 
STILL OPTIMISTIC 





MAJOR SPECIFICATIONS AND MECHANICAL DETAILS 










































































































———- -—- a 8 - 
e Zt = 2 ' S at 6 = 8 
Z Zz D -= 
<eils = 23 SS j|£) § 5 2 
acmtnsttaatanes Make and Model 3 oo = § an as = he 8 3 
ark, N . 26.—Although | £ a2 |5 2 = % é| = Bs - 
b cs ta te oe sik | = > £ o ~ 5 a z $ Zz ° oO o 
usmess | ee - a 
industry. in this state has been be- Auburn 8-100 $675 | 127-136 | Lye | Dole {}L 1,843 x4% | 2686; 5.26 | 288 | 100@3400 |*Alum |5]! Pur No | Str AC 
hind the first seven months of 1931, | AUSurn 12-160 _ ia 4465 I 133, Lye _| Dole | HO |12 | 34%4x4% | 391.1; 5.50} 46.8 | 160@3400 *Alum |4| Pur Ste | Str AC 
there is increased optimism in the | Austin —|si180 | 751 Own mm | No [L | 4/22x3 | 45.61 510} 7.80} 13@3000 | Alum }2/No No | Til _No 
a Soe te tadbnee of 1932, a | Buliex 32-50 | 3450 | 114. | Own | | Bish- Bab |O | 8] oe | 230.4 | 5.09 | 27.61 | 82@3200 | CI =}5;AC AC |Mar AO 
survey. discloses. . | Buick 32-80 | 4450 | 126 | Own | Bish- _— ;O {8 3; “x5 | 344.8 4.80 | 35.12 } 113@3200 | CI {5} AC AC | Mar AC 
The renewed optimism, for the Buick 22-90 | 4565 | 134, Own | Bish-Bab |}O ; 81 3%x5 | 344.8, 480 | 35.22 | 113@32080 | CL }5; AC AC| Mar ACG 
most part, is based upon increased | Cadillae 255 B ) 4885 | 134140 |Own | Har | L | 8 | 3%x4#2 | 353.0) 5.38 | 364 | 115@3000 ri CI |3}AC AC j}Qwn Ac 
activities in numerous industies | Cadillac 370 B | 5175! 134-140 | Own ; Har }O |12; 3¥xt | 368.0; 5.30 | 46.9 | 1353400 | CL |4}Cuno AC | DL ACG 
a ~~ eee Cadillac 452 B | 5625 | 143-149 | Own Har | O 16| 3 x4 «6, 452.0: 5.36 5.36 | 575 I | 165@3400 ; CI ' I 15 Cuno AC | DL __ AC 
shoe ane reporting meee business, | C=maee | 2770 | 109 | Own; Nu | O | 6] 3%xd% | 194.0 | 250 | 263 | 60@3000 | CI | 3) No Yes}Car AO 
3 Ss 8 |= a ee wae CMa! CU Cee 7 So ~68Wlrem 12 
with the result that they are buying | Chrysler 6 | 3220 | 116 |§Own ; Yes |b | 6 | 34 xd | 223.9, 535 | 25.35 | 82@3400 [Alum | 4/| Pur Yes |*B&P Yes 
more parts, tools and equipment. Chrysler 8 | 3860 | 125 ‘$Own -; Yes [L | 8 | 3%x4%% | 298.6, 5.20 | 33.80 | 100@3400 *Alum {5 | Pur Yes | Str Yes 
There is every indication that fail| Chrysler Imp, 8 | —— | 135 |$Own | Yes }L {8 | 3%4x5 | 3848 , 5.20 | 39.20 | 1253200 (Alum |9| Pur Yes | Str oa 
and winter business will be as goed | Chrysler imp, 8 r Imp. 8 cus.| —— | 146 §Own | Yes 1L {8} 3%xs 1 334.8 | 394.8 ; 5.20 | 39.20 | 125@3200 "Alum ,;9; Pur Yes | Str es 
as a year ago. | Cord (Fr. Wh. D.) | 4620 | 1371] Lye | Dole [L181] 3uxd% | 2086) 525] 338 | 115@3300 |Alum |5| Pur _ AC | Sch No 
Ss aa, | | 3008 | 113 |3Own | Yes [Lb } 6 | 3%ax4% | 2115 | 5.35 | 25.35 | 5@3400 |*Alum | 4/| Pur Yes |"B&B Yes 
sae at a Ae Seaniy Com- | Be Vaux 6-80 | 2810 | ii4_| Gon | Dole [| 6| 3x4 | 214.7 | 5.20 | 2734) 7503600 | Alum [4] — yes | yes | Tih AC 
pany., Ine., Somerville, says that | Dedge Six FL ; 3084 | 114%4\SOwn | Yes |b | 6 | 3%x4% | 217.7 | 5.35 | 2535 | 79@3400 "Alum |4| Pur Yes|Car Yes 
business in the first seven months | Dodge Eight D K | 3488 | 122 §Own | Yes 'L | 8 | 34%4x4% | 282.1 | 6.20 | 33.80 | 10003400 |*Alum | 5 | Pur_ Yes | Str__ Yes 
of this yeay was 15 per cent. lesS| Essex Terraplane | 2400 | 1066 | Own | —— }L {6| j | 2hEx4% | | 193.0 | 5.80) 20.7 | 70@3200| Alum |3| No VYes| Car Yes 
than in the same period lust year. | Essex-Gr. Su. 6 Std.) 2870 | 113 +Own | No 1L | 6 | 2} 3x4% ; 193.0} 5.50 | 20.7 | 7043200 ; Alum | 3 | No Ste e | y Mar _Ac 
with the ouzlook for the balance of | lFoad A 73357 | —~Y06 ~~, Own | No ib )41 37qgx4¥q | 200.5 | 460 | 24.03 50@2600, Alum |3i— — 1 an = 
1932 as fair. a —- he | gerd V# 2447 | 106 ; Own No [L_ | 8} 3isx3% | 2200 | 5.50 | 30.0 | 65@3400 | Alum | 3 | — — | DL -_ 
- “| Ferd | 42447 6 aie 
ment carta, guiata, rings and sal Franklin Series 16 | — | 132 "Own | Ful | O 16 | 3%x4% | 2740 | 5.12 | 294 | 100%3100 |*Alum |7| Pur Yes|Str Yes 
among the best scliers at this time. | Franktin V-12 {|—— | 144 “Own | Ful | 112 | 34x46 _| 308.0 | 5.12 | 50.8 | 15003100 |*Alum | 7 | Pur__ Yes | ad aa 
This concern has tried a number of | Graham ¢ 6 (1933) | 118 | Own | Yes | L | 6, 3%4x4% | 2240 | 650 | 25.35 | 8003400 |*Alum | 7 | No AC | | Se ACG 
methods to increase colleetions and | Graham 6 | 3205 | 113 | Own { Yes (L {6 | 3%x4% | 207.0 | 5.45 23.4 | 70@3200 |*Alum | 7] No AC ! an AC 
is doing all its time payment deliv- | Graham 8 | 3665 | 123, Own | Bish-Bab | L_ | 8} 3%x4 } 245.4 | 6.50 | 31.25 | 98@3400 |*Alum | 5| AC AC | DL AC 
eries through a finance company.| Hudsen Gr, 8 Std. | 3270. 119-126 126-132 | ‘Own | No 4 L |8 | 3 x4} % | 254.1 | 5.80} S 28.8 | 101@3600 | Alum | 5| No Ste | Mar AC 
Mr. Houser says that the trend | fugmebile 216. | 3115. 116; Own | Bish-Bab | L | 6| ants | | 228.1 | 5.00 | 2734) 7503200 "Alum |4|°* Ste, Str AO 
toward Wbhers operating machine | moments me 86 | 2000 | 122 | Own | Bish-Bab | L | 8; 243x454 | 250.7 | 5.40 | 27.61 | 93@3200 | Alum |5/ Pur Ste | Str AC 
ge ng oy onl Sapenctite 226 =| 3755 126 | Own | Bish-Bab |L | 8| 3exde | 2799 | 547 | 3010 | 10373200 | Alum lum |5| Pur Ste! Str AC 
Supply Company. Newark, reports a | La Salle 745 1 4 : 4840 | 130-1 136 | Own | Har |b LS |S xaTE | 353.0} 5.38 | 36.4 | | | 115@3000 | | CI Bch eel __ AC | AG | Own AO 
20 per cent. decline in business the | Lincoln V-8 | 5430 | 136 | Own | Yes” |} L | 8 | 3%4x5 | 384.0 | 5.23 |. 39.2 | 125@2900 “Alum |5|No  AC|Str AC 
first seven months as compared to! Lincoln V-12_ | 5750 | 145 | Own | Yes $/L_ 12 | 3% x42 | 448.0 | 5.25 | 50.7 | | 1503400 | Alum | m|7|No_ AC | Str_ AC 
the same 1931 period. The outlook | Marmon 8 “3500 | 125. 'Own | Yes” }L | | 8) 3%x434 | 3152) 550) 338 | “125@3400 | Alum |5j| Flo AC j Str AC 
for the rest of the year, in his opin- | Marmon 16 ' 5360 | 145 Own | Pines | O ME. | 490.8 | 5.75 | 62.5 | 200@3400 | Alum jum |} 51% __AC | Str AO 
ion, is _—. a a are Nash Big Six | 3200; £116 | Own. | ~~ Bish-Bab a L |} 6 | 3%x4% | 2013, 5.10 , 23.4 | 70@3000 |: j*Alum lum |7| Pur AC ; Str AC 
reported as fair, wit acceshories | Nash Stand. Bight | 3400 | 121 | Own | Bish-Bab i 8{3 x4% | 247.4 5.10 | 288 | 85@3200 |*Alum |9j Pur AC | Str AG 
and — moving best at this sea- | Nash Spec. Right | 3870 128 Own | Bish-Bab 1o 8 | 344x4% | 260.8 5.25 | 31.2 | 100@3400 |*Alum | 9 | Pur AC | Str AC 
_ his eden made M0! Nash Adv. E'zht | 4350 | 133 | Own | Bish-Bab {| O | 8}; snes | 322.0 , 5.25 | 36.4 | 125@3600 |*Alum |9| Pur AC | Str ac 
changes jn is methods of collections | Nash Ambas. Kight| 4510 | 142 | Own_| Bish-Bub | O_| 8 | 39xdia | $220 5.25 | 364 | 12503600 [salum | 9| Pur AC | Str_A 
does not operate a machine shop, | Oldsmobile F-32 | 3035 | ~ 116%] Own | "No [Lb | 6) saxde [219s 5.80) 263 | e320 [CI | 4| AC AC | Str = 
The Norwood Tire Company of | Oldsmobile L-32 | 3165 | 116%) Own j| No —s{L | 8/3 x4% | 2403; 590/288 | 87039350} c1 |5}AC_ AC | Str_ AO 
Long Branch finds business 30 per | Packard Twin Six | 5635 | 142%-147%4| Own | Yes L (12 | 3yex4 | 445.5 6.00 | 56\7 | 160@3200 |*Alum | 4} Yes Yes | Own = 
cent. off as compared with the first | Packard Staa, 8 | 4570; 130-137 Own | Yes | LL | 8} 3x5 | 320.0, 6.00 | 32.5 | 110@3200 *Alum | 9| Yes Yes | Own AC 
seven months of 1931, with the out- | Paekard De L.g | 5045 142-147 Own | Yes }L |8|3%x5 | 3848, 6.00} 39.2 | 135@3200 |*Alum |9j| Yes Yes | Own AC 
look for the next five months as| Packard Light 8 | 4115 | 127%! Own | Yes |L | 8 | 3x5 | 320.0; 6.00 | 32.50 | 110@3200 |*Alum | 9) te eS 
avout the same. Current conditions| Pierce-Arrow 54 | 4819 | 137-142 | Own | Pines | b | 8 | 3%4x4% | 366.0 | 5.05 | 392 | 125@3000 |*Alum |9| Pur Ste | Str aa 
and time payment deliveries are bad. Pierce-Arrow 52 | 5080 | 142-147 | Own | Pines }L 412} 3%x4 | 429/0; 5.05 54.6 | 150@3200 |*Alum | 7 | Pur Ste | Str - 
Replacement parts, tires. batteries| Pierce-Arrow 53 | 5395 | 137-142 | Own | Pines | L {12} 3%x4 | 398.0 | 5.05 | 50.7 | 140@3200 |*Alum | | |7| Pur_ Ste | Str 
present. ‘This concerts has enene na | month 1 276 | 1a WOwn | No 1 L_1 41 3%x4% Ler a ae | eae | i000 | Alum 3] Yes AC [B&B Yes 
changes in its method of collections. | Femtiae 6 ) 2870 | 114 | Own | Yes | | 6 | 3%x3% | 200.0) 5.10 | 263° | 65@3200 | CI | 3 | No ae | aer en 
T. G. Rapp of the Parts Service | Pomtiac V-8 | 3225 | 117_| Own _| Yes |H | 8 | 3%ex3% | 251.0 | 5.20 | 378 | 85@3200|CIr  |3{|No_ # A rr 
Company, Camden, reports that | Ree Fly. Cloud “S” 3405 | 117 | Own | Yes }b |6|3%x5 | 230.01 5.30 | 23.4 | 80@3200 | Lo-Ex|7| Yes Yes | es | Zen own 
while business in the first seven | Reo Royale Cust. | 4650 | 135 | Own | Pines |L |8|3%x5 | 358.0 | 5.30 | 36.48 | 125@3300 { Alum | 9 | Han AC | och own 
months was under the same period | Reo Royale | 4375 | 131 | Own | Pines iL '813%x5 | 358.0 5.30 | 36.48 | 125@3300 | Alum |9| Han AC | Sch Un 
in 1931, the outlook for the balance | Ree 8-25 ___} 4050 | 125 | Own | Yes }L | 8| 3 x4%4 | 268.6 | 5.37 | 288 | 90@3300 \*Abem |5| Han VS | —7 
of the year is good. Mr. Rapp says | Roekne 6-65 _ | 2595 | 110 | Own | Dole | L | 6 | 3%x4¥% | 189.8 | 5.00 o} 234 | 66@3200|CI |4|No AC| a 
nes - present eredit is fair and | Rockne 6-75 | 3000 | 114 | Own | Dole }L | 6 | 3¥%4x4% | 2053} 5.00! 25.4 | 72@3200 cI or Ah (Ome 6 No 
that business is good, with rings, | Studebaker 6-55 | 3170). 11 en a a as en a 4|No Ste | Str 0 
gaskets, batteries and polishes sell- Studebaker Diet. 62! 3240 | 7 | S| we | L | $ 3 lex39, 221.0 | aii a. | oa a et | Pur Ste | Str AO 
= = a A CON- | Studebaker Com. 71) 3545 | 125 | Own Bish-Bab | L | 8 | 3y45x4% | 2504] 5.20 | 30.0 | 101@3200 |*Alum |9{ Pur Ste | Str = 
in collections but has soHOW-UP | Studebaker Pres. 91) 4260 | 135 | Own | Dole —_—|} L__| 8; 3%4x4% | 337.0/ 5.10 | 392 , 122@3200 |*Alum |9| Han Ste | Str oN 
changes in te time payment dev. | me Lae | 4383 | 1277, Own | | No | O | 6 | 3%—x4% | 2415) 550/273 | r “$5@3150 |*Alum |7| Pur AC | Lg aM 
eries. Mr. Rapp sees a further | Stutz SV¥-16 | 4885 | 134%4-145 | Own | No 1O | 8! 3%x4%4 | 322.0; 5.10 | 36.4 | 156@3900 |*Alum |9/| Pur AC | Zen AC 
trend toward machine shop opera- Sats. DY-38 "5262 | 130% - “16 Own |_Bish-Bab |O {8 | 3%@x4% j 322.0 | 5.50 | 36.4 ] 113@3300 |*Alum_| Se ah Til 
tion. | Will.-Ov'land 6-904, 2314 | M3 | Own | Yes | L 16 | 3%x3% | 1980 | 526 | 2535| 6503400|C1 |4|No Ac|TH Ty 
Chas. Shick & Co. Trenton, re- | Will.-Ov'land 8-884! 3250 | 121 | Own | Yes |L | 8} 3%x4 | 245.4| 5.26 | 31.25 | 8003200/CI | 5| No * | ‘= AC 
ports sales 17 per cent. off in the | Willys-Knight 66 | 3775 E! 3775} 121 | Own | Yes [|K 16 513 3%x4% | 255.0) 5.50 | 27.34 | 97@3200 |*Alum |7| Pur Til ! Til 


first seven months as compared with | 
the same 1931 period, while collec- 
tions are 15% per cent. behind. This 
concern feels that business in the | 
next five months will be good. Cur- | 
tent conditions are 


at present. There has been no} 
change in method of collection or | 
time payment deliveries. 

Lehr Auto Supply Company, Jer- | 
sey City, reports that while sales in | 
the first seven months were behind | 
1931, collections were fair. The out- 
luok for the balance of the year is 
reported as better. Discussing cur- | 
rent conditions this concern reports 
thal they are slightly better. 


CA-VEL VELVETS 
FOR UPHOLSTERY 


The Collins & Aikman ed 
tio, manufacturers of automobile | 
upholsteries, are offering a new line 
of handsons Ca-Vel velvets, 
pronounce them to be the finest they | 
have seen in years. Some flat ma- 
terials are included in this line, but 
the Collins & Aikman Corporation 
continues to recommend pile fabrics 
as more suitable for automobile 
upholstery. The convictions of this 
textile concern are substantiated by 
Lhe fact that the bulk of this year’s 








reported fair, | 
with replacement parts selling best | 


} expanse of painted metal surfaces 


| insulation against noise ought to be 


and/ ~ 








AUTOMOBILE DESIGN TRENDS 
FOR 1933 MODELS 


(Continued from Page 8) 


tempts have been made to reduce , 
the leather covered section of the | 
roof to the minimum. This gives 
to the car a much more luxurious 
appearance on account of larger 








and with the modern methods of 


devoid of the dreaded drumming, 
which is objectionable on the all- 





| metal roof, 


As far as genera) appearance of | 
the car, I believe in a trend for | 
reduced height of windshieid and | 
W indows. 


cars have been trimmed in this kind | 
of upholstery and automobile man- 
ufacturers are again planning to use | 
an overwhelmingly large percentage 
of pile fabrics in next year’s models. 
Dealers and customers throughout 
the country also express a steadily 
incre; sing preference for mohair 
velveis. 


‘ instrument boards. 


Besides a lower and more esthetic 
appearance and better safety factor 
in reduced overall glass area in 
case of accident, it is a logic thing 
to decrease the height up to the 
portion which is necessary for vision 
and not extend it too low at the 
belt. These lower windows will be 
made possible, without having to 
} adopt too high a belt, by the inde- 
pendently sprung chassis designs, 
which are the coming thing and 
give plenty of head-room with a 
lower overal) height. 

In regard to colors a newly born 
trend for a reduction of number of 


shades and hues and a more sys- | 


tematic classification of same is 
taking a stronger foothold and will 
probably be the only novelty in that 
direction. 

As far as the inside is concerned, 
the most conspicuous feature will 
be some brand new developments in 
A lot of experi- 











mental work is being done right 
now, and it is amazing to realize 
what can be done and what has not 
been done yet in that direction. En- 
tirely new materials are being tried 
out, and new lighting stunts giving 
unusual decorative effects combin- 
ing extreme visibility without glare 
with modern neatness will probably 
be seen within the near future. As 
a general trend we may note that 
the instruments and dials are sim- 
plified and placed higher and 
higher. Recessed instrument boards 
are things of the past and the lat- 
est designs fit the dials so high that 
the body of the instrument just | 
clears the cowl-bar. 

The automatization of the con- 
trols slowly reduces the number of 
knobs on the instrument board and 
the very plain board entirely devoid 
of knobs, with only two or three 
large dials and a couple of compart- 
ments, is not so far away. | 

The overdone wood finishes, with | 
striping and moulded effects, are 
going to vanish, leaving place for 
better developed, rounded surfaces 
in new finishes depending mostly 
on highlights to give them a rich 
appearance. 

A lot could be done to improve 
the appearance of wainscoatings and 
garnish moldings, but little atten- 
tion has been given these lately. 








| The biggest improvement is a mold- 


ing which can be fastened without 
any visible screws and still be easy 


to put on and take off. It probably 
will be shown on several cars at 
the New York show. 

The existing depression probably 
accounts for very little new develop- 
ment in the line of hardware. Even 
if some minor improvements have 
been made in window regulators or 
remote controls, they are still ac- 
tioned by the same old crank and 
handle type, with very slight varia- 
tion in design. 

I believe we will see quite a few 
| departures in the design of trim ef- 
Some very attractive new de- 
signs have been worked out, giving 
the interior of the car a very new 
effect, and I hope some of them 
will be seen at the New York show. 

As far as the seat construction is 
concerned, a new development of the 
rubber industry, a special product, 
which looks like hair, and, when 
used in a cushion, has very pro- 
nounced form-fitting qualities, might 
find its way into a number of 1933 
cars. Its main advantage is that a 
very thin layer gives quite a luxu- 
rious deep feeling to the cushion, 
which is important in low cars, but 
it does not have the comfortable 
slow rebound motion over rr | 
roads. 
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OF PRESENT AMERICAN PASSENGER CAR MODELS 





= Transmission & } 
5 = z gare = nie ot as < oA y 2 
cé . £ v ‘ - # & ta tos 2s 
Make and Model Ee =s °c 8 g =| ; £ . 2 = c be £ s & < oe £ 
o% & 2 es 2 ai} Type & & = = Zé & @ a5 £5 & 
a = On v 2 |W = & a = no te NS. Ve = ~ 
Auburn 8-100 Chain Del-R | Del-R-S Lon y SM TUT Col TM Ross 1S 50. 7 Own Bir Ti 50 
Auburn 12-160 Link Del-R *Del-R-S Long D 3 SM-LGS-F M. Col “4.08 Bendix Ross | S 5€ Own Biju 17x6 00 
Austin ' Gea Aut-L |*Aut-I Rock WG. 3 ~ S | Sal 525 M Say-B Cant Own Al-Z 18x3 75 
Buick 32-50 rex Del-R Del-R Ow! Oo } SM-Own-!l O | Own $60 . Own Sag S 56 Ow!) A1-Z 18x5.50 | 
Buick 32-60 Tex Del-R  Del-R *Own O | 3, SM-Own-F O | Own 454 Own S S 55 Own Al-Z 18x6 00 
buick 32-80 Tex Del-R | Del-R "Own: O | 3; SM-Own-F O |} Ow 427 Own Sag | S 58 Own Al-Z 18x 0 | 
Buick 32-90 Tex Del-R Del-R "Own oO 3 | SM-Own-F O |! Own 456. Own Sag | S 58 Ow! Al-Z 18x7 00 
Cadillac 355 B Morse Del-R Del-R Own O 3,SM S Own 460 OwnM Sag | S 58 Ow Alem 17x7.00 | 
Cadillac 370 B Morse Del-R Del-R *Own, O |3; SM 1S | Own % 480 OwnM Sag! S 58 Ow Alem | 17x7.50 Manufacturers of 
Cadillac 452 B Morse Del-R Del-R *Own: O |} 3! SM S | Own 464 OwnM Sag S 60 Own Alem | 18x7 49 po ti Vehict 
Chevrolet Gear Del-R Del-R Own O93 SM-F —7 Own 410 M Own |S 54 Own Alem | 18x5 25 utomotive Venhicies 
Chrysler 6 Chain Del-R Del-R "0O13|/0-F | —j|Own 460 H Own | 5S 53% | —— | Alem | 18x550 : : 
Chrysler 8 Chain Del-R_ Del-R “| O 4) O-F |} —! Own 430 H Gem |S 54% | — Al-Z | 17x6.50 Equip with 
Chrysier Imp. 8 Chain Del-R | Del-R o_ oO 4 O-F {| —| Own 410 H Gem | S 57! — Al-Z 17x7 00 | 
Chrysler Imp, 8 cus. Chain Del-R Del-R °... oO 4 O-F — | Own 410 H Gem | § 57! —_— Al-Z 17x7 50 Ge. 
Cord (Fr. Wh, Dr.) | Link Del-R \*Del-R Long: D,.3;|,— Col 480 ;H ~ Gem ''S 6: Own Bij 18x7 00 , 
De Soto Six Chain Del-R Del-R ‘Own O 3 | O-} ~ | —! Own '% 462 'H Own | § 53 —- Alem 18x5 25 
De Vaux 6-80 Morse Aut-L |*Aut-L Borg W 3 —W-F (S| AD 440, M . . }#‘+W!S 54! Tryon. Al-Z 19x5 25 
Dodge Six D L. Chain Del-R > Citi v — Own 460 H Own S 54 Al-Z | 18x5 50 Roller 
Dodge Eight D K Chain Del-R Del-R ° oO } » a Own 410 H Gem | § 55 Al-Z 18x6 00 
Essex Terraplane Gear Aut-L |*Aut-L Own; 0 |13|'SM—  § |S Own % — | Bendix Gem | — Own Alem 17x5.25 M d 
Essex-Gr. Su. 6 Morse Aut-l Aut-L-S *Own O 3 | SM-WG-F S | Own 463 Bendix Gem: §S 54 Own Alem 18x5 25 ounte 
Ford A Var-G Own ‘Own Own O13 SM ~ 1@Q Own % 411 M ~ Gem | S-Tr39 Own Al-Z 18x5 25 
Ford Vs Var-G Own “Own Own Oo 3:'SM O ;| Own 411:':M Gem | S-Tr Own Al-Z 18x5 25 CAM AND LEVER 
Franklin Series 16 | Chain Del-R *Del-R-S Br-L W 3 SM-BW-F M: Own 4.73 | H Gem | El 42 — Al-Z 19x6 50 
Franklin V-12 Chain Del-R *Del-R-S Long W 3) SM- ‘BY w- -F M Col 5.10 H toss | S 60 Fat Al-Z 17x7.50 | S * 
Graham 6 (1933) | Link Del-R ; Del-R “Long WG 3\|SM  . £|U Sal ‘% 455 H Ross | S 54 ERS Al-Z 17x6 00 teering 
Graham 6 | Link Del-R , Del-R Long WG, 3 WG-F {U:Sal % 445 | H Ross SS 54 ERS Al-Z Lixo 50) 
Graham 8 Link Del-R | Del-R Lonz WG) 3 | SM-WG-F S | Sal 430 'H Ross | S 54 ERS Al-Z | 17x6.00 *k 
Hudson Gr, 8 Morse Aut-L *Aut-L-S “Own) O13 )SM-WG-F |S) Own 74.63 | Bendix Gem S 54's | Own Alem 17x6.00 
Hupmobile 216 Chain Aut-L |*A-L-S-§ Borg WG) 3)|SM-WG-F |M Spic % | 454,/M Ross | S 53 [ryon | Al-Z 18x5 50 ss oe 
Hupmobile 222 Morse Aut-L [*A-L-S-§ Borg WG 3| SM-WG-F |U | Own "4 | 436. M Gem | § 57's | Rub-B. Al-Z_ | 17x600' This is the most efficient 
Hupmobile —s Morse Aut-L |*A-L-S-§ Long | D '3)}SM-DG-F | U | Own 436 | M Gem | S 57%: | Rub-B © Al-Z {| 17x6 50 R 
La Salle 245 Morse Del-R Del-R. Own. O13)5SM S|) Own % | 460; OwnM Sag; S 58 _| Own | Alem 17x70 steering gear ever devel- 
Lincotn V-8 Chain Aut-L |*Aut-L Lone) O13 )SM-F 'S) Own F | 458 "Bendix Own | S 62 Own Alem 18x7.00 . 
Lincoin V-12 |Chain Aut-L /*Aut-L Long: O {3 | SM-F S| Own F | 458 ("Bendix Own |S 62 | Own Alem | 18x750/ oped and therefore is the 
Marmon 8 Diam Del-R *Del-R *— | D | 3 SM 7S Spice % | 408) Bendix Ross | S 57 Tryon Alem | 18x6.00 5 . 
Marmon 16 Diam Del-R@Del-R Rus | M/3)\SM 1S | Spic % | 3.78 | Bendix Ross |S 59' | ** Alem | 18x700 eastest steering, regardless 
Nash ° ig Six Chain Aut-L |*A-L-S-§ Borg | O | 3 | SM-DG-F | O| Own ‘x 470,|M  Ross|S 54 | ERS Alem | 18x5 25 ‘ 
Nash Stand, Eight Chain Aut-L |*A-L-S-§ Borg | O | 3 | SM-DG-F | O | Own 444M Ross | S 54 ERS Alem | 18x5 50 of the type of tires used. 
Nash Spec. Eight | Chain *Aut-L |*A-L-S-§ Borg O | 3) SM-DG-F 1O1Own % 443 Bendix Gem | S 55% {| * Bijur 17x6.50 5 
Nash Ady. Eigh* Chain *Aut-L |*A-L-S-§ Borg | O | 3 | SM-DG-F | 0O | Own 450 | Bendix Gem : § 57' - | Bijur | 18x7.00 
? ash Ambas. Eight Chain *Aut-L *A-L-S-§ Borg | O |3|SM-DG-F | O | Own 450 Bendix Gem |S 57's | * Bijur_| 18x7.00 *” 
Oldsmobile F-32 Chain Deil-R Del-R ~ Bore “M | 3 1SM-DG-F S | Own 4% 4.56 | Bendix Sae ; S 54% | Tryon Al-Z 17x6 00 
Oldsmobile L-32 | Chain Del-R | Del-R_ Borg | M | 3 | SM-DG-F S|Own % | 477, Bendix Sag | S 54%% | Tryon | Al-Z_ | 17x6 00 See Fifth 
Packard Twia Six Morse Aut-L |*Dyn “Long | O |3| SMF |M)\Own % | 4.69 \*M Own | S 60'2 | Own Bijur | 16x7.00 | 
Packard Stan. 8 Morse NE |*Dyn Long ;| O |}3; SM |M/| Own % | 466 M Own |S 60'2 | Own Bijur 19x6 50 | 
Packard De L. 8 | Morse NE |*Dyn Long | O |3| SM | M| Own % 4.66 | M Own | S 60's | Own Bijur | 19x7.00 | Column to Left 
Packard Light 8 Morse NE |*Dyn *Lone | O | 31 SMF Si Own % 466 M Own} S56 | Own Alem 17x6 50 | 
Pierce-Arrow 54 Chain Del-R |"Del-R-S Long |) O 1)3)SM-WG-F |S) Own ‘4 442 | Bendix Ross | S 61 Fat Myers 18x6 50 
only seed ow 53 Chetan > *Del-R-S Long | O 3| SM-WG-F |S); Own '% 4.42 Bendis nese : = ! _ a 17 Please see the fifth column 
ierce-Arrow 5 dain -R |*Del-R-sS : ‘ *AT_WG_F : . ; 58 | Bendix oss |S 6 a Myers : oe 2 
een fae S Long. | O | 31 SM-WG-F_ | 6 | Own oo ee | aeons 7 . . 1% i8x5 05 to the left, giving steering 
Plymouth __| Var __Del-R | Del-R’' iOwn, O13) O-F ©) Own | 433/48 Own | S 53 —— (Alea | 1xoe nf : Noti 
Pontiac 6 | Chain Del-R | Del-R Own) M3) SM-BW-F |) Ml) Own is | 405 Bendix Sag | S 54 Inlox Al-Z | 18x52 car information. otice 
Pontiac V-8 Link _Del-R Del-R- Own | M! 3 *SM-BW-F M| Own '> | 422 | Bendix Sag | S 54 Inlox Al ha SIRS outstanding Ross pre- 
Reo Fly. Cloud “S”| Chain Del-R |*Del-R-S Long | O 13) SM-F |S) Own 4.60 | H Ross | $ 55 fryon = Al-2 a vance. This preference 
Reo Royale Cust. Morse Del-R ; Del-R-§ Long | O | 3 | SHG | U | Own ‘2 407 |H Ross | S 57'% | Own Far 18x65 : 
Ree Reyale Morse Del-R | Del-R-§ Long | O | 3| SHG 10 j Own % 407. Ross | 8 574 | Own Al-Z 18x6 Ross exists not only 
Reo 8-25 Link _Del-R |*Del-R_ Long | O | 3 SHG | U | Own 4.90 | H- Ross | S 55% | Own _ . : Sara the passenger car field, 
Rockne 6-65 Morse Aut-L |*Aut-L-S Bore )WG) 23 W-F Spic 2s 455 , Bendix Ross ; S 54 Tryon | Al-Z x5 2h : 
, z WG 3 | SM-BW-F “M Spic 2 5) © . . 1 Se 
Rockne 6-75 | Chain Aut-L |*Aut-L-S Long | WG|3| SM-BW-F | Mj Own 1 | 473 Bendix Ross S54 | Tryon  Al-Z_| 18x55) DUE in the truck and bus 
Studebaker 6-55 Chain Del-R |*Del-R-S Long | O | 3) SM-BW-F |S Own ‘4 | 427) Bendix Ross S 54 Tryon | Alem | 18x5 50 field and other divisions of 
Pome oer — . S - ae *Del-R-S Long |} O | 3 | SM-BW-F S | Own ‘4 4.73 | Be —_ oe : _ = — —_ ae - the automotive industry as 
Studebaker Com. 7 e el-R |*Del-R-S Long | O | 3 | SM-BW-F |S! Own % 4.73 Bendix oss |S 5 "a e sees . 
Studebaker Pres. 91, Var-G Del-R |"Del-R-S Borg | O | 3 | SM-BW-F |S | Own 1: 431. Bendix Ross | S 60 Fat __| Alem _| 18x6 50 well. Passenger Car figures 
Stutz LAA Link Del-R | Del-R Bore D4) —— TU Sal % | 51078 Gem |S 60 | Own — Bijur | 19x650 | are: 
Stutz SV-16 Link Del-R | Del-R Long; M/3,SM |M/|Tim % | 475. H Gem | S 62%, | Own =| Bijur_ |*18x7.00 
Stutz DV-32 ~—_ Link ~—Del-R | Del-R_- Long | M3) SM M! Tim % | 450 H Gem | S 62%, | Own _, Bijur_|*18x7.00 
Willys-Over. 6-90 A’ Link Aut-L ‘|*Aut-L-S Own) O13) SM-F “S7 Own | 460 Bendix Own!|S 51 | Tryon | Alem | 18x525 ROSS 
Willys-Over, 8-88 A’ Link Aut-L |*Aut-L-S Borg | O | 3 | SM-F S\iOwn % 440 | Bendix Ross | § 56 Tryon Alem | 18x5 50 
Willys-Knight 66E Link Aut-L |*Aut-L-S Rock O !|3{!SM-F 8 | Own % | 4.18: Bendix Ross | S 56 Tryon Alem | 17x600 26 
- _ i a | Smt ri ae oo) ie 
KEY TO ABBREVIATIONS | Cluteh—Borg, Borg 4& Beck; Br-L, Brown-| Corp Far. Farval. Myers - Chassis} and ready for immediate use at 
Weight — $Austin standard 2 passenger Lipe; Rock, Rockford Machine; Long unr caine Co os , =. Y. 2. me ' i 
coupe Stute DV 45-inch wheel base| [ong Clutch Company; Rus, Russell | rth 116.00 oo oe es A complete cutting oi] system, in- First Competitor 
—— ee ee aosen . Mig Co ‘Bendix Clutch Control.| “Hudson  132-in wheel base zoo cluding removable chip pan, oil 
‘coming. iprenet cae cai ee. Temematio cules eptiens! os etetiene! equipped with es a have 20x7.00| reservoir and an oil pump that 1 9 
ture control mh syphon water = ma : a a tires feeds oi] continuously, in volume, 
circulation "loating power famsmnse® “maces, Vetros Usar, Wh. right to the cuttine edges of the 
Thermostat—Bish-Ba. Bishop & Badeock.| Compeny:"O, Own, W. Warner Corp PIPE AND BOLT | —" s ac - 
ie ole Valvy 50 f mi; .ul, 7 anys ' a 5. 
Fulton Co.; eng ocetnans Pinan Pines | Transmission Type—DG, Detroit Gear & IP One piece each of 1 in... 1% in econ ompe 1tor 
Winterfront |; Machine Co.; LGS, The LGS Corp.; F, 1’, in, and 2 in, pipe may be easily 
a F Wheeling; SM. Syne s W 2 e os : 
Wales arrengemeat—i. U mead: H. hori] Borg-Warner,’ WG, Warner, Gear, Co. | THREADER iceatod’ wemaaea selmed one 12 
HO. Horizontal Opposed — . onC. Synchronized Herringbone Gear; cut-off in less than seven minutes 
wn > 1 “ati 
; ’ my) luminu th ed 5 floor-to-floor time. all operations ° ° 
"i aoe tee ee aitoy Cl velvere—S, Getres Universe! Products The Red-E-Haul Power Pipe and inatieded . Third Competitor 
cast iron Lo-Ex, Aluminum Corporation atten Gutdiieds tiie hoe Me- | Bolt Threading Machine and its 
of eeepeen E *Cord using Detroit Universal Products| Red-E-Quick Die-Head are made ; 1 
Oil VPurifier—tian, Handy; AC, AC Spark and Mechanica! Universal Joint Co | by the American Die & Tool Com- HANCH URGES EASIER | 


Plug Company; Flo, Floato; Cuno, Cuno 
Engineering Corp.; Pur. Purolator 
*Using AC with Floato attachment 
**Using both AC and Purolator 
Fuel Cleaner—AC. AC Spark Plug Co.; Ste, 
Stewart-Warner; Ti!. Tillotson: V-S an 
Sickle 
Carburetur—scn, Wheeler Schebler; Zen. | 
Zenith: Mar, Marvel: Car, Carter: Str 
Stromberg: DL, Detroit Lubricator: Til 
Tillotson: B&B, Ball & Ball *Designed 
by Chrysler, made by Carter Carburetor 
Company 
Air Cleaner—AC. AC Spark Phig Com- 
pany: AM. Air Maze; Un United: Ti, 
Tillotson 
Prout End Drive—Link, Link Beit; Tex, 
Texolite; Cel, Celeron; Diam, Diamona 
Chain; Morse, Morse Chain Company; 
Var, various makes of chains; Var-G 


various 
ignition, 


Remy; Dyn, 
North East 


*Nash.—Indicates twin 


“Bendix starter used. S—Startix equipped © 
$Startix optiona) 


Generator 
Auto-Lite; A-L, Auto-Lite; 
Owen-Dyneto Corp.; 


makes of gears 
and Starter—Aut-L, 
Del-R, Deico- 
N E, 


ignition 


equipment. 


Rear Axle—Col, Columbia; Sal. Salisbury. pany, Reading, Pa 

Spic. Spicer Mfg. Corp.: Tim, Timken ae. . ae es / 
44, Semi-flotation "iM % floating; F The Red-E-Quick requires but CREDIT TO WORKERS 
full floating two sets of dies to thread all] sizes 
tAdams used on custonh models of pipe from %% in. to 2 in inclus- 
Ratio—*Dual ratio optional, *Hudson 132- a for ' - and in. and . 
in. wheel base models have rear axle | 1V@; One for In. . m. (Continued from Paze 1) 
ratio of 5.10 | the other for 1 in., 1% im., 12 In. 

Brakes — H, hydraulic; M, mechanical: | and 2 in Reserve Banks causes them to limit 
Bendix, Bendix Brake Corp. “Equipped | es ie aaa d-E- > an t the will loan for 
as Gasuaes anata ' | Other advantages of the Red-E - . mount = _ = ee 

Steering Gear—Gem. Gemmer: Ross, Russ| Haul are stated to be: inancing installmen purchases 
Gear and Tool Company; Sag, Saginaw:| A heavy duty, full one horse, in- | Credit has always been, and still is, 
Say-B. Saylcr-Beall Manufacturing Com-| .,.., : : ‘ 1 » 3 ce. re readi avall or produc- 
pany: W, Warner Corp.; ¢Ross used on| Stead of the usual ‘4 Or ‘2 horse ore readily os ailabl f . eae 
custom models power motor tion and distribution than for ulti- 

Rear Springs — S, semi-ellipiic; El, ful Three speeds. 20-35-70 r. p. m.,; mate purchasing. 
oniptts Cant, semi-cantilever: S§-Tr.| both forward and reverse These “If we are to have a return of 
semi-transverse ; 

| lege neem -ameniliia as . speri , s ave credit for 

| Spring Shackles — Tryon, Willys Morrow | three speeds are availabde and par prosper ty, we mua have oP a sen 

Company; Rub 5. Rubber Shock Insu-| ticularly valuable when the ma-j consumption extended under the 
lator Company; Faf, Fafnir Bearings | e < yrinciple t it shall be 
Company; ERS. Eaton Products, Inc.; | chine is used as a power driv for | ound pri ciple at ; ‘ 
Inlox, Inland Mfg. Co *Own, front | seared hand stocks and other pur- | earnings. There are more. than 
ERS, rear | poses, | 30,000,000 persons in the country who 


hassis 
Alemite Zerk; 





**Using both Rubber-B and Fa{fnir 
Lubricator—Alem 
Bijur, 





Bijur 


Alemite; 
Lubricating 





Al-z, | 





Lathe type cut 
and reaming tools mounted in place 


off, 


chamfering | 


} to consumer credit.” 


are gainfully employed 


and entitled 


Build their own 


12 


206 
Engineering 
Staffs : 
Prefer Ross 
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CUMULATIVE NEW PASSENGER CAR 


Figures in this table are from R. L, Polk & Co, of Detroit, with the exception of Mlinois, which are supplied by the Robinson Advertising Service, Springfield, Ill., and 
New York city, are included in the New York state total, Some of this data has been published previously, but it is given here complete for the convenience of 


Returns for today: California, Kentucky, Massachusetts, Missouri, 


FORD GROUP GENERAL MOTORS GROUP 


| 


In this table, 34 states and the District of Columbia 
AUBURN GROUP 





CHRYSLER GROUP 






































= | 4 ~ a 
he 3 z= 4 

— £ 3 < z : 3 4 3 4g a 3 i 3 z 3 2 

2 g e wv 3 E 3 E a i 3 3 g 3 F $ 

<« | 6 & 6 4 a | & os _ - & o s | 6 i e 
Arkansas | 3| | 3] 11) 5| 18| 80| 114} 400} | 400 | 15} 2| 433| i 3| 11} 464 
California | 184) 6 190) 123} 158; +108) ~=558) ~~ # + «9474 2912/ 14| 2926 | 190} 33] 881} +18, «64 + + #«O4; 1279 
Connecticut | 32 32] 23) 46] 28) 272] 369 | 472| 2| 474| 60] 8] 361| 9) 27 79| 544 
Delaware | 1| ] 1] 3| 2j 1 26) 32 | 79} | 79 | 6| 2| 81) | 2) 9) 100 
Florida 15] | 15] 26) 4] 10 113] 153 | 540) | 540] 19) | 310] | 7 30) 36 
Idaho | 2| } 2| 1| 5| 1| 14/ 21| 87 | | 87 | 5| 44) | 2| | 51 
Mlinois | 201| | ~ 201] 175) 169, 136, 831; ~+iailj 2433] 23] 2456 | 222) 38} 1682; 23; 109) 216, 2290 
Indiana | 57| 1| 58 | 56| 92). 71, 367, | 586) 1132] 6| 1138] 78] 6| 718) «$4 46) lia 964 
Towa | 15| 1] 16} 20) 14) 28) 138| 200 | 705 | 1] 706 | “4; 0COC*«é«aiézS a | nan of .©6863©6©O 
Kansas | 15) | 15] 25) 20) is) 113) + #«‘4176{ 463 | 1 469 | 26| 2| 452) #«&311| 16; S| s—i«éB 
Kentucky | 16) j 16] 16) 2=Sti«éa2|sti‘(i‘él‘#iCO#~*~*~*‘«S#O| ~ 140] 506| 1| 507 | 16] 2| 361| | 7| 265 «412 
Maryland | 40) | 40 | 18) 13} 20 116] 167] 649| 1) 650 | 22/ 4| 412| 2| 14 53 507 
Massachusetts _| a, =Ci“‘ éa;((SC~*~‘;‘CSY:C;!O!CCCB 54, «456 610] 1479) 11| 1490] 140, 16| 824 5| 61; «188 1234 
Michigan | 49) 49 | 80| 100} 86, 575, S41) 3901) 12] 3913 | 111| 71301, ~~] 1601 
Minnesota | 18| | 18] 44) 17] 37] 199} 297} 791| 7 798 | 42] 1] 507] 2] 29) 61, 642 
a a a | a a ee | 324, +462] 813] 3] 816 | 60) 2| 586| 3| 34| 48) 733 
Montana | 4| | 4| 10,~—S—«&I 16| 65, 103{ 230) | 230] 18] 195) aa 7 40, ~—C—=<“‘ié«C 
Nebraska | 9) 9] 11| 3) 12) 80) 106 | 464 | 1] 465| 19) 1| 314] 2) 8] 43] 387 
New Hampshire | 6| ] 6] | 11 6 53] 75 | 152] 1| 153 | 12} | 94/ l 9] — ee 
New Jersey | 78) 1) 79 | 78| 83| 72 474| 707] ~—~*:1321| 7 1328 | 137] 14,870 11 52| 141|- «a2; 
North Carolina | 13| | da] 29, 12) 33, 114, #188] 814; 1] 815 | 31] | at oe aa ee 
N. Dakota | } | 4) | 8) 41] 53 | 192} } 192] 8] | 154] ] oT T— .6=sh iC 
Ohio | 136 | 137 | 86) 142| 96) 594, —=S=«s918] ——«2330/ 14] 2344 | 120} 20; —«:1135] 10} 60) 162; +1507 
Oregon | 5| 5] 19| 6| 12| 53| 90] 236 4 240 | 19| ] 128| | a... ane 
Pennsylvania | 164 1| 165 | 252,185, 104) 1131) — 1752] 2514) 12) 2526 | 245) 21; —«:1549) 18} 104] 279) 2216 
Rhode Island | — | 22 ee eS 
South Carolina | a ee  - ae —F a ee 323 | a | 209) | a. as 
South Dakota | Dakota | ee 5 5] I eee a | 179 | 143] 7 i = 
Utah ~=—CS<‘(i i | 3 ss a 3] ~ is) 22 | | 97 | at a Oe ‘I 87] 4 
Vermont | 9| } 9] 7 | 1| 29) 37| ‘a 148 | 15) 1| 63| 3 
Virginia | 13 13] 21] 36| 31 118) 206] 844 | 844 | 35) 4| 589] 3] 10} | 726 
Washington | 12| ] 12; —«33| 19) S28 103, ~=«163)+2«=a|)~Si(‘(itéi| 423 | 42| 3] 215] oe a ee 
W. Virginia | 7 2| 9] 21] 13] 27 102) 163 | 328] 3] 331] 11| 2| 229) | 6| 36, «264 
Wisconsin | 30 30| 31 33] 53| 273) 390 | 890/ 3| 893 | 55] 3| 543] 10 26| a. Cr 
Dist. of Col. 59 10; 23| 23) 64| 1201 571| 5] 2 312| lj 16| 52 409 

Line Total 1304 13| 1391; 1366 1299, 7754 29643 136| 1896| 198} 17029) 135} 861, 2286 


| 


l ; | 11810 | | | 29797 | | | | | | | 22405 


Group Total | 1317 | 
*Not in production. 








CUMULATIVE NEW PASSENGER CAR 


This table is repeated for 









GENERAL MOTORS GROUP 











____FORD GROUP 


AUBURN GROUP _ CHRYSLER GROUP 

























































































































| | 2 
States 3 ° | z = 3 

3 6 3 e 3 2 3 2 

é Z 3 % 7 3 = $ 

2 3 2 | a = 5 3 

= 2 & 5 4 3 i & 
Arkansas, 1931 | 2 | 2| 40 14) 82! 87| 223 | 578) 2) 580 | 28) 3 817} 4| 20) 41) 913 
California, 1931 | _38% a 6| 394 | 351| 350] 377) 659) 1737| ——«3725) 28| 3753 | 710) 100} 3336) 40) 227] 385) 4798 
Conn., 1931 | 6 ; oa 106 104, +~«122;”~=C«<“‘8S]S”S*é<“‘«t‘<S‘*SY:=Ci‘C‘R’:*O#~#*C*S@S 754 | 221] 36| 810; 19) 101; +210) 1397 
Delaware, 1931 | l 1| 23} 6| 3| 27] 59} 118) 3| 121 | 29) 5| 151) 4 8| 39) 23 
Florida, 1931 | 3 3| 35] 70) 13} 32) 106} 221 | 651| 1| 652 | 51| 1 672| 4 29) 83) 840 
Idaho, 1931 | l 3] 16) 3COt*~*«dS 27 72| 155 | = 155 | 18) 150] | 2| 11) 181 
Illinois, 1931 | ais 10} 325 | 439] 301| 417 733] 1890 | 3718) 30| 3748 | 570| 94; 3929) 81| 362| 781| 5817 
Indiana, 1931 121) 4| 125 | 146) 165) 186 421| 918] 1016] 5| 1021 | 149] 10; 1300) 10) 177] 239] 1885 
Towa, 1931 [_3i 1; 32] 89) 28) 120 391) 628, 1144] 6| 1150 | 114) 7; +1637| 3| 98) 232| 2091 
Kansas, 1931 | ome 3 +d) om 98 98) 166)  #|ooo| 872, °° 4j ~ 876| 102! 10; 1469) 5| 58| 224, ~*é<“C«C2 8B 
Kentucky, 1931 | 2) 14] 89) 41| 100) 264| 494 | 836 | 2| 838 | 41| 2! 953} 4) 28| 89| 1117 
Maryland, 1931 ‘| oi 4| 61 | 66, 21/ 53] 149] 289 | 687| 3| 690! 82 7 978| 7 28| 149) 1251 
Massachusetts, ’31| 156) 2) 158 | 243) 62| 218) 591 1114] —«2585) 24) 2609 | 434) 57| 2132 67] 271| 501| 3462 
Michigan, 1931 | 86 3| 89] 208) 153] 226, ~—«:1921| 2508 2100] 17| 2117 316] 51| 2259) 31] 342| 370) 3369 
Minnesota, 1931 | 49| 1| 50] 129 59] 102) 635] 925| 1066) 6| 1072] 158) li; —:1625) 5] 159} 254/ 2212 
Missouri, 1931 | 55] 4 59] 90) 48 9, 352; + +<G19{ +1131| 11) 1142 137] li; 1458) 10, ~—«*944 202] 1912 
Montana, 1931 | 9| | 9} 27| 20) 27] 60) 134| 246] 1| 247] 41| 3| 329) 3| 19) 52| 447 
Nebraska, 1931 | 18) 2) 20] 45) 13} 47 194) 299 | 713 2] 715 | 60| 3| 984) 2| 52! 91| 1192 
N. Hampshire, ’31 | 9 y 15) 15] 26) 29] 135] 6| 3] 269 | 47| 4| 264/ 1| 31| 56 403 
New Jersey, 1931 | 175] 6) 181 | 317 90] 147] 366| 920] 1597 | 16 1613] 442) 65, 1940) 35| 279| 394| 3155 
N. Carolina, 1931 | 32| | 32 | 101] 40) 114] 199] 454{" 1313) 1] 1314] 78| 8| 1390) 9 38| 160} 1683 
N. Dakota, 1931 | _—3| } 3] 11| 2] 10] 57 80 | 165/ 2| 167 11| } 218) | 6| 35 270 
Ohio, 1931 }_‘211; 7 218 | 327] 270] 286, 1368] 2251 | 2490 | 18) 2508 269| 39|  -2631/ 22] 280] 534, 3725 
Oregon, 1931 | 21 2| 23 | 50/ 34| 42| 129) 255 | 345 | | 352 | 61| 3| 415) 3| 24| 56| 562 
Penn, 1931 | 314 9 328 | 618) 321| 475, 1158) 2572| 2834! 32| 2866 | 716| 81; 3902 65 373| 630) 5767 
Rhode Island, ’31| 40] 1| 41 76) 62| 44 110] 292 | 382 | 3] 385 96 7 451) 89| 667 
So. Carolina, 1931 | 12) | 12 32| 16| 35| 79| 162] 609/ | 609 | 30| 1| 666| 2| 11} 54 764 
So. Dakota, 1931 | 4) | 4] 17| 21/ 31) 64/ 133 | 212] 212} 18| 2] 296; | 52| 26) 39 
Utah, 1931 | a | 12| 9] 7 16} 20) $2] 164] | 164 24/ 5] 184) | 10| 13| 236 
Vermont, 1931 | ] 7| 18) 12) 18) 59| 107] 141| } 141 26| 1| 128) 2) 20) 23| 200 
Virginia, 1931 | 7 | 17 99| 53| 66| 131| 349 | 1256| 3| 1259 | 95| 10} 1458} 5! 45 183| 1796 
Washington, 1931 | 38| 1 39 96) 86, 78, ‘224 484 | 771, 5| 716 133] 8] 768 8] 84) 115) 1116 
W. Virginia, 1931 | 47] 2] 49 66| 32| 96] 186 380 | 582| } 582 56] 4| 649) 3] 33] 131| 876 


20) 1683] Ti] 147, 299) 





164, 339) 720| 1070) 5] 





Wisconsin, 1931 85| 8 78) 




















New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. 
Readers desiring county, city, or town lists, or lists of owners in any given section may obtain these by addressing any of these three companies 


our subscribers. 


Nebraska, New Jersey, Oregon, Pennsylvania and Washington 





HUDSON GROUP 





| 





STUDEBAKER GROUP 








WILLYS-OV’R’D GR’P 
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REGISTRATION STATISTICS, JULY, 1932 


Metropolitan district figures, compiled by Sherlock & Arnold, 





NON-AFFILIATED MANUFACTURERS 


















































States g | 3 | M e | = ‘ State 
| § 2 os g | & 2 oe | ne | 9 3 = | E | oh eo a fy Total 

ii 3 be) gi 3] $ |235|28| § Pr eT Se ei eared $8 

a ° 2k Se | os ° ce | se | © e S ue | 5 | a a | 7 g 26 

bad x fu <i | mes = BO | x i ai’.«g.eiwodh»Ftsl+&ie2ii « eihbe 
Arkansas } 2| 1| 3| | 8| 7 15} 6 l 6] | 3| 1| | 4 | 2| | 1017 
California | 68| 26| 94| 12; 221; ~—=«155| 388 | 84) 60} 144 | 40| 5| 77; —«40)”—~=ié<“‘ !S”SCYSO!CT)~C~C«d|~SC~«d'S 6,270 
Connecticut | 41| 13] 54] 1| 29] 34| 64| 11) 3] 14] if 5 34! 10} 1| 35) 20) 11| 1} ‘1,669 
Delaware | 2| 1| 3] 1) 4 3| 8 {tt | | 2 
Florida | 13| 7| 20] 1 5 4 10 | 13} 1 14 | rT 2| 10) 5 4 7 4| 61] 1,22 
Idaho | 3] | 3] 2| | 2| ’ 1| 6 | | 1| | | 1| “ 1| | 175 
llinois | 77 43] 120] 19} 120; ~—=«21:13) 252| +165) 15] ~—«1804 6| 8) 66| 50) 2; —«:108 62| 22 20) ~«7,;104 
Indiana | 59] 39] 98 | 86) 46 132] 62) 4] 66 | 3} 4| 23) 18} 11| 20) 8 ~SC«YsC“(‘éi z;CO!#!#!C«~OD 
Iowa | 30) 16| 46 | | 28| 17 45] 2| 53 | 3] ] li; 5) 17] 3] 5] 1] 1,826 
Kansas | 1ij 14 25 | 12| 8] 23 | 2i;,.2S—=«d 21 | } i; |  &«§ #42. i +43} a) of) 1,318 
Kentucky | 14, ~—«6 20 | 1| 20] 6 27] —«32 4| 36 | l a. es 7 ~+©«3| | 1,183 
Maryland | 20] 5 25 | 1) 23 10} 34] 15} rT 16} } 2| 12] 6| j 18} 8| 7 6] 1,498 
Massachusetts | 94 27| 121] 7 75) 73 155 | 56| 11 67 | 2| 7 46| 20/ 2; 103; = 35| 16| 21 | 3,985 
Michigan | 165) 38] 203 | 4 91 41 136 | 57] 4, ~Sé61'Y 10} rT] 50| 11| 1| 35) 25). ~—«29 2) +~+~«6,968 
Minnesota | 20) 8] 28] 42| 33) 75] 40] EJ 48} } 1] 20] 17| 3] 24] 16| 10} 4] 2001 
Missouri | 26) 8| 34] 3) 29) 24) 56 | 33/ 12| 45 | 1| 2| 25] 17| 2 33] 12| 10) 3] 2,275 
Montana } 8s 19| 2| a: 17, 12) 3| 15 | | 3| 1| 2] ‘16 ] 4| 1| 675 
Nebraska | 8| 10 18 | 13} 10 23 | 36| 2| 38 | 1| “1 11) 2| 2| 3] 3| 1) | 1,070 
NewHampshire |  _8| 2 10| yj. 8 6 15 | 12/ 1 13 | l 1] 9] 8) 2| 1| | 429 
New Jersey | 65) 22/ 87 | 10} 85 68| 163 | 92/ 115 | 4| 4) 41| 33] 4 70| S36 14| 6| 3,916 
North Carolina | 23| 9| 32] 24| 2| 26 | | 15 | 2| | 6| 2 1| 2| 2 Sti‘ ]tSt*é«iCSY 1,778 
N. Dakota | 3| 3] 6| } 6] 16| 2| 18 | } | 2] | ;  F)LCUTCSdSS | 45 
Ohio | 94| 30] 124] 4 99] 62| 165} ‘131i 18| 149 | 2| 3| 62| 17] 6} «61,_—S 34] sd 12} 5,556 
Oregon | 6 6| ] 11| 8| isfy 16 | ] als 3| ; 29 4) 2| 1| 601 
Pennsylvania - | — 109| 44| 153 | 13) +146; ~—«15 274, «219, —Ss«d16| 235 | 12) 8| 90] 69| 4; 124] 57, +22) +~S—«&3 7,720 
Rhode Island | 16| 2| 18] 3] 20 3| 26 | 11| 1| 12} 1| 5| 6| 3] 8] ry 2| 4] 695 
South Carolina | 5 3] 8] } 5| 2| 7| 1 | i} ] | 2| 5| | 1] 2| a 640 
South Dakota | 3] 2| 5] } 17 8] 25 | 4| 4 | | 4 rT } 3| l | | 476 
Utah | 1| 2| 3] | 1| 2| 3] } 1| 1} 1| 1| 6| | } 5] . I 221 
Vermont | 11| 4| 15] | 9 3| 12] 9| 2| 11 | | | 5| 3] | 3| 1| } | 342 
Virginia | 30] 9| 39] | 15) 11] 26 | 2,3 32 | | | 15| 12/ 2| 6| 7 1| 31 1,932 
Washington | 26] 3] 29] 1| 25] 28] 54[ 20} 5 25 | 1) 3] 13} 7| l 33] 8; —=«d13| 9| 1,122 
W. Virginia | 17 6] 23] ) 24 S| 20, 24; af 25] | tt a at ae See eee eee 900 
Wisconsin | 40/ 15] 55] 1| 43| 31] 75 | 64| 5| 69 | 5| | 23] 5| 1) 41| 7 5] 2] 2,312 
Dist. of Col. 16 6| 22 1] 21] 25] a7 3| 1] 4 | 1| 13] 12} j 26| 16) 3| 1,308 

Line Total 3 89 71| l | 738) 394| 





Group Total | 
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2434 | 


1585 | 
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comparative purposes only. 
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States = 

_ . 5 = g E é i 

$ 3 2/55 3 3 

L = - 

wl x e a nD 
Arkansas, 1931 | 5| 2| 7| | | 15} 
California, 1931 | 117; = 104| 221 | 33} | 474) 
Conn., 1931 | 89) “ 130 | 8 | 68| 
Delaware, 1931 | 8| 13 | | 9} 
Florida, 1931 | “ a 54| iT 30} 
Idaho, 1931 I 2| 5| ] [13] 
Mlinois, 1931 | 53 93} 306 | 4) | 331| 
Indiana, 1931 | —_111/ 55| 166 | 4 T 105) 
Towa, 1931. ~—«Y: 86) 57| 143] 1| } 75 
Kansas,1931 | 75) 45) 120] 1| 68] 
Kentucky, 1931 | 49 20) 69 | 2] TT 
Maryland, 1931 | 65 25) 90] 5] ] 69) 
Massachusetts, 31, 320, 133] 453 | 28| | 239) 
Michigan, 1931 | 251; +110) 361 | 12| 89) 
Minnesota, 1931 | 78| 49] 127 | 13] | 110) 
Missouri, 1931 | 61/ 31] 92 | 11] ] 78| 
Montana, 1931 | 23| 15] 38 | 1| } 26] 
Nebraska, 1931 | 27; ~—«d1i21 38] | 57] 
N. Hampshire, ’31 | 38| 9] 47| | 19} 
New Jersey, 1931 | 143} 85| 228 | 28} | 228) 
N. Carolina, 1931 | 64| 31| 95] 3} 30) 
N. Dakota, 1931 | | a 3| 10] } j 15) 
Ohio, 1931 ~ | 266, ~=—«97 363 | 16| | 229) 
Oregon, 1931 | 20] 35 | 7 j 30] 
Penn., 1931 | i, 142} 496 | 38| | 305) 
Rhode Island, ’31| 49| 12) 61] } 39] 
So. Carolina, 1931 | 26) 14] 40| | 9| 
So. Dakota, 1931 | 18] 6| 24| } 22 
Utah, 1931 | 9| 17] 26 | | | 8] 
Vermont, 1931 | 26| 10} 36] 1| | 18| 
Washington, 1931 | 34] 87] 3 } 92| 
Virginia, 1931 | 75) 33] 103] 2| | 55| 
W. Virginia, 1931 41] 18 59 ] } 33] 
Wisconsin, 1931 123} 3] 7 | 132) 
Dist. of Col., 1931 a Bee 55] 
Line Total, 1931 | 2957; 1418 257 3212 
| | 4375 | | | 


'' Group Total, ’31 | 





109} 


343 | 











WILLYS-OV'R'D GR'P 








20; =| 
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~492I 
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” n be w te 
= > = 6 
S sO | =x 
< = = 
154 12\_ 2\ 
507] 248| 41 
76, ~~~ 66) ~~ 
9| 7 1| 
31] 16) 2| 
13| 13 2| 
355] 266) 31| 
119} 9) 
76| 147] 15| 
69[ 79/8 
39 | 75 10 
4] 36) 6| 
267| nae an 
101] 100) ‘10 
123] 162; «17 
89 | 79) 
i 
57| «68 
19} 38] 
256] 109) 30) 
32] 40| 1| 
15] 17| 1| 
245] 302! 
37 | 10} 4) 
427] 63) 
44 | 32| 5| 
9| 10) 
22 | 19} | 
8 11| ] 
19 | 29) | 
95 | 15) 
57| 36| | 
33, 114] l 
139 155} 11| 
59 19 6 
3065} 
3469 | | | 
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co 
18 | € le] 2] g E a, | Totals 
oa «= E = S o2 
a F | # a/b] ete £3 
= a e | & = si/z]}é& |e] e* 
14 | | | 16| 4| 23} l 6| 1} 1804 
_-209f—s16| ~—Ss136] —s102/ S28] ~—Ss 392) ~—s134/ 40} S136) ~—S— 12,892 
76 | 25) alhlCUhUertlClakttCa kt 51| 13) 20} 3,357 
8} ee | ! | 10 5| 1 10}. ~©=©472 
i; =SCl]C HTC 23, +12) ~«=#26) + + #«+«d0j 1,969 
ij; of #4 §6@ 2| ee =] 2| 4; ~«482 
297 | 69, ~—=«&2B 160} 157| 21; +379] +~=«#180; + + #20). 137) + 13874 
123 | 1 2 45) 35) 27 56) —2ij ~—Ss0]—S'si=siaYSCSC*«iS 
162, 38 ©§=©3 30 35| a a 4,516 
sit 4 2; ~Saa]Ss=“‘éiCSSC“‘<‘T|:SC«*CS|))OCS] ~~ OC] ~~ 88] (8566 
sr wf hUuTtlCU TTrlC DTCUCUCUCTCUCUCUCOCUCUCMT™CUCUCUCDTCCCCSY 2,789 
2| 3| 38| 15| l 62) 22/ 10; 25 2,674 
153 | 28) 26 84) 96, 15, 325) ~—=«2113 23; ——ts« 6 | 8,982 
59) 4| 69| 58] 19/112; —S—«89|St—CiK] YC 
179 | 12| 3| 47 54| 6; 96, 46) + 14 26) 4,992 
91 | 1| 3 55| 33| i4| 78| 35 4 23, . 4,254 
22 | 14] 1) 5] 9| 6| 25) 2) 5| 10| 1,001 
75 | 9| 1| a 7| | er 2; «12 | 2,490 
40 | 1| 2| —— 7| 4) 33] a ay | 1,004 
139 | 45) 12)" —~‘58| 91) 28, 322; +144, =] 7,287 
41 | 10} 2 22| 11] 3| = 8| a | 8| 3,740 
is! 6| 5] 7 COS 12| | 3] 598 
374 | 37] 18; —:102/ 130, 41; + +274{ ~=«i11i| —5 [ 66| 10,543 
14] 18| 3| 36). ~#&+2 4| 62) 7| 6| 17| 1,432 
490 | 71| 30| 252| 155 54) 504) = 174 31,103 14,231 
37 | 5] 20] 19} 1| 62| 10| 9} ain 1,067 
12] 9| | 3] 10) 12) 1] 1,657 
21 | 13] | 4| 6 11| i| | 853 
11 | 6| 1 11] 5 2) 18] 2| | 561 
32 | 6 7 21) 10| 1| | 592 
28| 4| 52| 35] 1| 49) 15) 16| 33 | 2,911 
38 | 1| | 23] 31) 6| 45) 15] l 16] 3,762 
118 | 12) 2| 32/ 18} 4| 52| 14) 8| ee 2,246 
166 | 33] 4| 63] 27| 6| 293] 4i| 12| | 25} 5,206 
25 3 30 29 6 57] 41) 1] y 2,313 
791! 182; 1565] 1284) 349) 3762) 1376) 379) 1013 144,452 
3508 | | | | | | | | \ i 
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ONE after another, week after week, you find outstanding 
dealers turning to Dodge and Plymouth sales. 

Here’s the smiling, energetic Pietro Di Novo of Steubenville, 
Ohio, lining up with such other leaders as De Lisser of New 
York, Stathas of Green Bay, Capital Motors of Indianapolis, 
C. H. Black of Lima, and many more. 

“Dodge is sure stepping out,”’ says Mr. Di Novo. ‘‘That new 
Six and Eight are the smartest, finest, all-around-appealing 
cars within a mile of the price. The new Plymouth is taking 
all comers in the lowest-price class. And Dodge Trucks, 
now as low as $375 f. 0. b. factory, Detroit, provide a wide 





— PIETRO D1 Novo 
Steubenville, Ohio 


range and marvelous possibilities in the commercial field. 
“Any one of these opportunities is a winner. Combined, 
there is just nothing to compare with them. I know I can do 
better with Dodge than with any other franchise.” 
Learn the facts that influenced Mr. Di Novo’s decision. 
Write sales manager, A. vanDerZee, Dodge Brothers, Detroit. 
Your inquiry will be held in strict confidence. 


YOU’LL DO BETTER WITH 


DODGE 





EPS RIGHT ON! 


Still another leadin g 
dealer turns to DODGE 


“I know I can do better with Dodge than with any other franchise.” 





